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ucts increased as follows: Gasoline, 
33%;  Kerosine, 74%; Residual, 
44%; Other Products, 85%; Total, 
53%. 





Explanatory article and additional 


charts are published on p. 27. 


TBA Sales in Next 5 Years 


George L. Switzer, manager of 
Shell Oil Co.’s retail department and 
new president of the Oil Industry TBA 
Group, presented a paper at the re- 
cent TBA meeting in Chicago in which 
he discussed TBA potentials for the 
next five years and gave a compre- 
hensive review of the oil industry’s 
place in marketing TBA items through 
service station outlets. Partial text of 


1942 1943 1945 1946 1947 1948 
the paper begins on p. 30. 
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Large bulk loading plant of American Oil Company, Chelsea, Massachusetts 
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BRODIMATIC dire ading counters 


A constant and continuous control of stock transfers is required to 
maintain fully accurate accounting of bulk inventories. Errors and stock 
losses will repeatedly occur unless they are corrected as they take place— 
or checked-out at the end of each day—instead of allowing them to 
accumulate over the period of a week, or a month. By installing Brodie 
Meters at each fill-pipe, Bulk Plants, large and small, enjoy the advan- 
tage of a full time auditor, who never leaves the job—even for an 
instant—and whose salary is the first and last cost in the initial purchase. 


For full details on Brodie Meters, write today. 








B R I E E E RS Brodie Model "G" Meter equipped 


PETROLEUM METERING EXCLUSIVELY with Brodimatic Direct Reading Counter 
: >< 

















RALPH N. BRODIE CO., INC., Gist « LOWELL, OAKLAND 8, CALIFORNIA 
Division Offices: CHRYSLER BLDG., NEW YORK City + 59 E. VAN BUREN, 
CHICAGO 5 * 302 SOUTH PEARL ST., DALLAS 1, TEXAS * 221—9TH AVE., 
NORTH SEATTLE 9, WASH. * 2101 S. SAN PEDRO, LOS ANGELES 11, CALIFORNIA. 
REPRESENTATIVES AND STOCKS IN ALL PRINCIPAL CITIES 
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24 YEARS’ SERVICE TO AMERICA’S 
PROGRESSIVE PETROLEUM INDUSTRY 


ecember 24, 


Ethyl’s broad-gauge service program 


meets many specialized problems 


Since the sale of the first pound of “Ethyl” 
antiknock compound twenty-four years ago, the 
Ethyl Corporation has not only continuously 
improved its product but has constantly de- 
veloped specialized customer services. 

These services include petroleum and auto- 
motive research, safety work, and cooperation 
with refiners to promote better utilization of 
“Ethyl” antiknock compound and base stocks. 
Ethyl specialists work closely with the refiners 
on market development in the passenger car, 
fleet and farm field. 

If we can be of help, write to us 
or ask any Ethyl man. Ethyl Cor- 
poration, New York, N.Y. 





THE GREATEST GIFT- 


Tre GREATEST GIFT at Christmas or at any time 
is the priceless gift of Independence. The famous 
Independents pictured here knew that well. They 
lived and fought for the right to think and act for 
themselves. They have passed on the priceless 





heritage to you who are business Independents... 
men who run your own business in your own way. 
Richfield is proud of its long-established policy of 
dealing only with men like you. To Independent 
Richfield Distributors and to all Independents we 
send sincere Christmas Greetings. 
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RICHFIELD OL CORPORATION OF N. Y. 
19 West 50th Street, New York 20, N. Y. 
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COMING MEETINGS 


DECEMBER 


Geological Society of America, meeting, 
Chateau Laurier, Ottawa, Canada, Dec, 29- 
31 
JANUARY 


Independent Oil Men’s Assn., of New England, 
Inc., meeting, Hotel Statler, Boston, Mass., 
Jan. 7 

South Carolina Oil Jobbers Assn., annual 
meeting, Columbia Hotel, Columbia, S. C., 
Jar Ss 

American Society for Testing Materials, meet- 
ing, Edgewater Beach Hotel, Chicago, II1., 
Jan. 9 

SAE, annual meeting, Book-Cadillac Hotel, 
Detroit, Mich., Jan. 12-16. 

Mining and Metallurgical Society of America, 
annual meeting, Mining Club, 33 Broadway, 
New York City, Jan. 13 

Oil-Heat Institute of America Inc., meeting, 
Commodore Hotel, New York City, Jan. 13. 

North Carolina Oil Jobbers Assn., annual meet- 
ing, Carolina Hotel, Raleigh, N. C., Jan, 14. 

American Assn, of Petroleum Geologists, re- 
gional meeting, Jefferson Hotel, St. Louis 
Mo., Jan. 14-15. 

Northwest Petroleum Assn., meeting, St. Paul 
Hotel, St. Paul, Minn., Jan. 14-15. 

Compressed Gas Manufacturers’ Assn., Inc., 
annual meeting, Waldorf Astoria, New York 
City, Jan. 19-20. 

Georgia Independent Oilmen’s Assn., meeting, 
Dempsey Hotel, Macon, Ga., Jan. 28. 


FEBRUARY 


American Society of Heating and Ventilating 
Engineers, meeting, Hotel Commodore, New 
York City, Feb. 2-6 

Eighth International Heating and Ventilating 
Exposition, Grand Central Palace, New York 
City, Feb. 2-6 

Kentucky Petroleum Marketers Assn., annual 
meeting, Brown Hotel, Louisville, Ky., Feb. 
10-11 

Kansas Oil Men’s Assn., annual meeting, Hotel 
Lassen, Wichita, Kans., Feb. 16-17. 

Iowa Independent Oil Jobbers’ Assn., annual 
meeting, Hotel Fort Des Moines, Des Moines, 
Ia., Feb. 24 »- 26. 

Illinois Petroleum Marketers Assn., annual 
meeting, Pere Marquette Hotel, Peoria, IIl., 


Feb. 24-25-26 









MARCH 


American Society for Testing Materials, spring 
meeting and committee week, Statler Hotel, 
Washington, D. C., March 1-5. 

Wisconsin Petroleum Assn., annual meeting, 
Schroeder Hotel, Milwaukee, Wis., March 
9-10 

Missouri Petroleum Assn., meeting, Hotel De- 
Soto, St. Louis, Mo., March 17-18. 

Natural Gasoline Assn, of America, annual 
national convention, Hotel Texas, Fort 
Worth, Tex., March 24-25-26. 

Ohio Petroleum Marketers Assn., Inc., annual 
convention, Deshler-Wallick Hotel, Colum- 
bus, Ohi March 30-31, April 1. 


APRIL 


Western Petroleum Kefiners Assn., meeting, 
Hotel Galvez and Buccaneer, Galveston, 
Tex April 5-6-7. 

Oil Heat Institute, convention, exposition, Col- 
seum, Chicago, Ill., April 5-8. 

Michigan Petroleum Assn., annual conven- 
tion, Hotel Detroit-Leland, Detroit, Mich., 
April 6-7 

American Petroleum Institute, district meet- 


ng, Plaza Hotel, San Antonio, Tex., April 
14-15-16 

Florida Liquefied Petroleum Gas Assn., Inc., 
meeting Sheraton Plaza Hotel, Daytona 


Zeach, Fla., April 19-20 
American Society of Lubrication Engineers, 
meeting Hotel Statler, Buffalo, N. Y., 
April 19-20-21. 
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Everything from CRANE 
for Marine Terminal Piping 


Here’s another example of how completely the petroleum 
industry is served by Crane. And how you can get—on one 
single order to your Crane Branch or Wholesaler—all the 
piping equipment for any bulk plant. Crane supplies not only 
the valves and fittings, but the pipe, fabricated piping, and all 
accessories. 


<-> ONE STANDARD OF QUALITY 
ONE RESPONSIBILITY 
dita ONE SOURCE OF SUPPLY 


Whether for a marine, rail, or truck-loaded plant—with large 

or small capacity—depending on Crane assures this 3-way 

) advantage: Buying is simplified because you choose from the 

ae world’s greatest line of piping equipment for all applications— 

in brass, iron, and steel. Undivided responsibility for materials 

means time-saving, trouble-free installations. Uniform Crané 

quality throughout piping systems assures longer life at peak 
efficiency. 
























CRANE CO., 836 South Michigan Avenue, Chicago 5, Illinois 
Branches and Wholesalers Serving All Industrial Areas 

































(Right) For unloading lines subject to tough work- 
ing conditions at Marine terminals, Crane recom- 
mends No. 47XR—150-pound Cast Steel Wedge 
Gate Valves with hard-wearing, tight-seating Ex- 
elloy to Nickel Alloy disc and body seat rings. Sizes 
from 2 in., with screwed, flanged, or welding ends. 
See your Crane Catalog. 






EVERYTHING FROM... 





VALVES ® FITTINGS 
PIPE ® PLUMBING 
AND HEATING 








FOR EVERY PIPING SYSTEM 
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NAVY NEEDS NUGGETS— Navy, which has found its 
Alaskan oil exploration job a bigger task than originally 
anticipated, will ask Congress for $15,000,000 more to 
continue the work into 1952. It now is drawing on a 
fund of $9,600,000 appropriated for the 1947-50 (fiscal) 
period, and will have to start tapering operations off 
next spring if assurance of the extra money is not forth- 
coming. Also, it hopes to get $140,000 for core drilling 
by which it would get a better size-up of its oil shale 
reserves at home. In California, however, the Office of 
Naval Petroleum Reserves contemplates making a test in 
the miocene formation underlying the Elk Hills reserve’s 
Stevens (deep) zone before asking for money for explora- 
tion in the 2,480 acres proposed to be added to that re- 
serve, an extension on which public hearings are to be 
held Jan. 14 in Los Angeles. 


e 
OIL BURNER SALES—Fuel oil marketers who have 
been cultivating a good oil burner business are feeling 
the effects of the mounting newspaper publicity about 
the fuel oil supply pinch. Cancellations follow each news- 
paper story and in many localities they see a big job 
ahead to recover the ground which oil heating has lost. 


e 

“ANCIENT MARINER”—Some U. S. Maritime Commis- 
sion officials are worried lest the argument over who is 
responsible for the current coastwise tanker shortage 
blow USMC right out of business as an independent 
agency of the government. With bitter criticism com- 
ing from Congressmen, particularly apprehensive New 
Englanders, they fear that proposals for consolidation 
of all government transportation agencies in one depart- 
ment, or the still-nebulous plans to make USMC a divi- 
sion of Commerce Department, may find receptive ears 
on Capitol Hill. 


e 

GASOLINE SCRIPT BOOKS—There is rather sharp 
division of opinion in oil marketing on desirability of us- 
ing gasoline coupon books instead of credit cards. One 
major oil company credit manager, who buys several 
thousand books annually, is considering expanding their 
use. Another company, that has been buying only a very 
limited number of books, would have eliminated them 
entirely on Jan. 1, 1948, except for protest of one of its 
division offices. A third major company is discontinuing 
the books as supply of books on hand is used up. 

Consensus of industry is that motorists do not go for 
script. The books are too inconvenient and subject to 
loss. Coupon books, the forerunner of credit cards sev- 
eral years ago, were used largely for price cutting, $10 
books selling for $9.50 or $9. With the commission, o1 
liscount removed, oil company salesmen and motorists are 
no longer interested, most oil company credit men say. 
Handling of credit cards costs less than usual minimum of 
% discount on books. Most of coupon books still in 
use go to oil company employes, commercial truck fleets, 
etc., because they extend only limited credit, whereas 
credit on credit cards is practically unlimited. 
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SYNTHETIC GASOLINE-—While scientific men point out 
that each increase in crude price pushes the development 
of synthetic gasoline and other products (see NPN Dec. 
17, p. 42), volume of these products will not amount to 
much for some time, and there is very little hope that 
plants can be built soon enough to materially relieve the 
current record-breaking oil demand. From the price stand- 
point, synthetic gasoline can be produced to sell at about 
the same price as gasoline from crude oil at present, ac- 
cording to chemists. Eugene Holman, president, Standard 
Oil Co. (New Jersey), said last summer that the nearer 
crude comes to a $2.50 per bbl. level, the greater will be 
the competitive invasion of synthesized liquid fuels. (see 
NPN June 25, p. 14). 


STRANGE SIDELINES-—-Not only have soft drinks 
fastened themselves on to the marketing end of the pe- 
troleum industry, but those service stations which have 
tried out the sale of ice cream find that it also sells read- 
ily and shows an even larger margin of profit. 


CLEANER CANCELLED--While Ethyl Corp. has dis- 
continued the manufacture of Ethyl Cleaner, it will con- 
tinue to sell this specialty until stocks are exhausted. 
The public and trade advertising program, however, has 
been cancelled. Ethyl quit making the cleaner when 
several other similar products, that were not known when 
the cleaner plans were laid out, came onto the market 
and cut heavily into the potential. 


s 
ANTIFREEZE RELIEF Two major oil companies hope 
to be marketing their own brands of permanent anti- 
freeze next winter. One company will manufacture its 
own, and if project proceeds according to schedule, may 
have enough to sell some antifreeze to other oil com- 
panies. The other company’s product will be manufac- 
tured by an outside concern and indications are that 
marketing arrangements will be completed next spring 
and announced some time in April. Move will be first 
to counteract difficulty service station operators have 
had in obtaining supplies of antifreeze from established 


sources. 


DUAL-FUEL AUTOMOBILE—William M. Holaday, di- 
rector of Socony-Vacuum’s laboratories, will present a 
report to SAE in Detroit Jan. 12-16 on Socony’s experi- 
ments with a dual-fuel automobile, conducted as a step 
toward co-ordinating development of high octane fuels 
with future high compression engines. Experimental 
car, a 1947 Cadillac with a conventional engine and hy- 
dromatic drive, was demonstrated for the first time Dec. 
19. Model was equipped with a double compartment gas 
tank and double carburetion. However, Socony has the 
dual fuel jets in a single air intake, according to re- 
ports. Experiments were conducted with fuels of about 
10 and 83 octane ASTM, with the 40 being used at cruis- 
ing speeds and the latter being cut in automatically for 
fast acceleration, starting up and on hills. 
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Congress, m 
1948, can be count- 
ed on to make a 
lot of noise over a 
lot of things, and it is unavoidable 
that oil will come in for more than a 
fair share of attention. 

Not even the blessing of a mild 
winter could save it from that fate. 
As certain as death and taxes, the 
cards are all stacked the other way. 
That’s because: 

1. In the 80th, we have on our 
hands the first thoroughly oil-con- 
scious Congress in history. 

2. There are so many highly con- 
troversial matters pending in which 
oil is involved in greater or lesser 
degree, and 

3. Jan. 1 marks the advent of a 
presidential election year—the mad 
season of American politics, wherein 
sorry is the lot of the politician who 
hasn't got himself a whipping boy. 





Mr. Yocom 


* + -@ 


For those in the industry who, 
from afar, will, and should, be keep- 
ing one ear always attuned to what is 
transpiring in Washington during 
1948, the main thing to be guided by 
in this particular new year is going 
to be point No. 1. 

The fact that an influential seg- 
ment of the Congress’ genuinely 
thinks there is an oil problem holds 
the prospect that, even in the midst 
of their politicking, many Congress- 
men will be under an honest urge to 
ferret out the reasons and then to 
do something about it. This much is 
apparent already in the announced 
plans of the House Interstate and 
Foreign Commerce Committee for a 
thorough-going investigation into all 
phases of the fuel situation, and in 
the programmed probe by a House 
Armed Services Subcommittee (Rep. 
Dewey Short, of Missouri, chairman) 
into the sources and adequacy of our 
oil supplies from a military stand- 
point. 

There will be other groups enter- 
ing the picture after the first of year 
and each will be arriving at conclu- 
sions that could shape the future of 
the industry for years to come. 
Whether for good or for bad, Con- 
gress seems at last seriously bent on 
evolving a national oil policy. 


me s 


An outstanding industry econ- 
omist, who has been giving much 
study to the Marshall Plan, sees Eu- 
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WASHINGTON—By Herbert A. Yocom 


Congress Seeks Key to 
Shaping an Oil Policy 


ropean dependence on the U. S. for 
motor gasoline and kerosine and 
other distillates dropping to the van- 
ishing point by the end of 1951. Eu- 
rope’s imports of these products from 
this direction now are running about 
70,000 b/d and probably will be as 
high throughout most of 1948, slid- 
ing off rapidly thereafter as the Mid- 
dle East comes more into the picture. 
The U. S. will continue indefinitely, 
however, as her source of lubricat- 
ing oils—now about 25,000 b/d and 
also of some aviation gasoline. In- 
cidentally, this economist insists that 


MIDWEST—By 


Two moves 
were initiated in 
the Midwest dur- 
ing the past few 
days in an effort to help fuel oil 
suppliers cope with the supply-de- 
mand problem, and also designed to 
aid in explaining the current short- 
age to the public in the most satis- 
factory manner. 


Mr. Lamm 


One of the moves is to invite repre- 
sentatives of fuel oil burner manu- 
facturers to serve on all local fuel 
oil supply committees. Appointment 
to membership on the oil supply 
committees will give the equipment 
suppliers an opportunity to learn 
first hand the exact status of fuel oil 
supplies in various sections of the 
country. 

Earlier this year, the equipment 
branch of the oil heat industry was 
skeptical about the reported oil short- 
age as were a number of Independent 
oil jobbers, but inability of the in- 
dustry to meet all demands is now 
showing up. 

Peak winter consumption is due in 
the next 30 to 60 days, and all the 
intelligence and energy the industry 
can muster will be needed to cope 
with the situation, even with a nor- 
mal winter. Any contribution burner 


To Cope 


for the time being European indus- 
try should minimize conversion from 
coal to oil, with such conversions as 
are undertaken to be made only after 
first finding an assured supply of 
residual. 


In making up the membership 
roster of the NPC for 1948, Interior 
Secretary Krug will base his decision 
as to whether incumbent members 
are deserving of reappointment large- 
ly on their attendance at the quar- 
terly council meetings during the past 
year and the extent of their partici- 
pation in Committee work. In other 
words, if a member’s record is good 
in either respect that ought to qualify 
him for another term. If not, he'll 
probably be dropped. <A few others 
will be let out regardless, for such 
things as changes in their company 
position or shifts in the officer per- 
sonnel of the various trade associa- 
tions. 


Earl Lamm 


2 Moves Initiated in.an Effort 


with Supply Situation 


manufacturers may make _ toward 
solution of the problem would un- 
doubtedly be welcomed by oil sup- 
pliers, and it is believed that burner 
manufacturers also will welcome an 
opportunity to fully share in the 
responsibility for meeting the _ in- 
creased heating oil demand, created in 
part at least by sale of thousands of 
new burners this year. 


This aggressive sale of new 
burners, regardless of warnings of 
an oil shortage, still has oil sup- 
pliers worried about having to bear 
the brunt of complaints about in- 
sufficient oil, but this department 
has never shared the opinion that 
burner manufacturers would be able 
to pocket a neat profit and escape 
public criticism, if any, even if they 
wished to do so. Burner manufac- 
turers and fuel oil suppliers are 
equal partners in the oil heat indus- 
try and each must accept its share 
of responsibility for industry wel- 
fare. Whether or not so many 
burners have been sold as to cause 
actual distress among consumers will 
be determined in the Midwest in the 
next few weeks. The public had to 
be told that the industry was unable 
to keep pace with the mushrooming 
demand for oil heat and it was in- 
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evitable that something akin to lo- 
cal panic would occur in small areas, 
such as happened in Minnesota last 
week. 

” * * 

This brought the second move 
which is aiding in clarifying the con- 
fused supply situation in Minnesota, 
where 32 state oil inspectors assisted 
the industry in getting at the facts 
concerning spot shortages of fuel oil. 
Because of an unusual amount of 
newspaper publicity, tension in Min- 
nesota has been building up for 
some time, and as soon as Gov. 
Youngdahl set up an emergency 
committee, numerous telephone calls 
and telegrams from towns and com- 
munities all over the state, began 
to arrive. The state oil inspector lo- 
cated nearest the town rushed there 





Service stations 

are going up in the 

Mr. Sweeney West at a rate 
which is making 


general contractors’ heads swim. 


Two of the largest service station 
contractors in the Los Angeles area 
are currently faced with the unique 
prospect of declining to bid on some 
jobs. One of them currently has 32 
stations under construction and ex- 
pects to complete and have under way 
a total of $800,000 by the end of 1947. 


The official in charge of the serv- 
ice station construction division of 
this company says that materials are 
easier to get than a year ago, but 
certain items are still extremely tight. 
Galvanized pipe of any kind is almost 
impossible to get. Flat sheet steel 
and corrugated steel are short while 
plumbing fixtures, fittings and pipe 
are difficult. Light steel extrusions 
are somewhat better. 


Among the companies currently 
building, Standard of California, Un- 
ion Oil Co., and General Petroleum 
are most active. Generally, stations 
are about the same size as prewar, 
though there is considerable empha- 
sis on interior efficiency and appear- 
ance. 


3ecause of the terrific population 
increase in the Los Angeles area dur- 
ing the war and immediately after it, 
focal point of the building activity is 
naturally in this area. Standard of 
California has approximately 100 sta- 
tions under way in the West and about 


December 24, 1947 


and inventoried supplies in all bulk-ent 


plants—and found that many of the 
appeals for help were false alarms. 
One or two bulk plants had run out 
of oil temporarily, but other plants 
in the same communities had _ suf- 
ficient oil for immediate needs. 

It is fortunate for the industry that 
conditions are not as critical as at 
first reported in Minnesota. 

Without attempting to minimize 
hazards of the supply-demand race, 
it can be pointed out that the current 
argument over limiting the sale of 
burners is but one more _ instance 
where one branch of the oil indus- 
try blames another for its difficulties 
instead of co-operating to overcome 
them. But fortunately, this tendency 
of the industry is decreasing. Two ex- 
amples occurred this fall. Independ- 


PACIFIC COAST—By Don Sweeney 


Efficiency Is Keynote of New 


West Coast Service Stations 


60 of these are in the Los Angeles 
Metropolitan area. 


* * * 


The slump which hit the recap- 
ping business when new tires became 
plentiful is beginning to dissipate, 
trade sources say. A long range view 
of this phase of the service station 
business, taken by men in the recap- 
ping miaterials trade,’inclines to be 
extremely bullish. 

They feel that recapping will total 
nearly $100 million annually by 1948 
and will continue to ride high for at 
least four years. One out of five 
cars and two out of five trucks will 
ride on recapped tires next year. One 
variable exists, however: if recapping 
is to thrive, dealers must do a quali- 
ty job and promote recapping right 
along with new tires. 


oO a Oo 


The Western Oil and Gas Assn. 
totted up some figures on the Cali- 
fornia oil industry last week which 
were mighty impressive. A total in- 
vestment of $3 billion, 106,000 per- 
sons directly employed, 52 operating 
refineries, 25,000 producing wells and 
over 20,000 service stations owned by 
over 1,000 oil companies and operated 
by 17,000 retail distributors—these 
were the totals for the state. 

While many industry men hardly 
blinked an eye at these statistics, it 
is significant to note that the United 
Press was sufficiently impressed by 
them to write a story on the associa- 
tion's statement which was circulated 


Interpreting the Oil News 





Petroleum Assn. of America 
turned thumbs down on a proposed 
resolution at its annual convention 
in September, calling for an increase 
in the price of crude oil without ad- 
justment of product prices. Nebras- 
ka Petroleum Marketers Assn. at its 
annual convention this month like- 
wise dropped consideration of a pro- 
posed resolution protesting recent in- 
crease in crude oil prices. 
a * + 

Consumers themselves are partly 
responsible for scare reports. on 
lack of oil, for there is an unusual 
number of fuel oil shoppers, who say 
that they can not buy fuel oil when 
they actually mean that they can not 
buy oil at last year’s prices from 
their regular suppliers. So they go 
shopping for a better price. 


to 110 newspapers and 55 radio sta- 
tions throughout California. 

The incident points up what should 
be obvious: Facts get attention. Gen- 
eralities are a poor substitute. 

° oo J 


Of all the major consumers of fuel 
oil in the West, probably the least 
concerned about product shortages is 
the Union Pacific Railroad. For not 
only does Union Pacific own enough 
producing wells to more than supply 
its needs, but its attributes a consid- 
erable portion of the healthy $10 per 
share dividend the road paid this 
year to oil production profits. 

Union Pacific has 500 wells in the 
Wilmington field producing 40,000 
b/d. Another eight wells in the East 
Los Angeles field produce about 1300 
b/d. The greatest part of this pro- 
duction is sold to the Richfield Oil 
Corp. which, in turn, resells the re- 
fined products back to the railroad. 

Union Pacific also has 55 wells in 
the Rangely, Colo., field and a similar 
working arrangement with Texaco. 
In both cases, actual production op- 
eration is contracted out to Richfield 
or Texaco or independent operators. 


New Lab to Open in January 


NEW YORK— Standard Oil Co. (N. 
J.) reported Dec. 19 that its new labo- 
ratory at Baton Rouge, La., would be 
ready for occupancy this month and 
would be dedicated in January, 1948. 
Also first of a group of new buildings 
for Standard Oil Development Co., 
central research affiliate, at Linden, 
N. J., was expected to be completed 
next spring. 

Portion of research at these labo- 
ratories will be devoted to synthetic 
gasoline, Diesel fuéls and chemicals 
for natural gas and coal, Standard 
said, and application of fluid catalyst 
technique to such production from 
natural gas is now being studied in 
large pilot plant at present Baton 
Rouge laboratory. 








George L. Switzer 


The business career of George L. Switzer, national 
chairman of the oil company TBA Group, is replete with 
experience in service station merchandising of tires, bat- 
teries and accessories, as well as petroleum products. 
He is one of the pioneers who brought TBA to the oil 
industry. 

Virtually born into the industry at Olean, N. Y., on 
Dec. 1, 1897, young George saw much of Europe, for 
his late father, Gustave Switzer, worked for Socony- 


Vacuum first at Olean and later, in foreign service for 


that company, travelling in England, Germany, Austria 
and Hungary. He took his son, George, and the rest of 
the family with him. 

In 1921, George Switzer was back in Olean as an In- 
dependent jobber of petroleum products. His company 
was Seneca Stations, Inc. Eight years later, as presi- 
dent and sole owner, he sold out to Shell. That was in 
1929 when he went with Shell as branch manager at 
Rochester, N. Y. Subsequently, he became manager of 
service station and tank wagon department in New 
York and handled domestic fuel oil sales. He assumed 
his present position as manager of the retail depart- 
ment, including TBA, in all Shell sales territory east of 
the Rockies, in 1936. 


New Head of TBA Group 
Considered One of the 


Pioneers in That Field 











However, Mr. Switzer had previous experience with 
TBA, for his old company, Seneca Stations, Inc., han- 
dled it; but when Shell bought him out, TBA sales were 
discontinued temporarily. About two years later, the TBA 
stock was replaced for Mr. Switzer had persuaded Shell 
to begin distribution of TBA through all company sta- 
tions in the entire Shell territory handled out of New 
York. 

He now believes that 1948 will be the oil industry’s 
biggest TBA year, for sales volume is due to reach a 
new peak, he predicts. (See story p. 30). 


Mr. Switzer got his elementary and high school edu- 
cation in Olean and attended Westbrook Academy there, 
where he studied commercial accounting and business 
administration. He also attended grade schools in Europe 
when his father took the family abroad. 


The new chairman of the TBA Group is a bachelot 
and lives at the New York Athletic Club. He likes hand- 
ball, swimming and bowling, but prefers fishing and 
hunting. _His stock of fishing tackle brings a gleam of 
appreciation to the eyes of the most exacting profes- 
sional fisherman. 
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Industry-Recommended Voluntary Fuel Oil 
Supply Plan Gains Support as 7 States Act 


Foundation for a general voluntary plan for coping mendation for a voluntary petroleum industry committee 
with the current fuel oil supply problem began to take to bring about co-operation in accomplishing the most 
shape during the week past, and had the endorsement efficient possible use of equipment for production and 
of two congressional committees. transportation of fuel oils. 

Indications that the plan would gain more support 3—Of 23 states and District of Columbia surveyed by 
and expand in scope was seen in these developments: NPN, seven already have taken action along lines rec- 

1—House Interstate Commerce (Tobey) Oil Subcom- ommended by Tobey industry committee, with indications 
mittee endorsed a strictly voluntary industry plan formu- that other states, particularly along the East Coast, soon 
lated by an industry advisory group and designed to would follow suit. 
lick heating oil shortages on the East Coast. {—-Of 18 cities surveyed, 10 have taken definite action 
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2—Inclusion by House Interstate Commerce (Wolver- in setting up groups to work with industry in spreading 


ton) Committee in its nine-point program of a recom- supplies equitably and to take care of hardship cases. 


By NPN Staff Writers of products from Gulf Coast to At- on several “fronts’’ to put into effect 


The oil industry’s contention that lantic Seaboard. the group’s suggestions. 
if left alone without government 4—-Seasonal gasoline stock accumu- At about the same time the Tobey 
ntervention—it could cope with the lations in New England-North At- report was issued, House Interstate 
omplex supply-demand problem was lantic Seaboard area be minimized. (Wolverton) Commerce Committee 
| siven substantial support from two 5.Increase crude production up also proposed establishment of volun- 
! quarters the past week. The official to the extent that transportation ‘and tary petroleum industry committees 
support—-if it can be called that refining capacity are available. to deal with supply problems. 
esi Oe: See General reaction to the industry Indicative of general reaction to 
sencuiiens committee’s recommendation was recommendations of a voluntary in- 
; Senate Interstate Commerce (To- favorable and early this week pre- dustry effort in co-operating with 
bey) Oil Subcommittee endorsed in parations were reported proceeding state fuel co-ordinators or commit- 
full a strictly voluntary plan for tees. is the fact that even as these 
cking heating oil shortages on the reports were issued, of 23 states and 


Kast Coast this winter. 











District of Columbia (comprising 
In addition to recommending con- , most of Districts 1 and 2) surveyed 
$ sumer conservation amounting to Dissents on Wherry Report by NPN, seven already had taken ‘ac- 
15%, the Tobey East Coast Industry WASHINGTON-—Sen.  Wil- tion which adhered generally to the 
Fuel Oil Committee suggested son (R., Ia.) declared last week Tobey industry committee sugges- 
: equitable distribution of products, that he intends to file minority tions. Indications also were evident 
; ind setting aside a _ percentage report disagreeing with Senate that other states, particularly along 
f fuel oil for allocation to “hard- Small Business Oil Subcommit- the East Coast, would soon follow 
hip cases" certified by an emer- tee’s interim report on oil sup- suit. 

gency fuel co-ordinator to be ply and distribution problems Also, of 18 cities surveyed, 10 have 
ippointed by governors in the short- because no recommendations taken definite action in setting up 
age area. (Text of Tobey report will were made to supply “new job- groups to work with industry in 
De found on p. 17). bers and dealers.” spreading supplies equitably and to 

. Among other things the report to OE ene ee ee take care of hardship cases. 
Senator Tobey called for: : ; . 5 ; ; a ; 
> £ er eer jected to subcommittee defini- Meanwhile Senate Small Business 
1 kefinery yields of distillate to . Brees e é ie res 
be immediately maximized. tion of customer, because (Wherry) Oil Subcommittee eumneneter stan 
2..Wide publicity stressing the companies allocating supplies report, urging consumer conservation 
necessity for discontinuing the sale under this program would have and equitable distribution of available 
f oil burners in converting heating none left over for new jobbers petroleum supplies to “spot buyers 
plants from coal or other alternate and dealers who were not - on the basis of last years purchases 
fuels to oil during current shortage business in 1946 or during last (see partial text of report, including 

period. fuel oil heating season. recommendations, on p. 22). 
3—-Additional train-load movement NPN’s survey showed cities and 
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states had taken these steps to help 


cope with the fuel oil supply prob- 
lem: 


Connecticut — Advisory fuel com- 
mittee set up generally on same basis 
as during wartime. Committee ap- 
pointed by Gov. James L. McCon- 
naughy is chairmaned by Charles N. 
Mitchell, Colonial Beacon, Hartford. 
Other members, representing 50% 
major companies and 50% Independ- 
ents, are: Carl Blanchard, Wyatt, 
Inc., New Haven; Harold Dahl, Dahl 
Oil Co., Norwich; Seth W. Darley, 
Gulf, Middletown; Maurice Hoffman, 
Hoffman Fuel, Bridgeport; Charles J. 
Sheketoff, American Coal, Hartford; 
James Sullivan, American Oil, New 
Haven; E. W. Vandeventer, Socony, 
New Haven, and W. E. Wesson, W. E. 
Wesson, Inc., Waterbury. George L. 
Benedict, Jr., Connecticut Petroleum 
Industries Committee, is also a mem- 
ber. Executive secretary is Leo Hib- 
son, former OPA fuels division chief 
in Connecticut. 


Governor has written letters to 
mayors and_  selectmen requesting 
them to appoint representatives who 
in turn will elect area chairmen for 
each of 11 areas set up under state fuel 
administration during the war. Con- 
sumer unable to get oil will go to his 
town representative who will contact 
suppliers. If he fails to get relief, 
area chairman will act, and then gov- 
ernor’s advisory committee as last re- 
sort. 

Committee has asked each bulk 
plant operator to set aside 10,000 gals. 
each of kerosine and No. 2 fuel for 
hardship cases, emergency drops to 
be made by customer’s own dealer if 
possible and to be limited to 25 gals. 
of kerosine, 100 gals. of No. 2 fuel. 

There is possibility that Connecti- 
cut may also appoint a fuel co-or- 
dinator. However, present thinking 
is understood to be that industry ad- 
visory committee is capable of doing 
the job and should be given a chance 
to do it. 


Massachusetts —- Gov. Robert S. 
Bradford’s Emergency Fuel Supply 
Committee scheduled to confer with 
oil companies and fuel oil dealers and 
prepare a comprehensive plan to meet 
any emergency. Plan will provide a 
state co-ordinating organization, sim- 
ilar to that recommended by Tobey 
industry committee, to expedite de- 
liveries of kerosine and fuel oil and 
to assist any community where sup- 
plies may run short. It will include 
provisions for decentralized local com- 
munity organization to handle short- 
ages of individual home owners. 

yovernor Bradford said he will ap- 
point a fuel co-ordinator for the 
state as soon as a report is made by 
J. Leonard Johnson, head of the fuel 
supply committee, sometime next 
week. 

Meanwhile Governor Bradford last 
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week wired President Truman that 
fuel oil supply situation in New Eng- 
land was deteriorating rapidly and 
urging him to exercise his power to 
control exports of fuel oil and reduce 
exports toa minimum. He also called 
upon the President to take every 
measure to expedite shipments of ad- 
ditional supplies to Massachusetts to 
“avert the current crisis.” 


Maine—Gov. Horace A. Hildreth 
of Maine has appointed Harold Nich- 
olson of South Portland as fuel co- 
ordinator for the state. Maine thus 
became the first state to take defi- 
nite action on recommendations of 
the industry committee to Senator 
Tobey. 


Vermont—Governor Ernest W. Gib- 
son on Dec. 16 appointed Adjutant 
General M. A. Campbell his fuel co- 
ordinator prior to issuance of the 
Tobey report and was the first New 
England governor to take such ac- 
tion. 


New York — Governor Dewey in- 
formed of industry committee’s re- 
port to Senator Tobey and it is un- 
derstood the governor is considering 
appointment of a fuel co-ordinator 
for the state. Step already had been 
suggested to him by Empire State 
Petroleum Assn. 


Last week Governor Dewey met 
with major oil company representa- 
tives and representatives of Amer- 
ican Petroleum Institute to _ dis- 
cuss the best course of action 
for securing adequate fuel oil sup- 
plies for state. Reports also indicated 
that the governor intended to hold 
additional meetings at which jobbers 
and dealer associations would be rep- 
resentatives. It was not expected 
that a definite state set-up for fuel 
supply co-ordination would be an- 
nounced until meetings were con- 
cluded. 


Rhode Island Advisory fuel oil 
committee set up and expected to 
meet sometime this week. 


Pennsylvania — No program of ac- 
tion on fuel oil supplies taken to date 
though Gov. James Duff was consid- 
ering steps to be taken. Most com- 
plaints of inadequate supplies re- 
ceived from eastern part of state so 
far, although fuel oil stocks are re- 
ported extremely tight generally. 


New Hampshire—Gov. Charles M. 
Dale studying Tobey Report with in- 
tention of appointing a fuel co-ordin- 
ator shortly. Report that co-ordinat- 
or had been named was not con- 
firmed at NPN press time. 

New Jersey Governor Driscoll 
studying report. No definite conclu 


sions yet. 


Delaware, Maryland, Virginia No 





official or civic groups have acted 
so far. 


District of Columbia — Commis- 
sioners concerned about gasoline sup- 
plies. Orders limiting use of premium 
gasoline issued (NPN Dec. 10, p. 16). 


North Carolina—Congressional del- 
egation Dec. 17 sent telegrams to all 
oil companies supplying state with 
fuel oil and kerosine, pleading for 
help in channeling more supplies to 
local distributors this winter. 


Minnesota — Governor Youngdahl’s 
Fuel Oil Supply Committee Dec. 19 
adopted three-point over-all program 
which: 

1—Transfers to mayors of local 
communities, responsibility for main- 
taining a current check on supply and 
demand in their areas. 

2—Urges all railroads to speed 
turn-around time on tank cars to 
maximum. 

3—Urges fuel oil consumers to con- 
serve supplies. 

Mayors of various cities and towns 
in Minnesota are being called upon 
to inventory the local supply of fuel 
oil] at all terminal and bulk plants, 
according to James W. Clark, com- 
missioner of the state business ad- 
ministration, and fuel oil conservator, 
who chairmaned meeting. The may- 
ors, or committees appointed by them, 
are to then total anticipated receipts 
by months, of all fuel oil suppliers, 
and balance receipts against antici- 
pated demand. These reports are then 
to be sent to Mr. Clark, who will sum- 
marize supply needs of the entire 
state. 


Michigan Four-man Fuel Oil 
Commission organized “certificate of 
necessity” plans in Midland, Monroe 
and Lansing to aid emergency fuel 
oil cases. Plan calls for appointment 
of local civic group to work in co- 
operation with fuel oil dealers and in- 
corporate any suggestions they may 
have toward conservation and distri- 
bution in needy cases. It was suggest- 
ed that dealers furnish 5 to 10% of 
their supply to a common pool to be 
administered by the civic body that 
verifies applicant’s need under the 
certificate plan, or that the dealer 
agree to make 5 to 10% of his sup- 
ply available to that body. 

Oil industry, generally, expressed 
desire to leave distribution of sup- 
plies under the Fuel Oil Commission’s 
proposed certificate plan _ strictly 
alone, unless it is forced upon the 
industry as a last resort. 


Illinois State not in bad shape 
although there is no question that 
there are scattered spot shortages, 
according to Glenn Primm, secretary, 
Illinois Petroleum Marketers Assn 
No move so far to set up machinery 
for emergency fuel oil distribution 
and none so far needed, he said. 

Indiana -—- Sam T. Hurd, executive 
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secretary of Individually Branded 
Gasoline Assn. of America, urged Gov. 
Ralph F. Gates to call on Indiana 
mayors to form local committees for 
handling hardship cases. At same 
time George W. Hofmayer, secretary, 
Indiana Independent Petroleum Assn., 
suggested that Red Cross supervise 
distribution of fuel oil to hardship 
cases. It was hoped that a supply 
pool from which to draw could be 
made available through voluntary ac- 
tion of members of industry doing 
business in state, which would take 
the form of cutting back deliveries 
to all customers. 


Ohio—No action by governmental 
or civic action to intercede in fuel oil 
distribution. Few hardship cases re- 
ported to date. 


North Dakota — Short of fuel oil 
but no alarm felt since state is not 
normally a large fuel oil consuming 
area. 


Nebraska—No statewide action as 
yet. 


South Dakota—J. E. Adrian, secre- 
tary, South Dakota Independent Oil 
Men’s Assn., reports no distress cases 
“that I know about and I’m in close 
touch with Gov. George Mickelson, 
who is watching supply situation.” 
Letters to oil suppliers to conserve 
oil and others to railroad companies 
to rush tank car shipments were 
sent out by the governor on Dec. 9. 


Missouri—Robert E. Hadlick, secre- 
tary, Missouri Petroleum Assn., re- 
ports supply situation is rugged but 
no consumer distress cases reported. 
Quite a few jobbers looking for a 
little extra fuel oil to carry them 
over to Jan. 1 when they get new 
allocations. No statewide emergency 
action yet. 


Wisconsin—K. C. King, secretary, 
Wisconsin Petroleum Assn., reports 
fuel oil supply situation in south half 
of state not acute but in northern 
half some bulk plants have been out 
for short periods. Spot news stories 
on the radio and in the press have 
been used to spread story of short- 
age but so far no set-up provided for 
co-ordination within the _ industry, 
such as organization of an emer- 
gency committee to work out the 
problem. 


Iowa — No one completely out of 
fuel oil yet and supplies not in critical 
stage now, but situation expected to 
become tighter from January on. Ac- 
cording to J. A. Dennis, secretary, 
Iowa Independent Oil Jobbers Assn., 
some oil consumers may have to re- 
turn to coal stoves, but even coal is 
short. No state action taken so far 
regarding fuel co-ordinator or com- 
mission. 
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Meeting of secretaries of all Mid- 
west state oil jobber associations has 
been called for Jan. 14 at St. Paul 
Hotel, St. Paul, Minn., at which time 
effort will be made to break the jam 
on fuel oil transportation. The vari- 
ous secretaries are urging their sen- 
ators and representatives in Wash- 
ington to get action on reinstatement 
of ODT’s wartime Order No. 7, pro- 
hibiting use of tank cars in short 
hauls which can be handled by 
trucks. K. C. King, secretary of 
Wisconsin Petroleum Assn. and chair- 
man of Secretaries Conference, 
charged tank cars are not being han- 
dled promptly by railroads, resulting 
in delay in deliveries of fuel oil. 


NPN’s survey of action taken by 
various cities revealed: 


Omaha—City Council passed reso- 
lution recommending discontinuance 
of burner sales until oil supplies in- 
crease, though council has no legal 
authority to stop sales. Oil jobbers 
in city have arranged a 5,000-gal. 
emergency supply of fuel oil to care 
for hardship cases. 


Lincoln, Nebr.—Similar emergency 
pool plan being started. 


Kansas City Joseph Shepherd, 
manager, Certified Oil Co. and mem- 
ber of Missouri-Kansas Oil Heat In- 
stitute, reports committee formed to 
care for hardship cases on heating 
oils in city.. However, no hardship 
cases reported to date. 


St. Louis — Citizens’ Fuel Oil Com- 
mission established Dec. 4 and in first 
14 days of operation handled 1,500 
public appeals for fuel. Applications 
at end of each day are divided among 
various oil companies according to 
ability to supply products in order 
that entire load may not fall on one 
or two firms. 


Rochester, N. Y¥. — City Manager 
L. B. Cartwright set up a “dealer com- 
mittee” consisting of major company 
representatives as well as Independ- 
ent dealers to assist hardship cases 
referred to it by police department. 
Campaign also launched through 
press and radio, urging public to con- 
serve on fuel oil. 


New York City—Mayor O’Dwyer’s 
Emergency Fuel Committee has held 
several meetings with major company 
and jobber representatives during past 
eight weeks but no formal recom- 
mendations made so far. Meanwhile, 
some terminals have been intermit- 
tently running dry and several small 
dealers, mainly in Brooklyn and 
Queens, have reported being unable to 
get fuel. Oil companies here recom- 
mended that mayor inform public of 
the need for conservation. In addi- 
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tion, committee of jobbers has rec- 
ommended that an emergency pool 
for hardship cases be established. 


Milwaukee — Demand in Milwau- 
kee County expected to run. 10% or 
more ahead of supply this winter. Sit- 
uation is beginning to grow worse 
after 95% of domestic. customer 
tanks were summer-filled. No offi- 
cial action taken to date. 


Chicago — No consumer hardship 
cases reported so far and no emer- 
gency supply committee or similar 
set-up organized to date. 


Detroit —- Joe Hadley, secretary, 
Michigan Petroleum Assn., reports 
supply in Detroit very tight but 
knows of no one cold. Last week 
Atomic Oil Co., a two-man partner- 
ship went out of business because of 
no supply and its 3,000 customers are 
looking for supplies elsewhere. No 
emergency committee being set up. 


Midland, Monroe and Lansing, Mich. 
—Certificate of necessity” plans or- 
ganized to aid emergency fuel oil 
cases (see under Michigan p. 10). 


Oscoda, Mich.—-On direct appeal to 
Selfridge Field Army Air Base by 
Gov. Kim Sigler, on behalf of Oscoda 
citizens, 60,000 gals. of jet propulsion 
fuel (JP-1) was sold at government 
cost to relieve local shortage of fuel 
oil. Fuel, according to Army spokes- 
man, was delivered to town authority 
appointed to verify and handle emer- 
gency cases when it was discovered 
one of its two local distributors was 
entirely out of fuel and the other had 
only 25% of his December allotment 
left in storage last week. 


Marshalltown, Waterloo and Des 
Moines, Iowa—-All report short sup- 
plies but no official action taken in 
any of three cities so far in setting 
up fuel supply committees. 


Baltimore, Md., and Richmond, Va. 

No official or civic groups have 
shown any signs of joining move to 
push conservation by consumers. 


Nine-point program of action to 
alleviate ‘‘serious shortages” of fuel 
oil was recommended Dec. 19 by 
House Interstate Commerce (Wolver- 
ton) Committee. 


Committee acted after receiving re- 
port of an industry group that em- 
braced almost entirely recommenda- 
tions submitted the day before to 
Sen. Tobey, but added this further 
recommendation of its own: 


That Congress authorize Interior's 
OGD in consultation with National 
Petroleum Council to create a co- 
ordinating committee of industry 
representatives, to serve until March 
31, 1948, with OGD Director Ball as 
chairman, “to advise and consult 
with state (emergency) fuel co-or- 
dinators and with the industry as to 
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any action that may tend to in- 
crease available supplies or facilitate 
equitable distribution.” 

Program, over-all, made _ these 
recommendations: 

1. The export control authority 
granted by Section 6 of Public Law 
703, 76th Congress, as amended, 
should be exercised to place such 
prohibitions or curtailments on the 
exportation of fuel oil and other pe- 
troleum products for such period of 
time, as may be necessary to allevi- 
ate such shortages. 

2. Wherever possible, the tempo- 
rary use of naval vessels should be 
authorized to transport fuel oil to 
those sections of the United States 
where such shortages exist. 

3. The Maritime Commission should 
desist, for such time as such short- 
ages continue to exist, from complet- 
ing the transfer to foreign purchas- 
ers of tankers owned by the gov- 
ernment. 

4. Negotiations should be under- 
taken by the Maritime Commission 
with the purchasers and owners of 
tankers formerly owned by _ the 
United States, with a view to secur- 
ing the use of such tankers for the 
transportation of fuel oil to alleviate 
such shortages. 

5. The Secretary of the Interior, in 
the exercise of authority heretofore 
granted to him by the President, and 
for the purpose of alleviating such 
shortages, should take all possible 
and appropriate action to co-ordinate 
the activities of the Department of 
the Interior and of other depart- 
ments and agencies of the govern- 
ment, with those of such state offi- 
cials as may be designated to handle 
emergency fuel problems existing in 
their respective states. 

6. Voluntary petroleum industry 
committees should be established to 
bring about co-operation in accom- 
plishing the most efficient possible 
use of equipment available for the 
production and transportation of fuel 
oil. 

7. The Office of Defense Transpor- 
tation should take all possible and 
appropriate action to accomplish the 





Drafted Wolverton Report 


Industry committee report to 
House Interstate Commerce 
(Wolverton) Committee was 
drafted by the following mem- 
bers: Gordon Duke, National 
Council of Independent Petro- 
leum Assns.; J. C. Richdale, 
Colonial Beacon; tussell B 
Brown, IPAA, L. B. Davis, 
Socony-Vacuum Oil Co.; J. V. 
Brown, NPC, and C. Austin 
Sutherland, National Tank 
Truck Carriers. 
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most efficient possible use of tank 
cars. 


8. The President and the depart- 
ments and agencies of the govern- 
ment should take all other possible 
and appropriate action to aid in al- 
leviating such shortages. 


9. The Maritime Commission should 
be authorized and required by law, 
to repair any tankers owned by it 
or to be acquired by it, and to op- 
erate such tankers, under charter or 
otherwise, to the extent necessary to 
supplement the capacity of petrole- 
um transportation equipment now in 
use; and adequate funds should be 
appropriated to the Maritime Com- 
mission for such purposes. 


In Chicago, A. W. Peake, presi- 
dent, Standard Oil Co. (Indiana), on 
Dec. 19 issued a press statement in 
which he said his company is doing 
everything possible to distribute fuel 
oil supplies. He also urged consum- 
ers to help lick the problem by sav- 
ing all the oil possible. 


Bureau of Mines last week an- 
nounced it had compiled a 169-page 
handbook outlining ways to conserve 
fuel oil in commercial plants and 
other establishments. Copies may be 
obtained from Superintendent of 
Documents, Government Printing Of- 
fice, Washington 25, D. C., for 50c. 


API's statistical report for the 
week ended Dec. 13 failed to add any 
brightness to the supply picture when 
it revealed that crude runs to stills 
at refineries took another nose dive 
of 165,000 b/d from the runs re- 
corded the previous week. Produc- 
tion of gasoline, gas oil and distillate 
and residual declined with kerosine 
the only product increasing. Refin- 
eries operated at a rate of only 90% 
of rated capacity—a drop of 2.9% 
from the previous week. Gasoline 
stocks, however, did improve by some 
640,000 bbls. (see p. 46). 


In a move to make more oil avail- 
able Texas Railroad Commission is- 
sued a special order allowing Texas 
discovery wells to produce at their 
most efficient rate of flow, even 
though that rate may be higher than 
the regular discovery scale. Chair- 
man Ernest Thompson said order 
was designed to “encourage new dis- 
coveries so badly needed.”’ 


The next day, Dec. 19, Railroad 
Commission issued a January prora- 
tion order designed to produce 2,- 
368,268 b/d of crude, virtually un- 
changed from the December allow- 
able 


Adding to the prospects of still 
greater demands was the announce- 
ment in New York by New York 
Central that it and two affiliates, 
had placed orders for 111 new Diesel- 
electric locomotives costing $21 mil- 
lion. Deliveries are due to begin in 








10-15% Cut is Weighed 


NEW YORK-—At NPN press 
time Socony-Vacuum Oil Co. 
had not yet taken any action 
confirming reports that it was 
preparing to advise its cus- 
tomers that it would cut its 
deliveries to home consumers in 
line with the Tobey committee’s 
suggestions. Whether this cut 
would be 10% or 15% was said 
to be still in doubt, but if it 
was 10%, it would be based on 
subtracting from deliveries for 
the remainder of the season 
10% of last year’s’ entire 
season’s volume which would, 
in effect, be 15% or more. 











the summer of 1948 and extend into 
1949. When deliveries are complete 
New York Central will have in op- 
eration 205 road Diesel locomotives 
and 320 switch-locomotives. 

Empire State Petroleum Assn. ad- 
vised its members over the week end 
that it recommended they follow 
the Tobey committee plan in urging 
a 15% fuel saving on the part of 
their customers. 


DuPont Enters Tetraethyl 
Marketing Field Jan. 1 
BY NPN Staff Writer 

Entry of DuPont into the market- 
ing of tetreaethyl lead on Jan. 1, 1948, 
as the Ethyl Corp.’s first competito1 
in the distribution of this lead com- 
pound to reduce engine knock, will 
find both companies with exclusiv: 
and split accounts among the na- 
tion's refiners. 

DuPont's marketing of tetracthy! 
lead, the plans for which were an- 
nounced more than a year ago, be 
gins at the time Ethyl’s basic pat 
ents on the antiknock compound ex- 
pire. Up to now DuPont has been 
manufacturing tetraethyl lead for the 
Ethyl Corp., but has not previously 
marketed it. 

A principal difference between the 
two tetraethyl lead marketers will 
be Ethyl’s promotion of the brand 
name “Ethyl” while Du Pont will not 
seek to establish a brand name. 

This is evident from the advertis 
ing of the two companies. In both 
the trade and the general press 
Ethyl space has plugged the idea otf 
associating top quality gasoline with 
the name “Ethyl” with the words 
“look for the ‘Ethyl’ trademark.” 

While DuPont will have no objec 
tion to signs on pumps saying that 
the gasoline contains DuPont tetra 
ethyl lead, DuPont does not consider 
that it has a brand name. Even the 
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words “Motor Mix” and “Aviation 
Mix,” that have appeared in DuPont 
advertising to the trade, are not re- 
garded as brand designations, accord- 
ing to Ray E. Miller, sales director 
of DuPont’s petroleum chemicals di- 
vision. 

Ralph C. Champlin, Ethyl’s direc- 
tor of public relations, says that a re- 
finer who uses Ethyl fluid exclusive- 
ly or uses only Ethyl in his premium 
gasoline may call his premium gaso- 
line “Ethyl,” provided, of course, that 
it conforms to other standards of the 
Ethyl Corp. 

At least one refiner will buy from 
both companies, but is planning to 


see that the DuPont fluid is used only 


in his housebrand so that he can call 
his premium Ethyl. As a protection 
to the Ethyl brand name, Ethyl 
Corp. will not permit a premium gas- 
oline to be sold as Ethyl if its own 
compound is not used exclusively in 
making the premium. 


Marketers who have any question 
about whether they may use the 
brand name “Ethyl” should be able 
to get the answer from their sup- 
pliers. 

DuPont says that it will not place 
any restrictions on the use of its 
compound other than those required 
by safety and health. 


News of the Oil Industry 





Ploeser Committee Evades Taking Stand on Co-Op 
Tax Question; Awaits FTC, DJ Action on Tires 


NPN News Bureau 
WASHINGTON House Small 
3usiness Committee, in its first an- 
nual report under Republican leader- 
ship, sidesteps taking a position on 
co-op taxation question but promises 
to seek amendment of antitrust laws 
if it is found that existing statutes 
prevent “effective action” to rectify 
trade conditions in the tire and other 
industries. 


Despite earlier strong stand indi- 
cated by Chairman Ploeser (R., Mo.) 
about all committee said on co-ops 
was that its investigation would be 
continued and that staff accountants 
were encountering ‘‘difficulties’” in 
trying to measure effect of tax ex- 
emptions because of complicated ac- 
counting techniques used by co-ops. 


In regard to tire marketing study 
made by committee, report said that 
it was waiting to see if Federal 
Trade Commission and Justice De- 
partment can take effective action to 
help independent dealers before con- 
sidering possibility of seeking new 
legislation to bolster antitrust laws. 





Moore Says Federal Control Is Not Oil Solution 


NPN News Bureau 
WASHINGTON-—-Federal price and 
rationing controls “are not the an- 
swer’” to problem of getting more 
fuel oil supplies to New England and 


Middle Atlantic states this winter, 
Sen. Moore (R., Okla.) declared late 
Dec. 19 in speech on Senate floor. 


In review of oil supply and demand 


ture Senator Moore said _ that 
ibility il industry to supply “un- 
lented demands now and in the 


iture n fact that it has had, 
ind will ntinue to have, the op- 
’ t grow and function in an 
of freedom from govern- 

nta is of its internal econ- 


He said the industry now is em- 
Vins very facility within its 
vel to meet record-breaking de- 
nds and that despite materials 

d and “stifling influence of 
reasonal government price con- 


luring and immediately after 
u1 irs, petroleum production and 
have increased. 
Senator Moore charged that it was 
probable” that current increase of 
mand over supplies would not have 
sulted if OPA had permitted oil 
rices to rise in same manner as coal 
es advanced. 
‘During 5 years the prices of pe 
leum products were subject to in- 
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flexible price controls far below the 
price index of any other essential 
commodity,” he stated. “On the other 
hand, coal prices as a political ex- 
pediency, were permitted to advance 
to an all-time peak. 

“Hundreds of thousands of home 
owners, as well as industrial con- 
sumers, changed from coal to oil be- 
cause, measured in terms of energy, 
oil was a much cheaper fuel as well 
as being more dependable. This situ- 
ation is an excellent example of an 
unbalanced economy that always re- 


sults from artificial controls.” 
During OPA years, Senator Moore 
declared that st of finding new oil 


advanced to about $2.40 per bbl., o1 
double controlled price of $1.20 per 
bbl. He attributed increased dis- 
covery cost to deeper drilling and 
rising prices of material and labor. 

Senator Moore said recent increas: 
of 50c per bbl. for crude has advanced 
average price to $2.65 per bbl., but 
this “is still insufficient to give the 
industry a reasonable return ove! 
and above replacement cost,” and 
added: 

“If the entire 50c a_ barrel _in- 
creases were passed on directly to 
the consumer, which has not been the 
case to date, the price of fuel oil and 
gasoline would still be below the 
1926 price.” 


Independent dealers, report stated, 
have complained that “certain large 
distributors were receiving excessive 
quantity discounts on their purchase 
of tires.’"’ Complaints also were made 
that “Big Five” tire manufacturers 
through their operation of company- 
owned retail outlets were able to 
establish retail prices at levels un- 
fair to independents. 

3ig companies were able to do 
this, according to complaints, be- 
cause such retail outlets were either 
receiving tires at “excessive trade 
discounts or were being subsidized 
by the profits from the manufactur- 
ing’ of tires. Committee went on to 
say for itself: 

Raises Critical Issue 

“These complaints squarely raised 
a critical issue which the committee 
knows to exist in many other indus- 
tries, i.e., the integration of produc- 
tion and distribution under a com- 
mon management. The unfair effect 
of such integration, it has been re- 
peatedly charged, is to permit the 
profits of manufacturing to subsi- 
dize distribution to the detriment of 
independent and non-integrated dis- 
stributors or to make possible ex- 
cessive secret discounts by producers 
to their retail outlets which are ex- 
tremely difficult for government to 
detect in enforcing the Robinson-Pat- 
man Act.” 

Report also noted that for number 
of years certain independent tire 
dealers have urged legislation com- 
pelling large tir 
divorce themselves from retail out- 
lets and to prevent oil companies 
“from forcing independent oil-station 


companies to 


operators to take on the sale of tires 
and storage batteries.” 


Charge Failure of Enforcement 


From evidence collected thus far, 
committee charged that “present dif- 
ficulties in tire industry” are in large 
part due to failure of government to 
enforce existing antitrust statutes. 
Committee pointed out that FTC has 
power to fix maximum discounts on 
sale of any commodity but has not 
exercised such power. 

FTC has egreed to study “care- 
fully” the question of whether such 
action should be taken, committee 
stated. But if “effective action” is 
not possible under present laws com- 
mittee is “prepared” to urge amend- 
ments to antitrust laws which will 
give government agencies authority 
to “rectify trade conditions in the 
tire industry and other industries” 
in same position. 
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Industry Must Widen Jobber Margins, 
Jobber Council Tells Wherry Group 


NPN News Bureau 

WASHINGTON — On behalf of 
the National Council of Independent 
Petroleum Assns., Gordon Duke has 
informed Senate Small Business 
(Wherry) Oil Subcommittee that In- 
dependent jobbers will come to Con- 
gress “for relief and help” unless the 
industry grants their pleas for wider 
margins. 

“If prices are set by government, 
there is some hope that all levels of 
the industry would be accorded fair 
consideration,” said Mr. Duke, add- 
ing: 

“We say this in spite of the fact 
that, overwhelmingly, jobbers feel 
that industry can solve its own prob- 
lems within its ranks. ... But 
enough is enough and if the leaders 
in our industry—the Holmans, the 
Jennings, the Dr. Wilsons, the Colonel 
Kleins and others—fail to heed the 
rising resentment over this margin 
problem, the Independent jobbers 
know where to take their appeal.” 

‘So Far So Good’ 

Mr. Duke also told subcommittee, 
in a written statement which he said 
“reflects the composite average think- 
ing of the majority of the nation’s 
more than 10,000 oil jobbers,” that: 

1. While jobbers are satisfied on 
matter of equitable division of sup- 
plies that record is “so far so good,” 
if complaints of unfair treatment be- 
come general they will “press for 
some form of government allocation 
of products if it appears that this is 
what it takes to obtain a fair deal.’ 


2. Unless the “growing practice” of 
making crude processing deals is 
eliminated, ‘jobbers cannot be ex- 
pected to sit idly by and find them- 
selves washed out of business.” 

3. Leaders of the industry must 
give “more thought” to problem 
growing out of majors’ practice of 
buying up Independent producers and 
refiners and channeling products 
through their own marketing outlets. 
“If the trend continues unchecked,” 
he said, “it will be necessary for gov- 
ernment to take action to prohibit 
further concentration of control of 
the industry’s facilities in the hands 
of a few large operators.” 

4. “The time is not distant when 
a completely new set of rules will 
doubtless have to be written by gov- 
ernment to insure that all who wish 
to avail themselves of the use of 
(crude and products) pipelines will 
have equal access to them.” He 
added that NCIPA “is presently ex- 
ploring what the industry intends to 
do about reversing the trend which 
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excludes the use of these lines to 
some segments of our industry, and 
if the results indicate that in- 
dustry does not intend to reverse 
the ~->esent trend, then jobbers will 
proceed accordingly and seek help 
from the proper agencies of govern- 
ment in finding a solution.” 


Seek ‘Live, Let Live’ Policy 


All that jobbers ask, Mr. Duke in- 
formed Senator Wherry, is that a 
“live and let live” policy prevail in 
the industry. Jobbers, he continued, 
are not opposed to bigness in busi- 
ness, ‘but we are opposed to the 
abuse of power of giant corporations 
when they choke their smaller com- 
petitors. And some, not all, majors 
are, consciously or unconsciously, do- 
ing this today.” 

Then, he added: 

“For some time, we jobbers have 
been assembling in our minds a com- 
posite set of rules which it might 
someday be necessary to ask that 
government write and enforce. As 
Americans, we believe that free com- 
petitive enterprises are best able to 
serve the public efficiently, hence we 
earnestly hope that our industry can 
and will always operate with a mini- 
mum of government regulation. 

“We are not asking at this time 
that any regulations be written for 
the oil industry by our government; 
instead, our statement is to alert 
your committee, and some of the 
leaders of our industry. who still 
seem unwilling or unable to recog- 
nize facts, that a lot of little fellows 
in the oil business are presently 
very much concerned over conditions 
which prevail in some quarters, and 
to remind these leaders that certain 
intra-industry practices need some 
attention if our industry is to remain 
free.” 

Discussing jobbers margins, Mr. 
Duke said that most increases in fin- 
ished products prices to date have 
accrued to benefit of owners of crude 
and that this meant mainly “about 
20 of the largest oil companies.” 


Grants Need for Crude Price Rise 


He granted need for increasing 
crude price to stimulate discoveries, 
but noted that supply bottleneck to- 
day was not just crude but also in- 
sufficient refining and transportation 
capacity and complained that if trend 
continues ‘only the integrated firms 

will have accumulated funds 
with which to build the increased fa- 
cilities needed if our industry is to 
serve the public’s increased demand 
for petroleum products.” 

Jobbers, said Mr. Duke, ‘feel that 





the whole structure of oil prices from 
crude to conusmer refined products 
should be revised” so that all indus- 
try segments dre treated fairly and 
that this can be done without rais- 
ing consumer prices. 

Also, he threw in a plea that “the 
advocates of the ‘hold the line’ on 
prices devote some time and atten- 
tion to holding the line on prices at 
the source of products while holding 
them at consumer level,” adding: 


“Many Independent marketers on 
the East Coast of the U. S. find 
themselves unable to hold the line on 
consumer prices because they are un- 
able to purchase products at a figure 
which makes this possible. The low- 
est cargo prices at the U. S. Gulf to- 
day are 9c on gasoline, for example, 
and in some instances less than \% of 
a cent per gal. higher at tank car 
level in that area of the East Coast 
where Jersey Standard is the leading 
marketer, whereas freight alone be- 
tween some of these points averages 
about % of a cent per gal. and there 
are other marketing costs which 
must be reckoned with. Besides, 
the jobbers would like something as 
a profit. 

“(This) situation not only hurts 
the Independent suppliers operating 
in that area; it also hurts every job- 
ber who depends upon them for sup- 
plies. And it discourages some ma- 
jors operating in Jerseyland from 
shipping adequate supplies into the 
area because their netback at the re- 
finery is unattractive. ... This Jer- 
seyland situation is only one example 
of price conditions which need atten- 
tion. There are others. For in- 
stance, the recent crude advance of 
50c per bbl. is not being handled in 
such a way that product prices are 
raised by an equal amount; the re- 
sult, therefore, is a further squeeze 
on Independent marketers and refin- 
ers. 


NLRB Dismisses Unfair Labor 
Charges Against Pure Oil Co. 
Special to NPN 

NEWARK, Ohio—National Labor 
Relations Board has dismissed com- 
plaint of OWIU against Pure Oil Co. 
which charged Pure with unfair la- 
bor practices at its Heath refinery 
here. In dismissing complaint, NLRB 
overrode recommendation of board 
examiner filed in July, 1946, in which 
it was recommended that Pure be 
found guilty of unfair labor prac 
tices and be directed to cease and 
desist from discouraging membership 
in OWIU and to reinstate electrician 
John B. Larimore. 

Board ruled that the record 
failed to prove union’s contention 
that Larimore was dismissed becauss 
of membership in OWIU. Pure said 
Larimore was discharged for falsify- 
ing a time card and insubordination 
in carrying out a job assignment. 
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Editorially Speaking 








Oil Marketing Needs Wider Margins as Cost of 


Operation and Replacing Equipment Increases 


The following is a letter to National Petroleum News 
from J. T. Klepper of Wichita, a director of the Kansas 
Oil Men’s Assn. 


A§® this is being written, the 50c crude price increase 
4 initiated by Sun has become general and products 
price increases are on the march. 

The NPN of Dec. 3, 1947, “Editorially Speaking” 
says, “The White House has already demanded of Con- 
gress a law permitting it to exercise full control over 
oil prices and oil supplies as it sees fit, and its Interior 
Department has already let it be known it is rushing 
plans to get more money with which to employ upward 
to 1,000 people who would run the oil industry when the 
President takes over.” If we can give full credence to 
the above report, and there is no reason why we should- 
n’t, it appears that the industry is inviting federal regu- 
lations and controls. It is significant that heads of sev- 
eral of the largest integrated companies have said that 
the most recent crude price increases are unjustified, 
and ill advised. 


The average petroleum marketer has been so busy 
the past few months attempting to pass petroleum price 
increases on to the consuming public that he has hardly 
had time to take stock of his own position. If he had 
taken time to inform himself of industry matters he 
would have found that for the first nine months of 1947 
the earnings of all the integrated companies were greatly 
in excess of what they were in the similar period of 1946. 
In many cases the earnings of some of the fully inte- 
grated companies for the period mentioned were double 
those for the same period of 1946. Since we feel that 
the companies reporting these earnings are not ashamed 
of them, we give you herewith the profits for the first 
nine months of 1946, and for the same period of 1947, 
the reported earnings of the following companies: 


1946 1947 
Phillips $14,763,153 $25,706,157 
Skelly 6,484,106 13,448,167 
Socony-Vacuum . 36,000,000 66,000,000 
Standard (Ohio) 8,118,795 11,698,481 
Continental 12,061,245 24,889,113 
Texas Company 50,360,000 78,396,000 


Mid-Continent 7,662,000 
Standard (Indiana) (6-mo.) 33,668,845 
Standard (New Jersey) 88,000,000 140,000,000 
rulf (6 mo.) 26,746,013 42,510,375 
Wilcox : 141,000 390,000 

The report of these earnings was followed by editorials 
n some of the trade journals and financial papers at- 
tempting to justify these earnings. If this is the America 
ve like to talk about, why try to justify these earn- 
ngs? If American business is operating on the theory 


12,763,000 
40,936,430 
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EDITOR’S NOTE: Mr. Klepper's criticism 
of the treatment being accorded the Independent 
marketer in the present price situation is much 
to the point. So often too many executives of 
the major oil companies seem to have a blind 
spot for the marketer. That is shown in the way 
the API's public relations campaign has been 
written, kind words for the big things the ma- 
jors have accomplished and demands upon the 
Independents to help support the campaign with 
time and money, but only the tiniest mention 
of their existence. Too many in major sales de- 
partments seem to overlook the function of the 
marketer in managing the distribution of petro- 
leum products. They seem to think that distribu- 
tion begins and ends with the dealer whereas 
the marketing machinery is managed by dis- 
tributors, marketers or jobbers and district, di- 
vision and bulk plant managers of the majors. 


NATIONAL PETROLEUM NEWS has said many 
times that the marketers’ margin should be in- 
creased and it has said that with particular ref- 
erence to today’s higher costs of operation and 
of replacement. The marketer’s equipment is 
getting quite dilapidated, some of it is a dis- 
grace. To replace it takes money as well as pri- 
orities with equipment companies. 

Many majors could well restudy their price 
structure to see if wider margins to the mar- 
keter are not long justified. And, while the situ- 
ation is tight, marketers might well consider 
leading in some price advances. They have done 
it in the past and can do it again.--WCP 











of charging what the market will bear, need there be an 
explanation? Yet an effort was made and is still be- 
ing made to justify these highly increased earnings. In 
substance, the explanation was this: these earnings are 
necessary to replace present crude reserves as they are 
exhausted; they are also necessary to replace at today’s 
inflated costs, refining, pipeline and other facilities as 
they are exhausted or rendered obsolete. 


Nowhere, however, have we seen a trade publication 
trying to justify higher earnings by the marketer, sim- 
ply for the reason that such higher earnings have not 
existed. In fact, we believe that a great majority of 
marketers today are returning not only a smaller net 
on their dollar volume, but in fact, are returning a small- 
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Editorially Speaking 





er net on a per unit basis than they have at any time 
since pre-war. This the question—How will the 
marketer replace his present facilities on today’s costs 
or tomorroW’s anticipated costs on his present day net. 
A careful scrutiny of the average marketer's booms will 
reveal that it isn’t in the picture. Yet we se¢ 
marketer's plight. 
The National Coun- 
has called to the 
integrated companies, 


raises 


no one shed- 
ding crocodile tears over the 

One spokesman for the marketer, 
cil of Independent Petroleum 
attention of the general public, the 
and various governmental officials, that the marketer has 


Assns 


in no way shared in the recent price increases passed on 
to the consuming public, but to date the industry leaders 
have given no heed to the marketer's plight. Yet, at the 
same time, the API the 
marketer, the industry man who deals with the general 
public, for their support of the API instigated public re- 


major dominated has asked 


lations program. We believe that the average intelligent, 
well informed, marketer is conscious of the need for, 


and would desire to support an 
program if he felt he was being accorded equitable treat- 
ment within the industry, equitable treatment on 
both the distribution of available supplies, and equitable 
treatment in sharing the present day profits of the in- 
dustry. 

The marketer is today bearing, for all the industry, the 
brunt of the public’s 
Possibly this chore 
the marketer were sharing 
flated profits. 

The doing 
right along with the producer's and refiner’s 
labor costs have probably been the greatest 
ever, equipment and installation costs have 
50%, 1940. We 
the 
Commerce, and published in Keith Fanshier’s column in 


industry public relations 


yes, 


displeasure at present product 


prices. would not be so onerous if 


in the industry’s greatly in- 
marketer’s costs of business have increased 
Increased 
How- 
likewise in- 
you here- 
Journal of 


item. 


creased in excess of since give 


with some figures compiled by Chicago 








e Jour for Dec. 9 get \ ‘. Fanshier’s i 
the Journal for Dec. 9, together with Mr. Fanshier’s to him as it would be to the producer and refiner. How- 
remarks. ever, he feels that he is entitled to some recognition of 
“Inquiry by the Chicago Journal of Commerce into pe- his problem at industry levels.” 
+ . ° 
Sunray Drops Effort potential underwriters figured in rt porary injunction from U. S. Dis 
nt merger plan and also abortive trict Court in Reno, Nevada, haltins 
To Acquire Mission erger plan of last spring which temporarily the holding of a specia 
would hav included Tide Water As- meeting of Mission stockholders, ha 
NPN News Bureau ated Oil Co. as principal, made announced his intention of liquidatin 
NEW YORK Sunray Oil Corp » official statement other than to Mission Corp. if his move to ha 
has abandoned its plan to acquire as xpress “disappointment” that deal nerger by solicitation of proxi 
sets of Mission and Pacific Western had fallen through. However, it was were successful. 
Corp., C. H. Wrig! president of rep hat this investment hous« 
ae, ight, p lent ed that this investm nt hou Althouch Mr. Skelly stated h 
Sunray, disclosed last week end M} vould figure in any future plans ! id t} 5 t . 1 
rteshy . : aa ‘ould go into the courts to force li 
Wright stated that Sunray has failed lisposal of the Getty holdings, since . er : 
age _ : quidation if he were unable to ob 
in efforts to acquire 93 of outstand one member of the firm is a truste¢ a ty 9/2 : | 
“ : I ne essarv 2Z/:; 8) mxies of StocK 
ing stock of Pacific Western t nla *y lal ‘lage 1 
2 ; holders authorizing im take 
the Getty interests and nor Tide Water Is Silent +] 7 gies —_ _ * 
nis mov 1 was not specific 1 
stockholders and that company ha | | . “whicl 
. , rodino the } 1 ) S or Thich } 
received legal opinion from its Ca Tide Water, which at recent sg] es. a een : wae 
: piri LTO! l 1 : ‘ a - ro} ] s]x ty} ( ++ + + x 
ifornia counsel that it wa ubtful il stockholders meeting authorized would ask th urt to act. Ho 
: ; ‘ : sau 1, ; 99 - 4 ARS ver, if he were s\ essful in li dat 
if trustees of the Getty family trust purchase of 1,923,447 from Sunray . iccessful in liquida 
; pangs ai ’ r ae f rover we} I Mission before Tide Water pu 
could sell holdings without yurt a $25 per shar nerger . cies 
proval since there are heirs to tl through, had no comment to ik nas tS StoOCK, 1t Was considel 
ae _ ; ee ae ee that ympany’ acquisitior lar 
trust who are under 21 years of age. ull However, directors wel id 1 nh ip seis 
Sunray’s withdrawal leaves th uuthorized to complete the purchas« CS Se: Cees Sees 
year’s major oil-financial situation ym whomever held the shares, in The Getty family owns approx 
roughly as follows: this case Mission and Pacific West- mately 85% of Pacific Western 
r . : ern ras nderstood thé com- — OF : 
The Getty interests are understood ; ~ ‘s aie a 3 , hat wn which in turn controls 47% of Mis- 
: , nNanv at ( f e pls = e i . . 
to be still in the market for disposal Ps an definit lans at th sion, holder of 59% interest in SkKell) 
moment for consummating purchase. 


of holdings on favorable terms which 
will stand up in courts and also with W. G. 
Department of Justice. 

Eastman-Dillon and 


Mission 
proposal 


Corp., 


Co., which as 
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Skelly, former president of 


initially by 





troleum industry costs, particularly in marketing, again 
confirms the fact that a totally distorted picture is being 
given in recent and current reports of actual earnings 
in this industry. 

“Earnings, unfortunately, are expressed in dollars for 
convenience only. Actually, with sharp inflation and vast- 
ly increased replacement costs, the convenience disappears 
and the effect is the opposite. 

“The only real significance of earnings is: What will they 
buy? The inquiry helps answer that question by disclos- 
ing the extent of price increases in various common items 


required for doing business in oil marketing—and of 
course there are increases at least as large, or larger, in 


other branches of the industry. 








Latest 
1940 1947 | 
Price Price Increase 
Service Station Computer Pumps $ 198 $ 38 
1 hp Service Sta \ir Compressors 137 3 74! 
2 hp Service Sta. Air Compressors 167 269 6144 
550-gal. Underground Tank 31 19 DS 
1,000-gal. Underground Tanks 1s 7s 62 
2,000-gal. Truck Tank and Chassis. 6,280 9,578 52! 
5,200-gal. Semi-trailer Truck Tank and 
Tractor 9,386 3,706 46 
1 ton Ford Truck Chassis and Cab 745 262 6944 
Installation 
Install Computer Pump on Small Is 
land, with Wiring (No piping) 15 S5 90 
Install and pipe (no paving) 550 Gal 
Tank é 70 135 93 
1,000 Gal. Tank 90 165 S3 
allation figures used attempt to reflect wide average city costs 
yn in individua conditions for setting wiring and piping ait 
compressors are so wide t is considered impractical to try to draw 
averages on their installation.) 


“Yet in spite of these cost increases many jobbers ar 
still being asked to operate on their pre-war margin of 
2c a gal., and many retail outlets are still trying to pay 
today’s present operating costs on pre-war margins. It 
is obvious that the jobber and retail marketer has in no 
way enhanced his position due to recent products price 
increases. In fact, we believe his business and his in- 
vestment in marketing facilities has been placed in 
jeopardy. 

“Now this publication does not contend that the mar- 
keter should run to Washington for relief. Government 
domination of the industry would be just as distasteful 
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control approximately 30% of 
blocked merge! Water stock, the largest single 
obtaining tem- ing. 


The first two corporations 
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Industry Group Tells How to Cut Demand, 


Boost Supply, Ease Fuel Oil Distribution 


Text of Tobey Committee Published; Predicts 10%, 
Heating Distillates Deficiency in Districts I, II, II 


The Oil Industry Committee, ap- 
pointed by you in letters sent to the 
various members on Dec. 10, has had 
a number of meetings and has se- 
cured the advice and assistance of a 
number of qualified persons connect- 
ed with the oil industry in various 
phases. 

In a discussion of the assignment 
of the committee, it was felt that the 
first step should be to attempt to as- 
certain the actual situation with re- 
spect to supply and demand of veri- 
ous fuel oil products in the New Eng- 
land/Atlantic Seaboard areas. A sub- 
committee was appointed, consisting 
of three well qualified statistical ex- 
perts in the oil industry. The sub- 
committee was a-ked to determine 
the following information: 


Consumption of various fuel oil 
products during the heating season 
1946-1947, particularly with reference 
to the New England/Atlantic Sea- 
board areas. 


Additional demand expected to ac- 
crue during the current (1947/1948) 
heating season because of increased 
installations of oil burners and other 
oil-consuming devices, end also based 
on the assumption that this will be a 
normal-temperature winter rather 
than a warmer-than-normal one as 
was the case last year. A recent sur- 
vey by the Oil Heat Institute has 
shown that new oi! burner installa- 
tions in certain areas under study 
have run as high as 30% above the 
installations in use last year. 


The total of thece figures, with 
such other corrections and adjust- 
ments as the subcommittee felt it 
was essential to make, would indi- 

te the total demand for fuel oil 
products which might be expected 

ring the current winter. 


In an attempt to estimate avail- 

supply to meet these increased 
iands the subcommittee was un- 

to present any figures covering 
Dictrict I area alone since such 
ional supply figures are not avail- 
( It wes, however, possible to 
lew supply figures covering Dis- 
ts I, II, and III together since 
se three areas have practically a 
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self-contained supply picture except 
for exports, which are readily identi- 
fiable. In the three districts overall 
the subcommitte estimated that 
there would be, through the Decem- 
ber 1947-March 1948 period, a chort- 
age of approximately 10% in meet- 
ing the estimated demand for heating 
distillates. For heavy residual fuel 
the shortage was estimated to be a 
little below 5% for the same period. 
The estimates of supp'y were based 
on the current refining rates, current 
refining yielcs and presently avail- 
able transportation. 


An overall deficit of 10% in the 


distillate fuel supply in Districts I, 
II, and III (which districts cover the 
Midwest, Southwest, Gulf, Southeast- 
ern, Middle Atlantic and New Eng- 
land States) is a serious one, but it 
is the committee’s opinion that the 
Geficit in supply of distillate fuel for 
the New England/North Atlantic 
Seaboard states is appreciably great- 
er than the average for the whole 
area studied and that a deficit figure 
of 15% for the New England/North 
Atlantic area distillate fuel supply is 
a realistic one to use. With respect 
to residual fuel, it is felt that a 10% 
deficit in supply in this Scaboard 
area over this winter is the minimum 
which should be figured on since the 
consumption of this product is pre- 
dominently in the Seaboard area for 
industrial and ships’ bunker purposes. 


How to Reduce Demand 


It is apparent from these supply 
deficit figures that a serious situation 
will exist in the New England/North 
Atlantic Seaboard areas this winter 
unless the gap between supply and 
demand is closed. This, of course, is 
accomplished by reducing demand or 
increasing supply, or both. 


Plea For Conservation 


1. Discussing, first, reduction of 
demand, the committee feels that it 
is entirely pocsible for a sizable re- 
duction in distillate fuel demand to be 
accomplished by the application of 
simple oil conservation measures on 
the part of the public. The effects 
of these consumer conservation meas- 
ures are immediately felt and are 
completely independent of all other 
factors. The cruciel period in home 
consumption of distillate fuels will 
fall between the date of this report 
and Feb. 1. During this period the 
committee recommends that all con- 
sumers of heating oil distillates be 
urged to effect a reduction of 15% 
in their heating oil requirements. It 
is felt that this saving in oil can be 
readily achieved and will not impose 
any unreasonable hardship on con- 
sumers. 

Dur.ng the latter part of the heat- 
ing season it is believed that the ef- 
fect of increased transportation and 
other corrective factors will permit a 


less drastic economy on the part of 
the consumer. It is estimated thet 
an average reduction of 5 degrees in 
thermostat settings will effect the de- 
sired 15% reduction in heating dis- 
tillate consumption, and assuming an 
average house temperature of 73 de- 
grees, the temperature need only be 
reduced to 68 degrees, which is con- 
sidered to be a healthful and satis- 
factory tempereture for living quar- 
ters. 


In order to secure consumer coop- 
eration in caving fuel oil, widespread 
publicity must be given to the need 
for conservation and the ways in 
which it can be secured. Numerous 
efforts in this direction are presently 
under way; the most comprehensive 
probably being that under the spon- 
sorship of the American Petroleum 
Institute. 


The committee believes, however, 
that this program should be aug- 
mented to the fullest extent possible 
by individual oil companies, and, most 
particularly, by the efforts of individ- 
ual distributors of fuel oil products 
in local areas, since it is felt that the 
efforts of local distributors would 
be much more convincing to the con- 
sumer than programs of more gen- 
eral and widespread application. 
There are numerous ways in which 
consumer cooperation can be solicited. 
The issuance of paid newspaper ad- 
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vertisements by the various oil com- 
panies and appropriate publicity by 
the various local governmental auth- 
orities in the shortage areas will be 
helpful. Each fuel oil distributor 
should contact directly its fuel oil 
customers through the medium of 
letters, tank wagon drivers’ contacts, 
district salesmen contacts, appropri- 
ate stickers or notices on invoices 
and bills, radio broadcasting and any 
other available means outlining the 
fuel situation and soliciting the cus- 
tomers’ help in conserving fuel. 


Distribution of booklets specific- 
ally outlining ways for customers to 
save fuel oil should be a part of this 
program. In addition, all oil com- 
panies and fuel oil distributors should 
solicit the aid of their employes in 
a word-of-mouth campaign for oil 
conservation. 


Would Discontinue Conversion 


2. Wide publicity should be given 
to the necessity for discontinuing the 
sale of oil or other alternate fuels 
during this period of short oil sup- 
ply. Conversion of other coal-con- 
suming equipment, such as locomo- 
tives, utilities, boiler plants, space 
heaters, etc. to oil should also be de- 
layed during this temporary period 
of short oil supply, since it is ob- 
vious that when the overall supply 
of oil is short during this coming 
winter, the placing of additional de- 
mands against the industry by addi- 
tional conversions to oil from alter- 
nate fuels cannot fail to aggravate 
an already unsatisfactory situation. 

In addition, restraint should be ex- 
ercised in selling new oil-consuming 
devices which do not involve con- 
version from alternate fuels to oil. 
The committee recognizes that new 
homes represent an additional de- 
mand for fuel against all the fuel 
supplying industries and that all will 
undoubtedly have to bear a portion 





Members of Industry Group 


Tobey listed the following as mem- 
bers of the committee: R. G. Dunlop, 
Sun; B. Brewster Jennings, Socony- 
Vacuum; M. J. Rathbone, Standard 
of New Jersey; Clyde G. Morrill, In- 
dependent Oil Men’s Assn. of New 
England; Reid T. Westmoreland, Jr., 
Lampson Oil Co., Providence, R. L; 
John W. Scott, Buckley and Scott 
Utilities, Watertown, Mass.; John P. 
Birmingham, White Fuel, South Bos- 
ton; J. C. Richdale, Colonial Beacon; 
James P. Patterson, Pan-American 
Petroleum and Transport; Martin 
Ryan, Independent dealer, Bridge- 
port, Conn. Richdale was _ elected 
chairman of the committee, but be- 
cause he could not go to Washing- 
ton, the report was presented by 
Rathbone. 





of this additional requirement; but 
it also appears obvious that efforts 
should not be made to add more than 
a minimum fair share of this addi- 
tional new fuel requirements to the 
oil industry’s picture during the 
present winter. 


Urge Use of Coal Equipment 


3. All oil companies and distribu- 
tors of fuel oil should urge customers 
who have alternate or stand-by coal- 
burning equipment to use the same 
and minimize or eliminate their use 
of fuel oil during this winter. 


Military Cooperation Asked 


4. The military and other govern- 
ment agencies should be requested to 
reduce their fuel oil requirements 
during the next three months to the 
minimum levels necessary to main- 
tain operations and to attain such 
lesired stock levels as they may be 
aiming at, later on in the year. Noti- 
fication by government agencies of 





whatever they can do along this lin: 
should be given to contract supplier 
of the government so that they wil 
know how much stock they former] 
had allocated to government agenci« 
would be available for civilian con 
sumption. In addition, the Govern 
ment should release from _ presen 
stocks, wherever possible, any ex 
cess quantities of oil they may hay 
over current needs. 


Minimum Exports 


5. The Department of Commer: 
should be requested through its ex 
ercise of export controls to mak 
sure that no stock build-ups are mad 
in foreign countries during the com- 
ing winter and that only minimum 
export requirements are met during 
this period. It is recognized that 
some exports of oil products are es- 
sential to maintain the economies 
of certain foreign nations, but thes: 
should be at minimum essential levels 
during the present period of short- 
age in this country. 


How to Increase Supply 


With respect to increased product 
supply, the committee feels that the 
following factors present ways of 
increasing supply: 


Get Tankers Into Service 


1. All tankers presently inactive 
shoud be gotten into service as quick- 
ly as possible. Information available 
to the committee indicates that there 
are presently 96 T-2 tankers and 37 
converted Liberty ships owned _ by 
the Maritime Commission not in ac- 
tive operation. Of these 96 T-2s fifty 
are presently undergoing repairs 
26 under supervision of the Navy and 
24 under supervision of the Maritime 
Commission. Of the group of 26 be- 
ing repaired under supervision of the 
Navy, two have recently entered ser- 
Val and it is understood revairs 
have been completed on four others, 
which should enter active service 
promptly. On the remaining 44, pres- 
ently estimated completion dates 
range from Dec. 15 to Jan. 24, with 
anticipation that 15 will be placed in 
service during the remaining part of 
this month and the other 29 being 
scheduled to come into service be- 
tween Jan. 1 and 24. 


All 50 of these ships as they come 
into service will be taken over by 
the U. S. Navy and it is understood 
that the Navy will release in turn, 
for civilian use an equivalent amount 
of tanker tonnage. In this connection, 
however, the transfer of these 
tankers should be carefully laid out, 
so that there will be no lost time due 
to cross ballast voyages, possibly 
losing considerable valuable pay load 
time. If necessary, the 50 recondi- 


tioned tankers should be kept in Gulf 
Coast/Atlantic service by the Navy 
until the present emergency is ove! 
Therefore, it will be seen that the 
worldwide tanker transportation pic- 
ture should be improved to the ex 
tent of 44 ships between now and 
Jan. 24. 


This number of additional ships 
operation will more than take car 
of the present backed-up stocks and 
current supplies of crude and prod- 
ucts available for movement to th 
New England/Atlantic Seaboard area 
On the other hand, the committee has 
just received reports that it has been 
decided by the Navy and the Mari- 
time Commission that it is essential 
to install seam strappings on _ the 
ships under repair before they aré 
released for service in order to 
strengthen the hulls. This decision 
however, should not delay each ship 
over seven days at the maximun 
and in those cases where the ordin- 
ary repairs are not far advance 
there should be no delay. 

The committee urges _ that tl 
Navy and the Maritime Commissi 
be urged to expedite completion 
repairs on these 44 ships with tl 
utmost dispatch. The remaining 46 
ships in the tied-up fleet have be 
scheduled for sale to non-citizen pu 
chasers, but there has been consider- 
able delay with respect to effect 
ating these sales due to questions ! 
garding the legality of such sales to 
non-citizens. The office of the Att 
ney General has, within the last f 
days, advised the Maritime Comm 
sion that the proposed sales have n 
the legal requirements of the M 
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For 4 days at the recent Chicago API meeting ... Room 
553 at the Stevens became the temporary oil industry 
news center of the world. - 

From that room was published the special “API Con- 
vention Edition” of OILGRAM NEWS and distributed 
daily to all convention visitors. 

Clattering teletype machines were connected by direct 
wires to Platt’s OILGRAM NEWS field offices in Tulsa 

.. Cleveland ... New York ... Washington. 

Incoming messages reported national and _ inter- 
national events and developments of prime interest and 
importance to the industry’s management men gathered 
there. 

Outbound flashes kept Oilgram editors at Cleveland 
.. Tulsa... New York, up to the minute on resolutions 
passed and actions taken or recommended at the API 
Convention. And they, in turn, incorporated this vital 
and significant information in the regular editions of 
OILGRAM NEWS, published daily in each of these 3 
cities for subscribers “back home’’. 

What happened in Chicago at this API Convention 
is a practical, dramatic demonstration of how Platt’s 
OILGRAM NEWS regularly gathers, co-ordinates and 
disseminates the news of the oil industry—daily, while 
the news is still in the making—for the benefit of its 
subscribers. A demonstration, too, of why Platt’s 
OILGRAM NEWS subscribers are enthusiastic about 
this daily reporting service, published simultaneously 
from New York... Tulsa... Cleveland. 

Now the moral of this story is: What happened 
to the API Convention visitors for 4 days can happen 
to you every business day in the year. For Platt’s 
OILGRAM NEWS can bring you first-hand information, 
ibout everything pertaining to oil, the first thing every 
morning—factual, un-slanted information of vital im- 
portance to you. In short, it keeps you constantly 
abreast of all important oil industry news. 
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30-day Free Trial Offer 


Try Platts OILGRAM NEWS service—without 
obligation—and determine for yourself how it fits 
into your daily business activities. The experience of 
other oil men—the dollars-and-cents value they get 
out of this every-day news bulletin—convinces us that 
this is a service you and your associates will also 
find indispensable. 

Simply drop us a line, on your company letterhead, 
telling us to put you on our Free-Trial list for 30 days. 

And, if you are already a subscriber, there may be 
others in your organization who would benefit from 
having their own personal, private copy of Platt’s 
OILGRAM NEWS on their desks .. . first thing every 
morning. Our 30-day Free Trial Offer is also extend- 
ed to them, on a request from you. 





The W. C. Platt Company 


1213 West 3rd Street 


Cleveland 13, Ohio Y 
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A daily oil news reporting service 
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chant Ship Sales Act of 1946 and 
that the Commission has legal power 
to proceed with the sales. Now that 
the Maritime Commission has an- 
nounced the completion of its sales 
program, it is felt that whether 
these ships are sold to non-citizens or 
American-citizen buyers, the result 
will be an increase in _ available 
tanker tonnage in the worldwide 
tanker fleet, and that this, in turn, 
immediately will have the direct ef- 
fect of making additional tanker ton- 
nage available to the United States 
for coastwise and import service. 


The committee recommends that 
immediate steps be taken so that the 
time required at present to process 
tankers for sale to private  pur- 
chasers, be shortened by the elimina- 
tion or modification of certain pro- 
cedures now inherent in such trans- 
actions. Under the Merchant Ship 
Sales Act of 1946, the Maritime Com- 
mission is called upon to deliver the 
vessel to the purchaser in Class 
(American Bureau of Shipping & 
Coast Guard) with armament _re- 
moved so the vessel is ready for 
commercial operation. All expenses 
to accomplish this are payable by 
the Commission. The administrative 
process calls for competitive bids for 
such repairs, and while this was ap- 
propriate at the beginning, sufficient 
data has been accumulated by the 
commission and industry on _ costs 
necessary to do the commission re- 
pairs, so that a quick agreement 
should be reached between the 
parties. Under this agreement 
an allowance made by the commis- 
sion to the buyer will permit the re- 
pairs for both parties to be rushed 
through under ordinary commercial 
practice, with a saving that has been 
estimated at from fifteen to thirty 
days per ship. , 


The committee recommends that 
inasmuch as certain tankers now ap- 
proved for sale, or named for sale in 
the future, may not be in the status 
of processing by Feb. 28, 1948, which 
is the present legal date for the dis- 
continuance of Maritime Commission 
operation of tankers, that the author- 
ity of the Maritime Commission be 
extended to permit them to operate 
such tankers until title is changed. 


Further in connection with the 
tanker situation the committee sug- 
gests that the appropriate govern- 
ment agency inaugurate at once ne- 
gotiations with other foreign govern- 
ments who are. parties to the 
international load line agreement, 
aimed at increasing the load 
limit on tankers for a_ limited 
period. This step has already been 
taken by the United States govern- 
ment with respect to American flag 
ships and it would be helpful to have 
similar action taken with respect to 
foreign flag ships. Through this 
means an automatic increase _ in 
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tanker availability of approximately 
3% would be secured at once. 

The committee further recom- 
mends that immediate steps be taken 
by all tanker operators to increase 
rates of loading and discharging by 
close check with shore plants, 
throughout both operations. 

Comments have been made at vari- 
ous committee hearings and in the 
public press, that the American flag 
tanker owners have not purchased 
sufficient tankers to take care of 
the American economy. 


In this connection, we would point 
out that the maximum needs for the 
next four (4) months for crude and 
products from the Gulf Coast to the 
Atlantic Coast ports would require 
212 T-2 type tankers. An additional 
48 tankers would be required for the 
movement of imports from Caribbean 
ports. This is a total of 260 tankers. 
With approximately 12 tankers 
needed for West Coast service, this 
would require a total of 272 tankers. 
As of the last report, the American 
flag tanker fleet consists of 273 equiv- 
alent T-2 tankers with a large num- 
ber of applications before the com- 
mission to be processed. Some of 
these applications have already been 
approved, but ships have not passed 
title. 

As of Wednesday, Dec. 17, 1947, 
the U. S. Maritime Commission has 
announced that they have sold every 
tanker aside from the T-1’s that is 
under the U. S. government owner- 
ship. This, of course, means that they 
have merely approved applications to 
the extent that ships are available. 
However, in this connection, as of 
Wednesday, Dec. 17, 1947, there are 
still 47 T-2 tankers in tie-up and 37 
Liberty type tankers in tie-up. Reduc- 
ing these to a T-2 equivalent, this 
means that there are 64 tankers in 
tie-up, which should be immediately 
withdrawn and placed under inspec- 
tion survey for sale to the approved 
owners. 


Maximize Fuel Oil Yield 


2. Another important factor with 
respect to increasing supplies of fuel 
oils during the present winter is in 
connection with the abnormal ad- 
justment of refinery yields to maxi- 
mize production of the various fuel 
products at the expense of gasoline. 
It is impossible, due to the variety 
of refining equipment and different 
crudes run, to estimate just how far 
each refiner can go in this direction, 
but it is definitely a fact that an ap- 
preciable contribution to the fuel oil 
supply shortage can be made through 
this means. The committee urges 
that each refiner give immediate 
study to this matter and immediate- 
ly adjust his yields to increase the 
production of the various fuel oils as 
far as possible and practicable. 

Figures available from certain re- 





finers indicate that it is readily pos 
sible to increase the yield of distillat 
fuels from crude oil run. Dependin; 
on how far certain refiners can go i 
this direction, the increased overa 
production of distillate fuels migh 
be increased by 5 to 7%. The mean 
by which this shift in yields can b 
accomplished are well known to a 
refiners and it is felt that when tt 
refiners who supply products to th 

area have clearly before them th 
necessity for abnormally increasin 
yields of distillate fuels this’ winte 
important results may be expect 

along this line. As a matter of fac 
the most recent figures indicate th: 
a definite shift in this direction 

already taking place in_ refiner 
yields, but the committee: believes 
that this trend should be accelerate 


It is appreciated that this abnormal 
adjustment of refinery yields _in- 
creases distillate fuel production 
the expense of gasoline and maj 
cause spot shortages of gasoline this 
winter, but this is not felt to be a 
serious problem and the meeting of 
heating oil requirements this winter 
is considered to be the most immediat 
and pressing problem. The committe: 
recommends that the motoring publi 
be urged to economize in every rea- 
sonable way in the consumption of 
motor gasoline during these months 
to assist in meeting the critical heat- 
ing oil problem, without developing 
any gasoline supply problems. This 
abnormal adjustment in_ refinery 
yields probably need only continue 
for the next two or three months. 


Additional Tank Cars 


3. Increased availability of tank 
cars should assist in making addi- 
tional supplies available to the short- 
age areas during the next few 
months. There are presently stocks 
of crude and products, principally 
crude oil, backed up in the U. S 
Sulf due to the current shortage of 
tankers and while it has been antici- 
pated that most of these stocks would 
be moved by tankers, as soon as the 
additional ships previously referred 
to in this report became available, 
the possible delay in the commission- 
ing idle ships causes the committee t 
feel that additional tank car move- 
ments of products from the Gulf 
Coast to the East Coast areas should 
be contemplated as a safety factor 
Also, there are appreciable stocks of 
crude oil backed up in some of the 
inland areas in the oil-producing re- 
gions which cannot be handled 
deep water loading ports in the Gulf 
by pipe lines. Additional tank cars 
would be helpful in moving thes 
stocks to deep water ports for tanker 
loading, when tankers are availab 


It is felt that additional tank cars 
can be made available through 
proved loading and unloading 
operations of present’ users, 
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‘luding six or seven day loading 
und unloading schedules, and also by 
idopting the war-time practice of 
oading additional oil into the domes 
ff tank cars. Additional trucking 
novements in lieu of tank car move- 
nents, particularly for the shorter 
1auls, can be resorted to in many 
ireas. It should be pointed out, how- 
ver, that the full cooperation of the 
railroads is essential in order to 
‘apitalize on additional availability of 
tank cars; this being particularly 
true in connection with crude oil 
inovements from the interior oil 
fields to the tanker loading ports 
and in connection with the movement 
of train-load lots of producers from 
the Gulf Coast area into the Atlantic 
Seaboard area. 


Minimize Gasoline Stocks 


4. It has been general practice in 
the industry to accumulate gasoline 
stocks during the winter against in- 
creased demand for gasoline in the 
spring and the summer and the com- 
mittee believes that gasoline stock 
accumulations in the New England/ 
North Atlantic Seaboard area should 
be minimized as far as practicable 
during the next few months and 
tanker transportation so saved util- 
ized for the movement of fuel prod- 
ucts from the Gulf Coast. 

More Crude Needed 
5. The committee feels it should 
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point out the likelihood that as ad- 
ditional transportation, both tanker 
and tank car, becomes available a 
limitation on supplies of crude oil 
and products in the Gulf Coast avail- 
able for movement to the East Coast 
may become apparent. In this con- 
nection the committee suggests that 
the Bureau of Mines and the various 
state commissions in the oil-produc- 
ing states give consideration to per- 
mitting increased production of crude 
oil for the next few months up to the 
extent that transportation and refin- 
ing capacity are available ffor_ its 
utilization. 

As the situation stands, it appears 
that the immediate limitation on sup- 
plies for the East Coast area is the 
shortage of transportation. If this 
should cease to be a limitation, it is 
anticipated that a temporary short- 
age of crude and products in the 
Gulf Coast area would rather prompt- 
ly then become a limitation. Refining 
capacity is not anticipated to be a 
limitation within the next several 
months, since it is believed that the 
refining capacity in the East Coast 
and Gulf Coast areas is adequate to 
process all of the crude which can be 
produced and transported through 
the present winter. The East Coast 
refineries have run about 100,000 b/d 
more crude earlier this year, before 
tankers became a limitation, than 
the present operating level. 


Distribution Recommendations 


The committee believes that the 
sum total effect of the above-out- 
lined method of reducing demand and 
increasing supply, if fully carried out, 
will be adequate to effect an overall 
balance between supply and demand 
for distillate fuels during the present 
winter. However, it is likely that 
even under the best conditions it will 
be a very close balance and this will 
be particularly true if the present 
winter should prove to be abnormal- 
ly cold. In a situation where there is 
a close balance between supply and 
demand, distribution becomes a very 
important factor to avoid temporary 
shortages in various areas. The solu- 
tion of this distribution problem pre- 
sents the most difficult aspects of 
the whole question and commanded 
le major part of the committee’s 
ieliberations. After considering all 
spects of the matter, the committee 
els that the following recommend- 
tions are the most practicable and 
lieves that the situation can best 

met through the following volun- 
ry actions on the part of the indus- 

’ in cooperation with the local 
ite governments: 

1. Every supplying oil company 

juld adopt the policy of distribut- 

x equitably to all its customers of 

ord in the 1946/1947 heating oil 
ason, its available fuel oil supplies. 

this procedure is followed, every 
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fuel oil distributor who was a custo- 
mer of a supplying oil company in 
the previous heating season will re- 
ceive an equitable portion of the 
available supplies and the only dis- 
tributors who will be entirely without 
supplies under this arrangement, 
would be those who had bought from 
brokers or a supplying company who 
had since gone out of business. 


2. To take care of _ distributors 
where no regular supplier can be es- 
tablished, the governor of each state 
where shortages develop should ap- 
point an emergency fuel coordi- 
nator. The fuel coordinator would 
receive requests for aid from 
distributors who are _ insufficiently 
supplied. The fuel coordinator would 
first contact the distributor’s previ- 
ous supplier or suppliers who were 
not giving him an equitable share of 
their available supplies and endeavor 
to persuade the supplier to make an 
equitable allocation to the distributor. 
In the event that no previous supplier 
of a distributor could be identified, or 
failing to secure an equitable dist.:- 
bution of supplies, the fuel coordin- 
ator would request one of such oil 
companies as_ had _ indicated wil- 
lingness to cooperate on this plan to 
make a certain quantity of fuel oil 
available to the “have not” distribu- 
tor. The fuel coordinator should as- 


sure himself that such distributor, 
should he receive these emergency 
supplies,was cooperating fully in at- 
tempting to limit his customers’ de- 
mands and was in turn distr:outing 
his supplies equitably and to the best 
advantage. 

Cases of entirely new demand, 
such as Veterans Housing Projects, 
new homes, and present consumers 
where no previous supplier can be 
identified would be handled by the 
emergency fuel coordinator in the 
same way. 

An essential part of this plan is, of 
course, for as many oil companies 
as possible to allocate to the fuel 
coordinator a certain quantity of 
fuel oil in each area for allocation 
by the coordinator against hardship 
cases. Sales would be made direct by 
the supplying company to the distri- 
butor certified by the coordinator as 
a hardship case, and the coordinator 
would be notified of the delivery. The 
receiving distributor would not be 
considered a customer of the supply- 
ing company in the future and separ- 
ate transactions would be direct be- 
tween the supplying company and 
the “have not” distributor at the sug- 
gestion of the fuel coordinator, with 
no collective action between any of 
the supplying companies. 

It is understood that such a pro- 
gram would necessitate the various 
oil companies in the area withdraw- 
ing from their own supply picture a 
certain quantity of fuel oil to take 
care of these hardship cases. It is 
believed that sufficient cooperation 
on such a plan can be secured from 
the industry to take adequate care 
of these hardship cases. It is recog- 
nized that each company would penal- 
ize itself in connection with its ef- 
forts to take care of its own custo- 
mers to the extent of the oil made 
available for these non-customer 
hardship cases, but no other practic- 
able solution seems possible to the 
committee, which again wishes to 
reiterate its belief that the matter 
can be best solved on a voluntary 
local basis and that any attempt to 
work out a broad government allo- 
cation or rationing system would do 
more harm than good in solving the 
supply problem this winter. 


The situation with respect to resi- 
dual heavy fuel is more difficult to 
solve since relatively little effect on 
demand can be expected’ through 
consumer conservation. By far the 
greatest part of the heavy residual 
fuel is consumed in industrial and 
utility plants and as ships’ bunkers. 
In these uses full economy of utili- 
zation is usually practiced. Saving 
can be made by hotels, apartment 
houses, government buildings,  etc., 
where heavy fuel is used solely for 
heating purposes and this should, of 
course, be strongly urged. The com- 
mittee again emphasizes the need 
for industries and utilities who have 
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coal-burning installations in addition 
to oil facilities utilizing the coal 
facilities to the maximum. 

It is also true that increased re- 
finery yields of heavy fuel can only 
be obtained at the expense of distil- 
late fuels which themselves are in 
short supply, so little or no relief can 
be expected from adjustment of re- 
finery yields in connection with meet- 
ing the heavy fuel oil shortage. The 
principal way in which the heavy 
fuel oil deficit can be made up is by 
increased crude oil runs at refineries, 
and these increased crude runs are 
dependent on several uncertain fac- 
tors previously discussed. 

CONCLUSIONS 

In conclusion, your committee 
would like to reiterate its belief that 
the distillate fuel oil situation in the 
New England and Atlantic Seaboard 
areas can be met: 

1. If a widespread and aggressive 
publicity campaign is inaugurated 
immediately and consumers respond 
to this campaign by conserving the 
use of fuel oils. It is believed that it 
is quite possible through consumer 
cooperation to reduce the demand for 
distillate fuels by as much as 15%. 

2. If refinery yields of distillate 
fuels are immediately maximized and 
continued on that basis for the next 
two or three months. It is believed 
that it is possible to increase distil- 
late fuel oil supply through the tem- 
porary adjustment of refinery yields 
by as much as 5 to 7% overall for 
the industry. 

3. If every effort is made by the 
government to place in active ser- 
vice at the earliest possible moment 
tankers now in tie-up or undergoing 
repair. 

4. If increased production of 
crude oil to the extent that trans- 
portation is available can be secured 
over the next two months to fill 
up idle refinery capacity. 

5. If voluntary action on the part 
of the industry to achieve the most 
equitable possible distribution of all 
available supplies in the shortage 
areas can be secured, in cooperation 
with local state emergency organi- 
zations. 

With respect to heavy residual 
fuel, the committee expects a deficit 
in supply over the current winter of 
approximately 10% and while it is 
probable some of this deficit will be 
made up through increased crude 
runs the outlook for eliminating this 
deficit is less favorable than is the 
case with respect to distillate fuels. 

The committee feels that the un- 
certainties with respect to realizing 
fully the benefit of all the corrective 
measures outlined are such that all 
corrective measures bearing on re- 
ducing demand and increasing sup- 
ply and equalizing distribution should 
be taken as insurance against the 
failure of certain factors to material- 
ize as planned and against the pos- 
sibility of an abnormally cold winter 
occurring this year. 
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Partial Text of Senate Small Business 


Oil Subcommittee 


WASHINGTON Following is a 
partial text of Senate Small Business 
Oil (Wherry) Subcommittee interim 
report on oil supply and distribution 
problems and the recommendations 
made by the committee. 


... The weight of the testimony 
taken at the hearings and reports of 
competent groups in the oil inductry 
indicate that there is no current 
over-all basic shortage of crude pe- 
troleum to supply the needs of the 
United States. Price increases on 
crude oil have been frequent and 
substantial, the price being almost 
doubled in the past year. This has 
encouraged exploration for new oil 
fields and drilling of additional wells 
in old fields. From the point of pro- 
duction of crude oil, however, each 
step in the processing or handling 
of petroleum products has presented 
serious problems for independents in 
the oil business. The independent re- 
finer with no assured source of crude 
oil free from processing agreements, 
the jobber and dealer customers of 
such a refiner, and the jobbers and 
dealers who customarily bought on- 
the-spot market or from_ several 
sources of supply, faced (and in 
some cases still face) a _ rather 
gloomy future in their struggle for 
existence. 


Complaints and Their Solution 


The immediate and most pressing 
problem confronting the subcommit- 
tee consisted of numerous complaints 
from independent dealers and jobbers 
that they were being cut off or dras- 
tically curtailed in their supplies of 
fuel oil and gasoline, whereas many 
major oil companies were continuing 
a policy of taking on new customers. 
These dealers and jobbers had pre- 
viously been supplied by major com- 
panies direct or through their job- 
bers, or by independent refiners. 
They complained that they were not 
obtaining sufficient oil for their cus- 
tomers and had no security as to a 
supply for the winter ahead. 


Representatives of hundreds of in- 
dependent fuel-oil dealers testified 
that they had no commitments for 
the coming winter to supply thou- 
sands of homes that depended upon 
them for fuel-oil supplies; that some 
competitors were going to their cus- 
tomers and offering to guarantee 
them a supply this winter; that some 
of their suppliers would take over 
their accounts, in certain cases offer- 
ing to pay a nominal commission; 
that in other cases they could find 
no supplier to whom they could turn 
over their accounts; that oil burners 
were steadily being installed and 
guaranteed a supply by certain re- 
finers; that one major oil company 
was still paying a half-cent a gallon 
commission to certain oil-burner dis- 
tributors for signing the customer up 
to purchase their fuel oil; that their 
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margin of profit had been reduc 
on what cupplies they were gettir 
from their regular sources; and thi 
if they were fortunate enough 
purchase fuel oils on the cpot market 
it was at such a high price as to 
preclude any margin of profit. Many 
of the complainants purchased their 
supplies from intermediates—that is, 
brokers, jobbers, or terminal oper 
tors who in turn were depende: 
upon some refiner for their supply 
Far from being able to hold their 
competitive position by participating 
in the normal increase in the sales 
of fuel oil and gasoline, the inde- 
pendent distributors actually were 
up against such a loss of business 
and loss of margin as to jeopardize 
their continued existence. These wit- 
nesses were not fly-by-night opera- 
tors; they were men of long expe- 
rience in the oil business, with sub- 
stantial investments. In no case did 
any supplier raise the question of 
the credit, practical oil experienc: 
or ability of a witness.... 


ot 


Numerous jobbers complained of 
being curtailed on their supplies of 
fuel oil and gasoline by Independent 
refiners. Various causes were 4Aas- 
signed such as (1) the processing 
agreements on crude oil which have 
become numerous in the pact year 
requiring the Independent refiner to 
turn back the refined product in 
order to secure crude oil; (2) dry- 
ing up of crude oil cupplies through 
depletion of fields or major oil com- 
panies purchasing producing oil lands 
formerly supplying independent re- 
finers; (3) sales by Independent re- 
finers to majors or in the open mar- 
ket at prices above the normal going 
prices—a sort of “grey market”; (4) 
lack of tank cars to transport crude 
and (5) uneconomical location as re- 
lates to potential source of crude oil 
supply. ... 


The disclosures at the hearings 
brought some temporary results to 
hundreds of independent businessmen 
in the oil industry. The immediate 
problem, that of a supply of fuel oil 
for the current heating season and 
gasoline for current station opera- 
tions, was solved as to the greate! 
majority of the complaints that hav 
been received. Whether the solution 
be credited to the subcommittee’s 
disclosures and the subsequent kind- 
ness of the suppliers is of little mat- 
ter. For the present many operators 
whose existence was in jeopardy, ar 
still engaged as independent bus 
nessmen. 


The subcommittee has asked all 
the major oil companies to set fort 
their sales’ policy on petroleum pro 
ucts to independent wholesalers, j¢ 
bers, and dealers for the balance 
1947 and the first 6 months of 194% 
with a view to thus obtaining a ter 
porary solution to the supply pro 
lem of those now engaged exclusi\ 
ly in petroleum marketing. A co! 
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pilation, of replies will be included 
n the record of the hearings of the 
subcommittee. 

But a temporary solution serves 
ily to emphacize the gravity of the 
yroblem over the years ahead. It 
yoldly cries for a solution. Laying 
aside the fact that it would be a vir- 
ual imposcibility for a newcomer to 
enter the buciness of jobbing or deal- 
ng 1 petroleum products in certain 
ections of the United States, and 
the fact that many of these now in 
the business are limited to previous 
year’s quotas, thus preventing ex- 
pansion along with market growth, 
both in themselves serious impedi- 
ments to any theory of maintaining 
an independent competitive economy, 
the main problem for colution is 
whether thousands and thousands of 
independent oil marketers are to be 
sacrificed or constantly placed at the 
mercy of their suppliers. . 

Survey 

The subcommittee undertook an 
extencive survey of major and inde- 
pendent oil refiners to determine the 
situation as of the present. Seven- 
teen major oil companies operating 
100 refineries and 113 independent 
refiners were quectioned.... 

Both major and independent re- 
fineries reported increases in crude 
oil processed (1947 over 1946, first 
6 months): 3.6 for the majors, and 
4.1 for the independents. 

The major company refineries 
processed 557,941,000 barrels of crude 
during the first 6 months of 1947 as 
compared with 56,289,000 _ barrels 
processed during the same period by 
the independent refiners. It will be 
noted that the crude processed by 
the independents is about 10% of 
that processed by the majors. 

The figures also reveal that the 
majors’ refineries were operating in 
1947 at 94.6% of capacity, while the 
independents were _ operating at 
69.5% of capacity, with 20.5% being 
refined for other companies. This 
shows the independents lagging far 
behind in per cent of capacity opera- 
tion. . 

The survey shows that 14.1% more 
refined products were distributed 
through company-owned bulk sta- 
tions by the majors, 1947 over 1946. 
This represents 11,889,000,000 gals. 
in 1947 (first six months) as com- 
pared with 10,418,000,000 gals. in 
1946. 

At the same time the 113 Inde- 

ndent refiners reported an increase 

25.977 in sales of refined products 
to other refiners. 

With only a 3.6% increase in crude 

cessed shown by the majors and 

14.1% increace in distribution by 

ijors through company-owned bulk 
tations, the figures would indicate 

at this difference must be ac- 
unted for by purchases of refined 
roducts from Independent refiners 

the result of processing agree- 
ents. 


The Independent Refiner 


While, as has been noted, there is 
basic shortage of crude oil in the 
ited States, the ownership, con- 
l, location, or use is not evenly 
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distributed over the refining indus- 
try. This is clearly shown in the sur- 
vey; the major oil company refiner- 
ies are operating at 94.6% of capaci- 
ty while the Independent oil refiner- 
ies are only able to operate at 69.5% 
of capacity. If the crude oil were 
more evenly distributed and these 
Independent refineries could be op- 
erated at or near capacity, the short- 
age in finished petroleum products 
would no doubt be dissipated for the 
current season. ... 


Some of the independent oil refin- 
eries are actually closed down. They 
complain (1) that they are depend- 
ent upon rail transportation for their 
crude oil; (2) that they are depend- 
ent upon rail transportation to de- 
liver the finished products; (3) that 
rail rates are too high to be com- 
petitive with the much lower pipe- 





Demand for More Aromatics 
In Avgas Being Met by Oil 


WASHINGTON — The o'l industry, 
hard-pressed by supply difficulties as 
it is, is rising to a new goal set for 
it by the military—a minimum spec- 
fication of 10% of aromatics in grade 
100/130 aviation gasoline. 


Initial industry response to the 'spe- 
cification—adopted with the hope that 
grade 115/145 avgas up to the same 
standard, too, can be obtained by the 
middle of 1948—is encouraging, ac- 
cording to A-NPB. 

“Refiners,” said an official, “are 
coming up with more aromatics than 
they expected they could—at least 
they’re getting enough high-content 
product to us to take care of us 
where we need it most today.” 

Military deliberated long before de- 
ciding to set up the requirement, but 
mechanical factors finally outweighed 
in official reasoning the possibility 
that it would further tighten supply. 


Meanwhile, military procurement 
officers were brightening at way re- 
finers were coming through with of- 
fers of aviation fuels for first half 
of next year. 

Navy had in sight only about 1,500,- 
000 bbls. of the 5,400,000 bbls. of 
115/145 it is seeking, but offers of 
100/130, which may be _ substituted 
to some extent, pointed to eventual 
coverage. An aggregate coverage for 
the two grades on the joint Navy- 
Air Force call was fully 70%. 


In grades 91 and 80, the AF was 
“more than covered.” Also, AF had 
over-all coverage on jet fuel, although 
at some points it was “pitifully weak” 
and at others it had an excess. <Ac- 
cordingly, AF was trying to negotiate 
more of this product. 

For its part, the Navy said its out- 
look for the lower grades of avgas 
was rather favorable. 


line rates enjoyed by major oil re- 
finers. ... 


Crude Oil Pipelines 


The interstate crude oil pipelines 
are principally owned and_ con- 
trolled by the major oil companies 
and operated as an important link 
in supplying their own refineries. 
They profess to operate these pipe- 
lines as common carriers under the 
Interstate Commerce Commission. 
Their rates are lecs than one-half the 
rail rate. The inconsistent point is 
that these pipelines, or another cub- 
sidiary or affiliate, purchase large 
quantities of crude oil in the prin- 
cipal fields for transportation over 
the pipelines. When any field he- 
comes large enough to juctify the 
installation of gathering lines, the 
pipeline company (or a subsidiary or 
affiliate) inctalls them and ucually 
becomes the buyer of the crude oil, 
thus making the crude unavailable 
to the Independent refiners. This 
control over pipelines enables the 
major oil companies to control crude 
oil at the source, the further advan- 
tage of transportation costs which 
are lower than rates charge Inde- 
pendent refiners who ship by rail. . 


Products Pipelines 


The products pipelines profecsing 
to operate as common carriers in the 
Middle West do have connections to 
numerous refiners, majors and _ in- 
dependents, that have no ownership 
in the pipelines. But inspection of 
the lict of shippers over the pipelines 
indicates that they are all refiners 
whereas shipments from the termi- 
nals where trucking or _ railroad 
transportation is involved include nu- 
merous jobbers and brokers. In other 
words, no one but a refiner is able 
to take advantage of shipping prod- 
ucts over the products pipelines and 
thus enjoy rates less than half the 
railroad rate. Some refiners shipping 
over the products pipeline report 
that they sell their products f.o.b. 
their refinery plus rail freight even 
though all or part of the transporta- 
tion is made at the lower pipeline 
rate. This practice of charging 
“phantom” freight has been submit- 
ted to the Federal Trade Commission 
for investigation and a report on its 
legality under present statutes. 


Tankers 


Testimony adduced at the hearings 
indicates that both crude and refined 
products are beginning to back up at 
Gulf ports, thus aggravating the 
shortage of petroleum products on 
the east coast. Numerous independ- 
ents complained that the Maritime 
Commission was unable or unwilling 
to give them the number of char- 
tered tankers which they need for 
fulfillment of commitments. All wit- 
nesses were in agreement that it was 
essential that every possible tanker 
in the laid-up fleet be put on the 
high seas. . . 


Tank Cars 
Investigation of numerous reports 
of prominent proups in the oil indus- 
try and cross-examination of many 
witnesses brought out the generally 
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In All-Purpose Local Delivery 


There seems to be no limit to the demand for a wholly efficient, all-purpose 
truck tank to fill local delivery needs. Butler production lines are operating 
at top speed —: have been for many months — turning out the Model 510, 
and demand remains high for both the 850 and 1000 gallon sizes. 


For deliveries to service stations, farms, construction sites, industries, etc., 
the Butler-Built Model 510 is unequalled in appearance, performance, 
convenience. Extra large can and package capacity 
. . attractive smooth-skin appearance ... sturdy 
construction . . . extra features in economical oper- 

ation have put the 510 at the head of its class. 


Deliveries of the Model 510 are being made as fast 
as our expanded line production methods allow. See 
how this all-popular, all-purpose truck tank can 
solve your local delivery problems. Mail coupon today 
for complete information. 
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that there is a shortage of tank cars. 
Most representatives of major and 
independent companies stated they 
could use more tank cars if they 
could get them. It was repeatedly 
stated that there was a shortage of 
7,500 tank cars and but for this 
shortage and steel for additional 
pipelines there would be no shortage 
of finished products. Tank-car op- 
erating companies complained that 
they could not get new tank cars 
built because of the inability of car 
builders to get complete comple- 
ments of steel. .. 


Spot checks conducted by the sub- 
committee in early December indi- 
cated a decided improvement in the 
utilization of tank cars and it is 
hoped that the disclosures as to re- 
finers hoarding tank cars, and use 
of same on short hauls by a certain 


prevailing opinion of the oil industry 


few companies, will be corrected im- 
mediately. .. 
Vertical Integration 

Charges were made by some wit- 
nesses that there was a definite plan 
on the part of the major integrated 
oil companies to eliminate the inde- 
pendent refiners, jobbers, and deal- 
ers from the oil business. The evi- 
dence given by the representative of 
a major oil company indicates clear- 
ly that it is his company’s policy to 
eliminate the wholesale jobber from 
the distribution of oil. The continued 
concentration of the control of the 
oil industry, from reserves in the 
ground down through to the tank 
wagon or filling station sale to the 
consumer, in the hands of a few in- 
tegrated companies presents a real 
challenge to American ideas of free 
enterprise and the preservation of 
small business. . . 


Text of Recommendations by Wherry Committee 


1. That so long as there are spot 
dislocations in the distribution of pe- 
troleum products, the causes of which 
have been somewhat outlined in this 
report, the American people be cau- 
tioned to be conservative in the utili- 
zation of petroleum products, avoid- 
ing waste by reducing temperatures 
where possible and curtailment of un- 
necessary driving; that persons con- 
templating the installation of new 
oil-burning equipment consult oil sup- 
pliers and be assured of a supply be- 
fore they adopt oil heating systems. 


2. That needed steel products be 
made available in ample quantities 
to the domestic oil industry to take 
care of the tubular goods needed in 
drilling for oil, pipe for pipelines, com- 
ponents for refineries, and steel prod- 
ucts for tank cars; contrariwise, the 
export of these steel products to des- 
tinations other than the Western 
Hemisphere should be curtailed as 
much as possible; 


3. That all ocean-going tankers 
be reactivated and placed in service 
with the least possible delay and that 
any sales to foreign flag be held up 
until needs of the domestic economy 
have been satisfied in accordance with 
the Ship Sales Act of 1946; 


4. That in the interest of protect- 
ing the independent segment of the 
oil-distribution business and to assure 
the even distribution of heating oils 
to the consumer throughout the na- 
tion, all refiners adopt as their policy 
the treatment of customers during 
the current heating season on the 
basis of those who purchased from 
them during the previous heating 
season allowing them and new cus- 
tomers to participate along with their 
own direct operators and regular cus- 
tomers in any increase that may be 
made available and that retail dealers 
carry out this same policy of distribu- 
tion based on sales of the previous 
heating season to their household and 
industrial customers; 


5. That open markets be_ estab- 
lished for crude and refined prod- 
ucts in such manner that no segment 
of the independent industry be dis- 
criminated against; 


6. That the tank car leasing com- 
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panies and the operators of such tank 
cars exercise extreme vigilance to the 
end that tank cars may be utilized to 
their utmost capacity, i.e., that the 
hoarding of tank cars or the banking 
of tank cars unnecessarily be discon- 
tinued, that the unloading be speeded 
up and turn-around time be short- 
ened and that trucks or truck trans- 
ports be substituted for tank cars on 
short hauls during this current short- 
age wherever possible, even if the ex- 
pense is greater; that the military 
services review their petroleum tank 
car needs and release to private op- 
erations any found to be over and 
above their requirements; 

7. That the wasteful consump- 
tion of petroleum products such as 
distillates and fuel oil in the burning 
of weeds on railroad rights of way 
and highways be discontinued and 
other means substituted for this pur- 
pose during this current shortage. 

8. That the large holders of crude 
oil make same available to Independ- 
ent refiners without any call on the 
product or other processing arrange- 
ment whereby the supplier of the 
crude controls the distribution of the 
finished product.” 


Boyle Leaves Warren Petroleum 
To Join in New Oil Company 


NPN News Bureau 

TULSA-—J. H. Boyle, officer and 
director of Warren Petroleum Corp. 
and subsidiaries, has resigned effec- 
tive Jan. 1, 1948. Together with Ed 
I. Hanlon and M. F. Waters, he will 
form Hanlon-Boyle, Inc., to engage 
in production of oil and gas, with of 
fices in Tulsa. 


Don L. Connelly will succeed M1 
Boyle, with offices in Houston, ac- 
cording to W. K. Warren, president 
of Warren, who said the board of di- 
rectors had accepted Mr. 
ignation with reluctance and had 
been of invaluable assistance in co- 
ordinating operations with those of 
the Hanlon interests 


30yle’s res- 





Indiana Standard Receives 
Most of API Safety Awards 


Standard Oil of Indiana and sub- 
sidiaries captured 24 of API’s 34 safe- 
ty awards recently for a million man 
hours operation without loss of time 
or disabling injury. Each award rep- 
resented accident prevention in a dif- 
ferent branch of operation or location. 


In refining safety, the Indiana com- 
pany was awarded 16 of the 25 certifi- 
cates, nine of which went to employes 
at their Whiting refinery, four to 
Wood River, Ill., refinery, one to Cas- 
per, Wyo., one to Sugar Creek, Mo., 
and one to the company manufactur- 
ing department. 


The company also took all three 
safety awards in the marketing field, 
which went to office employes at Pe- 
oria, Ill... Mankato, Minn., and Far- 
xo, N. D. 


Standard’s subsidiary, Stanolind Oil 
& Gas Co., took both safety certifi- 
cates for production; one by employes 
of the central division of the Wewoka, 
Okla., area, and the other by em- 
ployes in the Hastings area, Texas- 
Louisiana Gulf Coast division. 


In pipeline safety, Stanolind Pipe 
Line Co. received three out of the four 
awards, which went to employes at 
Centerville and Humboldt, Kan., and 
to the Oklahoma division operating 
department. 


A record of almost 4.5 million man 
hours without disabling injury is 
claimed by Standard of Indiana for 
its Whiting refinery. 


Gasoline Consumption 


PENNSYLVANIA 11.32% increase—168 
333.813 gals. in October, 1947, compared with 
151,214,291 gals. in October, 1946 


MISSOURI 6.92 increase—75,011,303 gals 
in October, 1947, compared with 70,158,024 


gals. in October, 1946 


NEW YORK-—-11.49° increase—-183,225,015 
gals in October, 1947, compared with 163 
665,352 als in October, 1946 


OHIO_-7.49 152,743,436 gals. in 
October 1947, compared with 142,094,739 
gals. in October 1946 


increase 


Booklet Tells Asphalt’s Story 


NEW YORK Asphalt Institute 
has prepared an attractive promo- 
tional booklet designed to tell the 
story of asphalt’s role in a still-grow- 
ing “Motor Age” and to describe the 
activities of the Asphalt Institute. 


Well illustrated, booklet relates 
some of the objectives of the Asphalt 
Institute; lists some of the institute 
manuals; and presents a brief re- 
count of asphalt research, design and 
how asphalt has become a vital part 
in maintenance of highways. 
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First Quarter Oil Demand 
In ‘48 to Be 53% Over ‘41 


Compact’s Economics Committee Sees 85°, Increase 
In Distillate Use in First 3 Months of “48 Over ‘41 


By PAUL WOLLSTADT 
NPN News Editor 


Demand for petroleum products in 
January, February and March of 
1948 will be 53% greater than in the 
same period of 1941, a study of the re- 
port made at Oklahoma City on Dec. 
5 by the Interstate Oil Compact’s Eco- 
nomics Advisory Committee shows. 
(For text of report see NPN, Dec. 10, 
wm. 24.3 

Even more amazing is the growth 
in demand for distillates. This de- 
mand in the first quarter of 1948, as 
estimated by the 15 oil company and 
oil association economists on the Eco- 
nomics Advisory Committee, will be 
85% greater than in the first quarter 
of 1941. 

Following is a comparison of de- 
mand by products between the first 
quarter of 1941 (API figures) and the 
first quarter of 1948 (Compact com- 
mittee projections): 


(Thousands of Barrels Daily) 


First First 
Quarter Quarter Percent 
1941 1948 Change 
Gasoline 1595 2125 133% 
Kerosine 238 415 + 74% 
Distillate 690 1275 485% 
Residual 1105 1595 +44% 
Other Products 479 SS5 + 85% 


Tota 4107 6295 +53 % 


Now a comparison on the same basis 
between the first quarter of 1947 and 
the first quarter of 1948: 


(Thousands of Barrels Daily) 


First First 
Quarter Quarter Percent 
1947 1948 Change 
2004 2125 L 6% 
t 393 415 + 6% 
llate 1130 1275 113% 
1554 1595 1. 3° 
S36 SS5 L 6 





Tot 5917 6295 L 6% 


To meet this demand and maintain 
stocks at workable level, the Compact 
Committee figures that crude runs to 
stills and domestic crude oil produc- 
tion of 5,300,000 b/d will be required. 
This is about 10% greater than crude 
production and refinery run peaks 
of World War II—peaks that were re- 
quired for only a short time in the 
summer of 1945. 

The pie charts at right on this page 
show the percentage that each of the 
five classifications represents of the 
total demand for the first quarters of 
1941, 1947 and 1948. 


Gasoline Grows Less Important 


Though the industry will sell 
enough gasoline in the first 
three months of 1948 than in the same 
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period of 1941 to provide 25 billion 
miles of driving, gasoline has become 
relatively less important in the last 
seven years. As shown in the charts, 
gasoline represented about 39% of 
total demand in the first quarter of 
1941, but in the first quarter of 1948 
will represent only about 34%. 


In making its reports, the commit- 
tee does not seek to establish any 
program of priority among the types 
of petroleum product consumers— 
that is, as between heating oil and 
gasoline consumers, as between rail- 
roads with Diesels and home-owners 
with oil burners. The committee feels 
that its job is to give the supply-de- 
mand picture according to ‘known 
conditions and trends.” It sometimes 
says what steps should be taken to 
meet demand, but never recommends 
the supplying of one type of demand 
at the expense of another. 


We make this point because, as in- 
terest in the Compact Committee’s 
report grows, it becomes increasingly 
important that its policies are under- 
stood. 

In making its estimate of distillate 
demand, the Compact Committee 
frankly said that based on “known 
conditions and trends .. . allowance 
has been made for only a moderate 
increase in installations of oil heat- 


Charts show what percentage of each 
oil product was used in comparison 
with total demand in first quarters of 
1941 and 1947. Predicted percentages 
are shown for first quarter of 1948 as 
compiled from report of Interstate Oil 
Compact’s Economics Advisory Com- 
mittee. Past figures are taken from API 
statistics 
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Gasoline 
33.9% 
Distillate 

: 19.1% 






Residual / / / 
26.3% 


ing equipment.” In other words, the 
distillate demand of 1,275,000 b/d for 
the first quarter—up 85% from 1941 
and up 13% from 1947—will be great- 
er than the projection if householders 
to disregard current warnings and 
convert from other fuels to oil there- 
by causing burner installations to 
climb faster than the committee ex- 
pects. 


Distillate Supply Uncertain 


There is, of course, doubt that a 
distillate demand of even 1,275,000 
b/d can be met. As the committee 
said in its Oklahoma City report: “At 
best, meeting all heating oil demands 
this winter will be most difficult. The 
problem may not be solved completely 
unless consumers economize in the 
use of petroleum products and the 
industry overcomes all difficulties.” 


Though the committee did not dis- 
cuss its reasons for making allowance 
for ‘only a moderate” increase in 
burner installations, the following 
factors may be discouraging conver- 
sion from coal to oil: 


1. The increasing publicity re- 
garding the petroleum supply de- 
mand problem. 

2. The warning issued by some 
oil companies that they are not 
taking new fuel oil customers. 

3. Recent increases in prices of 
heating oil. 
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Oil Industry Ready to Spend Money Needed 


To Build Facilities for Pushing TBA Sales 


Major Oil Company Retail Manager Declares Service Station 


Is Best Place to Market Automotive Needs of the Car Owner 


On the premise that the service station, under proper 
management and direction, cannot be matched as the 
most convenient and natural place to sell the automotive 
needs of the car owner, G. L. Switzer, manager retail 
department, Shell Oil Co., declares the oil industry ap- 
parently is ready, and will spend the money necessary 
for building marketing facilities to get its share of TBA 
potential. 


Speaking before the Oil Industry TBA Group annual 
meeting in Chicago recently (see NPN Dec. 10, p. 49), 
Mr. Switzer also pointed out that while the standard 
of TBA retailing through service stations has been 
greatly elevated, there is every reason to believe that 
the present position of the trade will be improved even 
further. 


In this connection, however, Mr. Switzer declares the 
manufacturers or suppliers are faced with a very great 


responsibility to fulfill if they are to attain their share 
of the oil companies’ business. 

“They must never forget that the oil companies repre- 
sent an excellent and economical outlet for their prod- 
ucts,” he states. 


He points out that oil companies have come to real- 
ize that many individual manufacturers and jobbers of 
TBA were making handsome profits through leased serv- 
ice stations with the oil companies bearing all the cost 
of investment but not sharing in “these special profits.” 
This incongruous situation—one in which both manu- 
facturer and dealer were profiting, but with no profit 
whatever for the capital-furnishing oil companies—is be- 
ing (and in many cases already has been) rectified and 
most oil companies will become increasingly active in 
TBA programs. 


Partial text of Mr. Switzer’s paper follows: 





By G. L. SWITZER 
Manager Retail Dept. 
Shell Oil Co. 


Most service station dealers are 
still “babes in the woods” insofar as 
retail merchandising is concerned; 
and, for the most part, the oil com- 
panics have just started to lay the 
groundwork necessary for a success- 
ful TBA sales program. 


To date the sale of these items has 
been a very profitable venture for 
both the service station dealer and 
the oil companies and will, obviously, 
grow to greater proportions. Contin- 
ued forward thinking, coupled with 
aggressive well-planned merchandis- 
ing programs will very definitely re- 
sult in further increased sales and 
profits. 


3efore saying more about the fu- 
ture, however, I might do well to ex- 
amine briefly the history of tires, 
batteries and accessories _ selling 
through service stations. Some years 
back, the filling station, as it was 
properly called, marketed only gaso- 
line, lubricating oils and greases. It 
wasn’t long, however, before car 
owners demanded other services and 
products. Lubrication was the first 
addition, then tire repairing, followed 
by other paid services, and then 
the sales of non-petroleum items. 


Originally, most oil companies 
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started to sell TBA in a limited way 
with little or no regard for merchan- 
dising or profits. As early as 1929, 
less than 1% of the replacement pas- 
senger car tires sold in the tire in- 
dustry were marketed through oil 
company programs. In a short span 
of 18 years this figure increased to 
about 20% of the total or, in other 
words, one out of every five replace- 
ment passenger car tires was sold 
through oil company tire programs. 
Probably an additional 10% of the 
total replacements are being sold 
through service stations which are 
not included in oil company pro- 
grams. 

During this period, this situation 
naturally drew the attention of the 
astute manufacturers of tires, bat- 
teries and accessories and other 
items. It appeared to all concerr.ed 
that the service station was an ex- 
cellent prospect as a small-business 
retail outlet for their goods. Accord- 
ingly, these groups moved into the 
service station field—both directly 
and through their jobbers. 


Trend Gathered Momentum 


This trend gathered momentum 
quickly, and finally the oil companies 
began to realize that any number of 
individual manufacturers and jobbers 
of non-petroleum merchandise were 
making handsome profits through 
leased service stations in which they 
(the oil companies) were bearing all 


the cost of investment without shar- 
ing in these special profits. Here was 
an incongruous’ situation—one in 
which both manufacturer and dealer 
were profiting, but with no profit 
whatever for the capital-furnishing 
oil companies. 

The oil companies then realized 
that a further fallacy existed in this 
entire situation; namely, that they 
had been predicating dealer rents al- 
most exclusively on gasoline volume 
without due regard to the profit that 
dealers were making from the sale 
of non-petroleum products and serv- 
ices. The result was that oil com- 
pany sub-rental deals usually were 
all in favor of the station dealer, 
since in arriving at sub-lease terms 
no consideration was normally given 
to this supplementary source of profit. 

All of these things called for closer 
study of the entire matter; and about 
that time, as World War II started, 
the shortages of primary products 
provided oil companies with an op- 
portunity to study the marketing of 
non-petroleum merchandise more 
thoroughly. Careful studies were 
made of manufacturers’ offerings, and 
these brought to light the attractive 
margin of profit between cost and sell- 
ing price to the ultimate consumer. 

During the war period the need 
was acutely felt for finding addition- 
al avenues of profit for dealers, so 
that they could stay in business, thus 
forestalling the closing of service sta- 
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tions as a result of general petroleum 
rationing. 

These studies led most oil com- 
panies to decide to become more ac- 
tive in TBA programs, selling either 
national, factory or private brands. 
This fact is mentioned to show how 
easily and extensively the marketing 
of non-petroleum merchandise fell 
into the general scheme for market- 
ing petroleum products. During the 
war years, tre knowledge of merchan- 
dising and marketing methods in serv- 
ice stations was improved. Since 
then, also, the standard of TBA re- 
tailing through service stations has 
been greatly elevated, and there is 
every reason to believe that the pres- 
ent position to the trade, however 
satisfactory it may appear to be, will 
be improved even further. It is also 
true that today there exists a much 
sounder relationship between the 
dealer and the customer than has ex- 
isted at any time in the past. All 
these factors. of course, contribute to 
the sale of TBA merchandise. 


Advent of Trading Centers 

Another factor has helped to im- 
prove 1BA sales through service sta- 
tions. The former concentration of 
shopping and business caused traffic 
congestion which the average car 
owner wished to avoid. Today, with 
the trend to decentralization, cities 
are actually beginning to break up2 
into clearly established trading cen- 
ters-—a trend which has made the 
neighborhood service station a poten- 
tial retail store. 
how good the TBA business 
is going to be in the years immedi- 
itely ahead will depend upon what 
is done to attract this business to 
the service station. Anyone can sell 
this merchandise now and make 
the real test of the service 
station merchant will come with the 
change from a seller’s to a buyer’s 
market, when conditions will become 
really intensely competitive. 


Just 


money 


New Problems to Be Faced 


Now what are the problems that 
our industry is facing in continuing 
their record of increzsed TBA sales? 
We have some new ones and they are 
not easy—-new car dealers with mod- 
ern facilities and displays are now 
making a strong bid to capture a sub- 
stantial portion of this business; chain 
store operators are rebuilding or mod- 
ernizing, and are installing service 
facilities; mail order houses are ad- 
vertising extensively and, in many 
cases, using the TBA line as leader 
merchandise. Actually our foremost 
onipetition in this field are the in- 
lependent tire dealer, accessory 
jobbers and wagon peddlers. 

Now, in the light of such diverse 
competition, what is the special posi- 
tion of the oil industry? 

The oil industry’s record of con- 
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stantly improving its TBA volume 
and, the fact that dealers have been 
able to resell this merchandise at ap- 
preciable profit, is a record that needs 
no defense. It speaks for itself. That 
record is full of confirmation of what 
the industry’s purpose is for the fu- 
ture. 


It is also true that the petroleum in- 
dustry is in the strongest position in 
its history. Public confidence in serv- 
ice station dealers is at its peak. Com- 
petent business analysts are pointing 
out that the service station business 
future is very bright and assured. 
Many surveys prove that an appre- 
ciable percentage of the motoring 
public will buy their TBA require- 
ments at service stations. Further- 
more, through the expansion of these 
lines, dealers have broadened their 
thinking and have begun to feel that 
the service station business is not 
the drudgery and dirty work that it 
represented in so many instances be- 
fore these added lines were spon- 
sored by the oil companies. 


Today, the service station, under 
proper management and _ direction, 
cannot be matched as the most con- 
venient and natural place to sell the 
automotive needs of the car owner. 
Furthermore, I am _ sure you will 
agree that markets for petroleum 
products, TBA sales and services, in 
the next three to five years, are go- 
ing to be most satisfactory because 
of the large number of old cars that 
probably will still be on the highways. 


It doesn’t take a statistician to fig- 
ure the tremendous market for serv- 
ice and TBA products which exists in 
these old vehicles—-the average car 
on the highway today being seven 
years old or more and having one 
over 60,000 miles. The total market 
for tires and other automotive prod- 
ucts and services depends even more 
on the mileage per vehicle, than it 
does-on the total number of cars on 
the road. 


Has Greater Frequency of Contact 


Yegarding convenience, the service 
station dealer has a greater frequency 
of contact than any of his compet- 
itors. On the car-owner’s stop-ins, the 
dealer is offered an opportunity to 
determine, and call to the owner's at- 
tention, all of the car’s needs. The 
average car owner does not know, 
and cannot realize, his needs for these 
items unless he is told. 

Service stations are a “natural” 
place for people to buy tires, batteries 
and automotive merchandise for their 
cars. It is “easy’’ for them to do so. 
The car owner brings his complete 
“wardrobe” to the dealer when he 
comes into the service station—thus 
giving the dealer an opportunity not 
afforded any other business. 

Because I have been asked to talk 
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about TBA potentials as they now ap- 
pear, for the next five years, I have 
tried to get a few guesses together. 
As I did so, I felt that it would be 
interesting to try to determine how 
much of this potential could be con- 
sidered as a potential for the entire 
service station field, and finally how 
much the oil companies could realize 
through their existing TBA programs. 
(Mr. Switzer’s estimates were sum- 
marized in NPN Dec. 10, p. 49.) 


Postwar Position Strong 


The oil industry has entered 
the postwar era in a very strong, 
healthy position. Every effort will 
be made to retain the gains that have 
been made and to maintain the prog- 
ress that it currently enjoys. The 
industry knows quite well where it is 
going and has a pretty fair idea of 
how much of the TBA market it is 
going to acquire. 

The industry is apparently ready, 
and will spend all the money it takes 
for building marketing facilities, such 
as: sales rooms, lubritoriums, shelv- 
ing, display equipment, etc., to get 
its share of the TBA potential. It has 
put the whole picture on a common 
sense, businesslike basis—that’s the 
way it operates. 

I am not talking theory. From ex- 
perience, we know that we must pre- 
pare for tougher days ahead and we 
must plan and program accordingly. 
Old marketing practices and patterns 
will have value, but we must be pre- 
pared to desert them when the new 
and better are at hand. 


I think that too many dealers, and 
even our own salespeople, are often 
inclined to think of service station 
operation too much in terms of gas- 
oline alone. Actually, gasoline is the 
most important product because it’s 
the commodity that usually brings 
the car-owner to the station, however, 
to realize the greatest profit, the deal- 
er must dc a balanced selling job. 


Teaching dealers to do a balanced 
selling job, which, by the way is the 
oil company’s responsibility, is of the 
greatest importance. An _ average 
balanced selling job should yield the 
dealer at least seven additional cents 
gross profit for every gallon of gas- 
oline sold. 3roken down it repre- 
sents le per gallon for motor oil, 1.5c 
per gallon for lubrication services, 2c 
per gallon for other paid _ services, 
.06c per gallon for tires and 2c per 
gallon for batteries, accessories and 
other merchandise. 


The selling of TBA will require ex- 
perience of the type hard to find 
among dealers. They must be edu- 
cated. The merchandising department 
must have trained specialists to cre- 
ate and direct its training plans and 
to make a determined effort to teach 
dealers the “know how”. After that, 
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New Book Helps You 
Understand Foreign Oil Operations 


Every well-informed American oi] man 
needs a good, over-all working knowledge 
of our foreign oil operatiors,. . . to under- 
stand what is going on from day today... 
to see more clearly what these develop- 
ments mean to the oil business, 


Leonard M. Fannixg’s new book 
“AMERICAN OIL OPERATIONS 
ABROAD” gives the background story 
needed for a clear understanding of 
teday’s foreign oil developments. 


It’s not a ‘dry’ historical record, but an 
interesting, fast-moving portrayal of 
American oil company operations in all 
foreign countries .. . Nearly 100 pages of 
photographs, and a liberal use of simple 
charts throughout the text, make the book 
easy to read and the facts easy to under- 
stand and remember . An extensive 
Appendix provides further valuable sta- 
tistics and data for reference use. 


270 pages, 51% x 8, stiff covers. Price $5.00. 
(Ohio purchasers, please add 3% sales tax) 


Order your copy today from: 


NATIONAL PETROLEUM NEWS 


1213 West 3rd Street Cleveland 13, Ohio 
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continuous contacts must be main- 
tained by the salesmen. Each dealer 
has a right to look to his supplier for 
sales consultation as well as training 
assistance. 

For dealers who have been in the 
business many years, this training 
will supply an entirely new concep- 
tion of how a service station should 
be operated in the postwar period. 
Dealers must thoroughly understand 
all of the factors involved in operat- 
ing a station such as: station appear- 
ance, importance of uniforms, drive- 
way service, merchandise inventories 
and displays, lubrication, minor re- 
pairs, etc., and they must be able to 
determine profits on an accurate 
basis. Selling methods will vary, but 
the dealer and his employes can be 
taught all that is necessary to serve 
their customers properly and to sell 
intelligently the items and services 
which they have to offer. 

Cognizance must be taken of the 
importance of TBA merchandise sales 
on credit cards, including various ex- 
tended payment plans that have been 
announced by competitors. These 
help finance the dealer’s TBA sales 
without requiring further investment. 
Budget selling will be developed on a 
much larger scale by aggressive deal- 
ers, Who will gain a larger share of 
TBA sales in their individual markets. 


Finally, we come to part four—the 
manufacturers or suppliers of TBA, 
too, are faced with a very great re- 
sponsibility to fulfill if they are to at- 
tain their share of the oil companies’ 
business. They must never forget 
that the oil companies represent an 
excellent and economical outlet for 
their products. 

It would appear timely to remind 
the manufacturers of tires, batteries 
and accessories that the service sta- 
tion dealer should no longer be looked 
upon as the forgotten man. Over 
225,000 primary type outlets, manned 
by more than 600,000 potential sales- 
men, represent a sales organization 
that in the future will make its pres- 
ence felt in the TBA selling field. 

The oil companies, I therefore feel, 
have a right to expect certain things 
from suppliers, and I am taking the 
liberty to enumerate a few of them, 
briefly: 


1. More and better selling pro- 
grams tailored directly for the 
small-business service station 
proprietor. 

2. A closer advertising program 
“tie-in”? conducive to better rela- 
tionships and more sales. 

5. More realistic pricing, ware- 
housing, delivering, merchandis- 
ing and particularly guaranty 
policies. And these policies must 
be tailored to fit the need of the 
service station. 

1. The tendency on the part of 


some suppliers to “swap old 
friends for new ones” is a course 
that should be discontinued be- 
cause of the adverse effect it has 
had on oil company TBA pro- 
grams. 

Now comes the often-asked ques- 
tion as to whether service stations can 
efficiently sell the TBA line and at 
the same tme do a top-notch job of 
servicing the motorists’ primary need 
for gasoline, motor oils and service 
My answer is emphatically YES be- 
cause experience has proven that a 
service station merchant can and 
must do a balanced selling job in this 
present day in order to be successful 

The filling station of the past is 
gone forever. In the service station 
of today lie big opportunities for a 
sound, permanent and profitable busi- 
ness. It has no basic disadvantages 
competitively, and actually has all 
the requirements to provide the cus- 
torner with his automotive needs. The 
sale of non-petroleum items and their 
related services have already become 
an integral part of service station op- 
eration. The TBA program offers an 
opportunity to add still further in- 
come—for both the dealer and the oil 
company. 

Experience has already proven that 
the service station is the most inex- 
pensive and most convenient way to 
move TBA items from the manufac- 
turer to the consumer. The outlook 
for TBA sales through service stations 
appears excellent. The fact that it 
will be several years before the aver- 
age person for many reasons will be 
able to purchase a new car will in- 
fluence owners to retain their pres- 
ent cars as long as it is economical 
to do so. To keep them running 
these units are going to need TBA 
and replacement parts in a greater 
degree than ever before. 

Furthermore, we are reliably in- 
formed that there will be about 37 
million -automobiles on the road by 
1951 and they should prove to be a 
boon for the TBA field. Better high- 
ways and larger incomes will stimu- 
late travel, which will make for bet- 
ter service station business. 

In conclusion, I sincerely hope that 
in my talk you may have found 
something of interest. Quite frankly, 
I was most pleasantly surprised with 
my potential findings because it 
brought to light an existing TBA re- 
placement volume exceeding my 
fondest expectations. ‘sthis suggests 
that henceforth we, in the oil indus- 
try, should set our sights higher and 
program ourselves to take advantage 
of this tremendous opportunity. With 
the complete co-operation of the sup- 
pliers, with the oil companies doing 
their full share and the dealer-mer- 
chant doing his—the oil companies 
TBA programs are sure to be pro- 
gressively successful. 
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Letters from Readers Support NPN’s Editorial 


Views on Good Profits and Public Relations 


CLEVELAND — Numerous letters 
mmenting on views expressed in 
YATIONAL PETROLEUM NEWS were re- 
eived last week from readers. Many 

the opinions given in the letters 
id much to the thoughts expressed 
n editorials and articles in NPN. 


Four readers—H. B. Fell, executive 
ice president of Independent Petro- 
um Assn. of America, Tulsa; Clar- 
ice H. Thayer, Philadelphia; Paul R. 
Kempf, Staebler-Kempf Oil Co., Ann 
Arbor, Mich.; and T. Ellwood Web- 
ter, president of Catalytic Construc- 
on Co., Philadelphia—express agree- 
nent with an editorial entitled ‘Oil 
Need Not Fear Good Profits and 
Prices If Industry Tells Its Story to 
the People.” 


Two readers—Joseph D. Hadley, 
executive secretary of Michigan Pe- 
troleum Assn., Detroit; and A. D. Du- 
buisson, president of Wolverine Serv- 
ice Stations, South Haven, Mich.- 

ommend the thoughts expressed in 
the editorial “Public Relations Cam- 
paign Can Help Keep Industry Free 
If All Apply the Rules of Fair Com- 
petition.” 


John H. Beckett, Beckett Bros., 
Holmes, Pa., gave his support to 
NPN’s Midwest Comment “Oil Job- 
bers Seek Better Deal in Allocation 

Antifreeze.’ He adds his own ex- 


eriences. 


The letters follow: 


High Replacement Costs Bring 
Need for Larger Dollar Profit 


From H. B. Fell: 


[ want to congratulate you on your 
litorial in the December 3rd issue of 
NATIONAL PETROLEUM NEWS, entitled 


) wT 


il Need Not Fear Good Profits and 


ces If Industry Tells Its Story to 
People.” You have stated many 
ngs in your editorial that I have 
erred to during the past several 
ths in speeches in different sec- 
ns of the country, but you have 
a better way. 
rhe ndustry should realize that 
unnot change the economic laws 


supply and demand and that it is 


better to work under free eco- 


laws than under government 
Our industry, working un- 

ie free economic laws over the 
irs, has provided adequate petro- 
im supplies for our nation in time 
veace and in time of war, and I 


eve will continue to do so if pro- 
th the opportunity. 


loo many people cannot realize 
it the costs of replacement in all 
inches of the petroleum industry 
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have increased manyfold, as in other 
industries, and this means that we 
must have more dollars of profit to 
put back into the industry in order 
to do a proper job. We have fur- 
nished petroleum products of an im- 
proving quality at reasonable prices. 
The industry should be proud of its 
record and it should have no hesi- 
tancy in telling the public that it 
must have more money in order to 
supply the needed petroleum prod- 
ucts. With a dollar worth fifty cents 
less than it was before the last war, 
it takes only simple arithmetic to 
figure out you must have higher 
prices and greater profits in order to 
provide an adequate supply of petro- 
leum products from within the United 
States in order to safeguard the se- 
curity of our nation. 


Recalls Old Days When Oil Men 
Were Men and Not Mice Bitten 


From Clarence H. Thayer: 


Your editorial in the NATIONAL PE- 
TROLEUM NEWS, Dec. 3, 1947, “Oil 
Need Not Fear Good Profits and 
Prices If Industry Tells Its Story to 
the People” hit the nail on the head. 
I believe this is the most complete 
and concise writing on the condition 
which confronts our industry that I 
have yet had the pleasure to read. 


I well remember the old days when 
oil men were men and it seems un- 
fortunate that so many of them have 
been bitten by mice. If sound busi- 
ness principles must be submerged 
in a sea of continuous fear of govern- 
ment intervention and control, we 
may as well precipitate the 
now. 


crisis 


Hits the Nail on the Head 
From Paul R. Kempf: 


Congratulations on your editorial 
“Oil Industry Need Not Apologize 
for Big Profits.” I enjoyed this very 
much and feel that you really hit the 
nail on the head. At a board meet- 
ing of the Michigan Petroleum Assn. 
last week your editorial was read to 
the entire board. 


Applauds Comments on Profits 
From T. Ellwood Webster: 
I have read with great interest 


your editorial “Oil Need Not Fear 
Good Profits and Prices If Industry 


. Suggest that the 


Tells Its Story to the People,” and 
i want to offer my congratulations 
to you in explaining this current 
problem so clearly. 


Confidences Must Be Restored 
Between Branches of Industry 


From Joseph D. Hadley: 


3y unanimous vote of our board of 
directors, I have been instructed to 
write and highly commend you for 
your splendid editorial in the Nov. 
26 issue of the NATIONAL PETROLEUM 
NEWS entitled “‘Public Relations Cam- 
paign to Help Keep Industry Free if 
All Apply the Rules of Fair Compe- 
tition.” 


You have sounded the real key 
note of the entire public relations 
program and you have done it in a 
direct and conclusive manner. 


These are not days in which we 
can keep secrets or walk alone, but 
if the industry is to succeed as a free 
enterprise all of the confidences be- 
tween branches of the industry must 
be restored. It would be folly to 
independents are 
completely free of all blame; and it 
would be equal folly to declare that 
the majors are “in court with clean 
hands.” 


Now is the time for us all to admit 
our shortcomings and to play all of 
our cards straight up. 


Agrees on Public Relations 
From A. D. Dubuisson: 


Your editorial entitled “Public Re- 
lations Campaign Can Help Keep In- 
dustry Free If All Apply The Rules 
of Fair Competition” in your Nov. 
26th issue was an outstanding job. 


The independent jobbers and mar- 
keters owe much to you for your 
many efforts to carry their banner 
and to fight their battles to have fair 
competition themselves as 
well as the major oil companies. 


among 


Small Jobber Has Right 
To Share of Antifreeze 


From John H. Beckett: 


Mr. Lamm’s article in Nov. 26 
News is extremely interesting. I be- 
lieve the small jobbers are entitled to 
some of this antifreeze business. 


The small jobber has been pushed 
definitely out of the picture so far as 
securing antifreeze from the manu- 
facturers. At one time we could get 
a carload or a sizable truckload for 
our needs. Today we have to go to 
the distributors who are generally 
large jobbers. 


These distributors sell 
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to dealers or similar outlets and if 
they have any left over, they sell to 
the smaller jobbers and, as Mr. 
Lamm says, at prices similar to what 
the dealer would pay direct. 


We have found the dealer was told 
that if he bought so much oil he 
would get so much antifreeze and if 
he bought considerable oil he would 
get permanent antifreeze. Naturally 
if the dealer had to do this to get his 
antifreeze, he bought the oil, which 
many times meant the loss of con- 
siderable trade to us who were not 
so fortunate as to have antifreeze. 
This arrangement, I believe, is not 


only unfair trade practice but I do 
not believe would be sanctioned by 
antifreeze manufacturers if they 
were aware of the extent of the 
practice. Articles such as Mr. 
Lamm’s are distinctly helpful. 


Pan American Petroleum Buys 
Majority Stock of Root 


NPN News Bureau 

NEW YORK—Pan American Pe- 
troleum Corp. has purchased the ma- 
jority of the stock of Root Petroleum 
Co., D. P. Hamilton, president of 
Root, and Bruce K. Brown, president 


Vutroduces Two 
Tew 1.P. GAS VALVES 








Left, the Vapor Line Valve; 
center, the Product Valve; 
above, the Hydraulic Operator 
which opens both valves simul- 
taneously. 


Shown here are two new L.P. Gas Valves which every L.P. Gas 
Distributor will welcome, as they provide the same safety to L.P. 
Gas depot storage and delivery equipment, which petroleum 
marketers have so long enjoyed in the handling and transporta- 


tion of gasoline. 


Because of the high vapor pressures of L.P. Gases, special valves 
and operators had to be designed to handle liquids which return 
to their gaseous forms instantly upon exposure to the atmosphere. 
The %” Vapor Line Valve is inserted into the vapor line which 
connects the vapor space of the vessel being filled to the vessel 
being discharged so as to equalize the vapor pressures in both 
and permit ready flow of the liquid. The product valve is installed 
in the discharge line in the interior of depot storage tanks, and 
inside each compartment of an L.P. Gas truck tank. Both valves 
are opened simultaneously by the hydraulic operator and close 
by spring tension when the pressure is released. Fusible plugs 
inserted into the hydraulic line at strategic points will melt at 
165°F. and automatically release the pressure and close all valves 
instantly in the event of fire. Your inquiries are invited. 


SHAND & JURS CO. 
BERKELEY, CALIFORNIA 
CHICAGO 


NEW YORK 
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SHAN D & JURS 


LOS ANGELES SEATTLe 





of Pan American, announced Dec. 1 
in a joint statement. 

Dec. 18 Pan American made publi 
an offer to all other stockholders 
Root to purchase their shares on th 
same basis as that accepted by Han 
ilton, at $25 a share. Pan Am ri 
cently purchased 132,000 shares 
Root stock from Hamilton and h 
family and from other stockholde: 
and later acquired majority of ou 
standing shares. 

Root Petroleum has 20,000 b/d r 
finery at El Dorado, Ark., with Flui 
catalytic cracking facilities. It 
served by crude from Arkansas ar 
Louisiana fields via Root’s own pip: 
line. Brown and Hamilton indicat« 
that Root would continue selling p: 
troleum products in bulk to present 
customers including Pan Am and 
that no drastic changes in policies 
are contemplated. 

Pan Am is a wholly-owned subsid 
ary of Standard Oil Co. (Indiana 
and markets largely through inde- 
pendent distributors in Louisiana 
Mississippi, Alabama, Tennessee anid 
Arkansas. It operates refinery at 
Destrahan, La., river terminals at 
Destrahan, Memphis and Nashvill 
A pipeline terminal is now being en- 
gineered for installation at Birming 
ham. 

Mr. Hamilton will continue as di 
rector of Root Petroleum. New pres- 
ident of Root will be Dwight F. Bea- 
ton, who will resign his position as 
general manager, lubricating and 
sales technical service departments 
of Standard of Indiana. All other of 
ficers and department heads of Root 
will remain unchanged. 


Callaghan Joins Magie Bros.; 
American Oil & Grease Closes 


NPN News Bureai 

CHICAGO — American Oil & 
Grease Co., a subsidiary of Swan 
Finch Oil Corp., is to be liquidated 
as of Dec. 31, 1947, and Manager A. J 
Callaghan, who originally organized 
American Oil & Grease 44 years ago, 
becomes associated with Magie Bros 
of Chicago as vice president in charg: 
of their wholesale lubricant division 

W. A. Magie, vice president of 
Magie Bros., said Dec. 15 that they 
plan to expand their wholesale lubri 
cant division under Mr. Callaghan’s 
direction. 

American Oil & Grease Co. was 01 
ganized by Mr. Callaghan, one 0! 
the old timers in the _ oil industr 
at Jackson, Mich., Jan. 1, 1904. Fo 
lowing a serious fire in 1929, he sold 
out to Swan-Finch. Mr. Callaghan i 
a director of Chicago Oil Men’s Clul 
and member of American Society « 
Lubricating Engineers and Chicag 
Sales Executives Club. He was th 
first president of American Oil Men 
Assn. of jobbers and refiners in th 
Midwest, also former president 
Michigan Oil Men’s Assn., both « 
which associations are now extin« 
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European Petroleum Requirement Estimates Are 


Revised Upward, Marshall Plan Outline Shows 


WASHINGTON — A Marshall Plan 

tline released by the State Depart- 

nt shows the government has re- 
vised European petroleum equipment 
requirement estimates sharply up- 
ward to allow for facilities needed 
abroad by U. S. companies and has 
lopped about 10% off the participat- 

countries’ projections of oil and 

products they will need to import. 

Doubt that Western Europe would 
be geared up to using amounts of 
crude and products contemplated by 
the Committee of European Economic 
Co-operation (CEEC) and tightness 
of world supplies are cited in the 
outline as principal reasons for cut- 
ting dollar oil use estimate for the 
four years of the program to 107,915,- 
000 metric tons, or about 809,362,500 
bbls. 

CEEC had set consumption figure 
at 118,797,000 tons, or 890,977,500 
bbls. (See Nov. 12 NPN, p. 18). 


Amount of Imports Listed 


Europe’s dollar oil imports program 
as now outlined calls for following 
amounts—largely from outside con- 
tinental U. S.—converted by NPN to 
bbls. from metric tons: 

In April-June, 1948, 40,282,500; 
n 1948-49, 179,272,500; in 1949-50, 
184,330,000; in 1950-51, 196,267,500; 
in 1951-52, 207,210,000. 

In view of these revised estimates, 
outline reported also that dollar tank- 

freights over the four years prob- 
ably would be about $50,000,000 less 
than the $485,000,000 that had been 
calculated by CEEC. 

Equipment requirements “may run 
as high as $1,500,000,000,” as com- 
pared with $588,000,000 mark set by 
Committee of European Economic Co- 
operation, outline said, adding: 

‘It is unlikely, however, that avail- 
abilities will permit an export of this 
nagnitude. Exports for the four 

ears (of the Marshall Plan) are more 
likely to be in the range of $850,000,- 
000 to $950,000,000.” 


New Figure Set High 


CEEC estimates provided only for 
lipment import needs of partici- 
ting countries’ nationals. New fig- 
was purposely set high, outline 
licated, because ‘“‘thus far it has not 
n possible to obtain adequate in- 
mation from American companies 
their requirements” in participat- 
countries and their dependencies. 
Discussing European dollar oil im- 
rts, outline said: 
‘There is some doubt . . . whether 
participating countries would be 
' to make effective use of the oil 
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they programmed in view of the im- 
probability of their being able to make 
the extensive conversions to oil burn- 
ing equipment and to obtain the ad- 
ditional oil-using facilities planned 
during the recovery period. The re- 
duction in petroleum should not ap- 
preciably retard recovery since large 
increases in total energy supplies over 
prewar levels are anticipated. 


Also, said outline, “executive branch 
estimates of petroleum imports by 
the participating countries are below 
the requirements submitted by the 
CEEC because the large increase in 
demand since the war has resulted in 
a temporary world-wide shortage.” 


U. S. estimates, on basis of quan- 
titative increases percentagewise 
(1938 as 100%), contrasted with 
CEEC projections as follows (for par- 
ticipating countries, including west- 
ern Germany, and their depend- 
encies) : 

In 1948/49 fiscal year, 145% as 
against CEEC’s 159; in 1949/50, 151 
as against 178; in 1950/51, 159 as 
against 195, and in 1951/52, 174 as 
against 207. (CEEC estimates were 
for calendar years.) 

Fact that participating countries 
intend to expand their refining ca- 
pacity by 150% was taken into ac- 
count in this connection. 

“However,” said outline, ‘the avail- 
ability of oil, transportation and re- 
fining facilities will probably be in- 
sufficient to permit European con- 
sumption at the rates proposed by the 
CEEC.” 

Oil and products shipments into 
Europe by American companies from 
their worldwide sources from April 1, 
1948, to June 30, 1949, were expected 
by government to total 219,555,000 
bbls., or, as outline put it, 29,274,000 
metric tons. 


20-30% From U. S. 


Of this amount it is expected that 
“20 to 30%” will come from U. S. 
proper, the rest from American 
sources in Caribbean, Middle East 
“and other areas outside the U. S.,” 
said outline. (See NPN, Oct. 1, p. 14). 

Implicit in it was suggestion that 
this 20 to 30% will make no appre- 
ciable change in present U. S. ex- 
port-import traffic: 

“On a tonnage basis imports from 
the continental U. S. are small rela- 
tive to total imports of dollar oil. 
Since petroleum imports of the U. S. 
are now approximately equal to ex- 
ports, the petroleum refining industry 
in the U. S. is in effect processing 
and exporting only imported petro- 
leum. Consequently exports to the 


participating countries do not consti- 
tute a drain on domestic petroleum 
reserves. Interruption of this move- 
ment would disturb normal trade pat- 
terns and result in inefficient use of 
refining capacity.” 

Outline pointed out U. S. estimates 
call for large and increasing propor- 
tion of imports to be supplied by the 
participating countries themselves, 
largely through their companies. op- 
erating in Middle East. Remainder, 
it said, will be supplied by U. S. com- 
panies, chiefly from Caribbean and 
Middle Eastern fields, with proportion 
of Middle Eastern oil increasing as 
production in Middle East expands in 
later years of program. 


Cites Basis of Oil Aid 


As to the extent to which oil aid 
would be handled on loan and/or 
grant basis, State Department spokes- 
men explained that would depend 
upon ability of individual countries 
to pay. Program contemplates bi- 
lateral agreements, he pointed out, 
adding that, under those, U. S. aid 
administrator probably would be mak- 
ing also quantitative adjustments for 
various commodities with respective 
participating countries as often as 
once a month. 

Outline observes that planned sub- 
stitution of petroleum and hydroelec- 
tric power for coal in early part of re- 
covery period “is likely to be possi- 
ble to some extent,’”’ even though gov- 
ernment doesn’t see eye to eye on re- 
quirements with CEEC. Despite this 
substitution, however, it says, coal re- 
mains western Europe’s basic source 
of energy and even in 1952 will ac- 
count for about 3/4 of total energy 
production. 

Authority asked of Congress to 
make purchases outside U. S. of com- 
modities not readily available at 
home in sufficient quantities, outline 
said, is required not only to protect 
against inflationary tendencies which 
would result from concentrating buy- 
ing in this country of such commodi- 
ties, “but also to make it possible for 
the participating countries to meet 
their minimum needs of basic essen- 
tials such as grain.” 

“In general,” outline adds, “normal 
procurement channels should be used 
for such purposes, foreign govern- 
ments being reimbursed for approved 
procurements in third countries. The 
U. S. and importing participating 
countries should, however, co-operate 
in such procurement from third coun- 
tries in order to assure the obtaining 
of reasonable commercial terms.” 


Death 


J. H. Schoonmaker, Albany, N. Y., 
division manager of Socony-Vacuum 
Oil Co., was killed near Albany Dec. 
18 when he was struck by a truck 
while walking along the highway 
after leaving his own car which was 
disabled. 
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Wasatch Buys A. B. Cobb 
And Home Oil in Montana 


Special to NPN 

SALT LAKE CITY, Utah—A. B. 
Cobb & Co., Cut Bank, Mont., and 
Home Oil Co., Great Falls, Mont. 
have been purchased three-fourths by 
Wasatch Oil Co. of Salt Lake City 
and one-fourth by Ada Oil Co., Hous- 
ton. In deal, effective Dec. 18, Was- 
atch and Ada took over all stock of 
A. B. Cobb & Co. and its wholly- 
owned affiliate, Home Oil Co. To- 
gether, the two represent Montana's 
largest Independent oil operators. A. 
B. Coob & Co. is a producer while 
Home Oil is the refining and mar- 
keting affiliate. 

At about the same time a merger 
of Idaho Refining Co. of Pocatello, 
Idaho, and Wasatch Oil Refining Co. 
of Salt Lake City was effected and 
the name of the new organization 
changed to Wasatch Oil Co., with 
headquarters here. Henry D. Moyle, 
former vice president of Wasatch 
and Idaho Refining, is new president 
of Wasatch Oil. 

Wasatch Oil Co. operates as a sub- 
sidiary of Phillips Petroleum Co. as 
a result of transaction (see June 18 
NPN, p. 12) whereby Phillips ac- 
quired 80% of outstanding common 
stock of Wasatch Oil Refining and 
Idaho Refining Co. 


a ao we 

SIOUX FALLS, S. D.—Brownell 
Co., Independent oil jobbers of Phil- 
lips products for 15 years, has been 
sold to Phillips Petroleum Co., ac- 
cording to R. J. Brownell, president. 
Sale for an undisclosed price was ef- 
fective Dec. 15 but Phillips does not 
take over until January. 

Brownell Co. was one of the largest 
Independent oil jobbers in this state, 
with sales this year of approximately 
5 million gals. of gasoline, kerosine, 
heating oil and tractor fuel. 

Included in the sale were seven 
bulk plants with total storage ca- 
pacity of about 475,000 
leased and owned service stations 
and 55 resale dealer accounts; 20 
tank wagons, some of which wer 
not company-owned but under leas 


gals.; 25 


DJ Seeks to Block Sun Oil 
Appeal in API Antitrust Suit 


WASHINGTON Justice Depart- 
ment declared to U. S. Court of A 
peals Dec. 18 that tribunal would | 
itself open to flood of petitions for spe- 
cial appeals in API antitrust suit if it 
grants special appeal requested by 
Sun Oil Co. from order of Federal Dis- 
trict Court denying company full ac- 
counting by DJ of bases for charges 
against Sun in the “Mother Hubbard” 
suit. 


Y- 
p 


‘ 


ay 


Filing memorandum in opposition 
to Sun’s request (see Dec. 17 NPN, 
p. 14), DJ said “the door would be 
open to each of the remaining 224 


36 


defendants to harass this court with 
petitions for special appeals on any 
one or more of the preliminary mo- 
tions filed by them in the event the 
District Court should overrule such 
motion in whole or in part.” 


Petro’s Earnings and Capital 

Expenditures Higher in 1947 
Special to NPN 
STAMFORD, CONN. Petroleum 
Heat & Power Co. Dec. 18 reported 
net earnings for fiscal year ended 
June 30, 1947, of $1,607,419, or 88c 
per share, compared with $303,471, 
or 33c per share in fiscal year 1946. 
In 1946 Petro had 912,464 shares 
of stock outstanding, while in 1947 


total outstanding was 1,824,928 
shares. 
While reporting substantially in- 


creased earnings, Petro also reported 
capital expenditures of $2,720,918 for 
replacement and expansion of facili- 
ties. This included $1,262,210 for oil 
and gas leases and well equipment, 
$267,734 for refinery and pipeline fa- 
cilities, $621,022 for replacement of 
oil trucks and purchase of new trans- 
port, $181,748 for expanding burner 
manufacturing facilities, and $135,73 
for marketing real estate. 

Petro also obtained 10-year $5,- 
000,000 loan at 3% to retire short 
term bank loans. 

Company cited its acquisition of 
Taylor Refining Co. and 75.55% in- 
terest in Coastal Refineries, Inc. as 
improving its supply position and re- 
ported adding to its New York har- 
bor storage facilities by purchase of 
50°% interest in Petroleum Terminal 
Corp. which recently opened 300,000- 
bbl. terminal in the Bronx. 


Union Oil Acquires Loan 
Of $15 Million for Expansion 


LOS ANGELES Union Oil of 
California, Dec. 18 announced acqui- 
sition of $15 million loan from New 
York Life Insurance to ‘guarantee 
strong cash position to meet prob- 
lems of inflation and to provide neces- 
sary funds for continued expansion.” 

['wenty-five-year note given by 
Union to insurance company bears 
interest rate 2.8%. 

Reese H. Taylor, Union's president, 
stated that in view of rising interest 


rates, favorable terms of loan mad 
it advisable for company to sec- 
ure additional funds in advance of 


1ctual need to augment amoun 
urrently provided for expansion and 
plant facilities and 

ude oil reserves. Mr. Taylor said: 
‘Amount being set aside for deple- 
tion and depreciation represents only 
historical cost and not number of 
dollars that will be necessary to effect 
replacement today or in foreseeable 
future. While it is true a large per- 
centage of Union Oil’s profit is be- 
ing plowed back into the business, 
there is no guarantee that these ad- 
ditional amounts will be sufficient to 
offset constantly rising cost of re- 
placement.” 


replacement .of 


Crude Oil Price Situation 
Has California Confused 


LOS ANGELES—California cru 
oil prices have reached high state 
confusion since Union Oil Co.’s 
cent increase in posted crude pri 
on Dec. 1, in opinion of both p: 
duction and refining men. While 
major company besides Union h 
publicly announced new crude pos 
ings, industry grapevine has carri 
reports of increased prices and pre) 
iums being paid by almost every pu 
chaser of crude in state. Such rum: 
led Standard of California spokesm 
to declare yesterday his compa: 
has not paid any prices in exc: 
of its official postings which are u 
changed since Oct. 28. 

Independent’ refiners claim th 
now are paying equivalent of Union 
posted prices for bulk of their cru 
purchases under contracts’ contai: 
ing “highest posted prices for fiel 
clause. At least one small refiner 
Southern California is scheduled 


take refinery out of production at th: 


end of this month because he says |} 


is unable to continue operation with- 


out product price increase. Othe 
say the squeeze between high crud 
prices and unchanged products pri 
is pushing them far into red. 

Oil Producers Agency has tel 
graphed all purchasers of Californi: 
crude warning that continuation 
present California crude price stru 
ture could reduce Pacific Coast sup 
ply of petroleum products. Telegran 
said failure to establish a proper 1 


J 


J 


lationship between crude and _ prod- 


ucts prices has 
hardship to 


resulted in seve! 
Independent _ refine 


which if not corrected will ‘‘cause the 
supp \ 


closing of refineries’ that 
Pacific Coast with 120,000 b/d 
product.” 


J 


Agency said failure will also result 


in loss of competitive purchases 


crude oil produced by Independent 


producers. Agency stated: “Increas 
oil prices are justified by increasin 
ly high replacement costs which a: 
now at least 3 times as great as « 
of reserves from which we at 
rently producing.” It pointed out 
lower price structure in Californ 
compared with other oil produ 
districts ‘will soon cause Califor? 
oil products to be shipped out 
California, resulting in a shortag 
the public and deprive Pacific Coa 
area of much needed product.” 


Movie Shows Oil’s Development 
By U. S. Companies in Far East 


NEW YORK—Arabian America 
Oil Co. has completed a 16 mm, soun 
documentary motion picture in colo! 
entitled ‘‘Desert Venture,” tellin 
how American oil companies are d 
veloping Saudi Arabian oil fields 

Produced by Robert Yarnall Richi 
part of film will be used for emplo}3 
recruiting purposes’ by 
American Oil Co. in its educationa 
program. 
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Higher Prices for Refined Products Spread as 4 Major 


Marketers Boost Postings; Buyers Bid for Supplies 


By J. P. MOSHER, Jr. 
NPN Market Editor 


Rising prices for refined products spread through- 
out the East, Southeast and Southwest the third 
week in December with higher postings announced by 
four major marketing companies. With these ad- 
vances, the level of petroleum prices generally was 
up in the area eastward from the Rocky Mountains, 
following the 50c boost in crude prices touched off by 
Sun Oil Co. on Nov. 28 and met by other buyers of 
crude on Dec. 6. 


California alone remained the ‘unknown factor.” 
There the Standard of California has made no move 
to date to meet the advance in crude prices posted by 
Union Oil Co. On Dec. 1, and, lacking any action by 
Standard, there apparently was no move on the part 
of other companies marketing along the Pacific Coast 
to raise their products postings. 

In all areas east of the Rockies, demand for petro- 
eum products continued heavy, and to the extent 
hat the nation’s demands outpaced supplies of prod- 
cts, buyers continued to bid up prices in the open 
market in an effort to obtain hard-to-find gasoline, 
ight and heavy fuels. 


Products Increases Vary 


Question of how much refined products would reflect 

50c increase in crude was answered variously by four 
ajor companies, ordinarily considered the largest mar- 
ters in the states where they took the lead in ad- 
incing prices. 

Atlantic Refining Co. made a clean sweep of it, how- 
er, with a le increase, all levels of delivery, in its 

es for gasoline, kerosine, distillate fuels, and specialty 
iphthas, 48c per bbl. on residual fuels, not only in Penn- 
lvania and Delaware, but also in all other states where 
markets, effective Dec. 19. 

In New York and New England, the amounts of At- 
ntiec’s increases generally were more than those an- 
unced by Socony on Dec. 15. In New Jersey, Mary- 
ind, Virginia, West Virginia, North and South Carolina 
and in Georgia and Florida—Atlantic’s increases, ex- 
pt on heavy fuels, were more than those posted sub- 
quently by Standards of New Jersey and Kentucky. 


Kerosine got the largest increase, 1.7c per gal., in ad- 
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vances announced by Standard of New Jersey, effective 
Dec. 22. Amounts of other increases by Jersey Stand- 
ard in the District of Columbia and throughout the nine 
Eastern and Middle Atlantic states where the company 
markets were: gasoline, 1.1c; heating oils, 1.6c; heavy 
fuels, 46c per bbl. 

Some trade sources viewed the Standard’s action in 
again narrowing the price differential between gasoline 
and light fuels not only as a continuing effort to com- 
pensate for increased production of the burning oils at 
the expense of gasoline, but also as a move to dis- 
courage any further increase in fuel oil consumption. 

Standard of Kentucky upped motor gasoline 1c, avia- 
tion gasoline, 1.5c; kerosine 1.3c; Diesel fuel 1.6c; and 
bunker “C’’, 46c per bbl. generally throughout Alabama, 
Florida, Georgia, Kentucky and Mississippi, also effective 
Dec. 22. 


The Texas Co., largest seller in Texas, raised motor 
gasoline prices 1.5c, kerosine and middle distillates 1.25¢c, 
and heavy fuels 38c per bbl., effective Dec. 19. 


1.8c Is Largest Increase 


Largest increase on light ends thus far has been by 
Continental Oil Co. In some Rocky Mountain areas the 
company boosted its kerosine and distillate fuel prices in 
amounts ranging up to 1.8c per gal. Heavy fuel got the 
biggest increase by Standard of Ohio, 1.25c per gal., or 


52.5¢ per bbl. 
The following table gives a summary of advances in re- 
fined products prices posted by eight major companies 


since the 50c rise in crude: 


Effective Motor Aviation Kero Light Heavy 


Date Gasoline Gasoline sine Fuels Fuels 

S. O. Ohio Dec, 9% 1. 1.5 1. fx 1. fic 1. 2h 
S. O. Indiana Dec. 15 1.5 1.5 3.3 1.3 Loo 
Socony-Vacuum Dec. 1£ 0.9 0.9 0.9 0.9 $0.38 
Continental 

Oklahoma . Dec. 16 1.3 l 1.3 

Rocky Mt. area.. Dec. 16 O.sS-1 0.8-1.8 O.8-1.8 
Atlantic Refining Dec, 19 1.0 1.0 1.0 $0.48 
Texas Co Dec. 19 1.5 1.25 1.25 $0.38 
S. O. New Jersey Dec, 22 ..1 ee 1.7 1.6 $0.46 
Ss. O. Kentucky Dec. 22 1.0 1.5 1 1 £0.46 


Amounts are average increases 
Sun Advances Prices 

Sun Oil Co., which previously had stated that it would 
not initiate increased prices for refined products as re- 
sult of its paying higher prices for crude, on Dec. 17 
announced that it was advancing its gasoline prices 
1.5¢c per gal. in Indiana, Michigan and Ohio. The ac- 
tion, Sun said, was to offset a sudden surge of business 
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that threatened its ability to serve its customers. In so 
doing, the Sun met increase of 1.5c posted by Standard 
of Ohio in Ohio on Dec. 9 and by Indiana Standard in 
Michigan and Indiana on Dec. 15. 





“Despite our desire to maintain existing prices for fin- 
ished products in Michigan, Ohio and Indiana,” S. B. 
Eckert, Sun vice president, declared “the upturn in busi- 
ness during the last 10 days has been so great that no 
other course was left to us but to check it by advancing 
our prices to meet those of all other marketers in that 
area.” 

Coincident with its 1.5c gasoline advance, Sun ad- 
vanced its prices for kerosine, distillate fuels and re- 
sidual fuels in amounts ranging from 1 to 1.3c per gal. 
in the same three states, Mr. Eckert said. 


Primary Price Trend Upward 


Prices in primary markets, refinery and terminal, like- 
wise continued upward, although in some areas many 
companies said they were continuing to study their sched- 
ules pending action by larger marketers. 

Large East Coast suppliers reported advances in heavy 
fuels ranging in amounts from 36c to 60c per bbl. Mexi- 
can Petroleum Corp., Pan American subsidiary, was first 
to report advanced bunker “C” postings. The company 
increased its ships’ bunkers prices 50c per bbl. at 10 
coastal points from Portland to New Orleans. At New 
York and Baltimore, Mexican Petroleum now posts $3.04 
per bbl. 

First post-crude advances for some refiners, second 
post-crude advances in refined products by others, fea- 
tured markets in the Midcontinent and Midwest. Yet 
there were widespread reports of buyers still bidding as 
much as “3.75c per gal. above’ refiners’ posted prices 
in an effort to pry loose supplies. 

High spot of the past week’s trading, however, was 
the sale reported by Gulf Coast supplier of a 68,000-bbl. 
cargo of bunker “C” fuel at $3.50 per bbl. to an East 
Coast buyer for immediate lifting. 

Cargo prices posted by the few suppliers willing to 
name prices for the most part were unchanged. Stand- 
ard Oil Co. of New Jersey on Dec. 22, however, reported 
advancing its prices for cargoes of distillates and kero- 
sine. Standard’s new prices are: 41-43 w.w. kerosine 
9c, No. 2 fuel 8c (both up 1.25c); 48-52 d. i. gas oil 
8.25c, 53-57 d. i. gas oil 8.375c (both up 1.375c). Com- 
pany made no change in its prices of 9c for 74-76 oct. 
leaded gasoline and 8.5c for 70-72 oct. leaded gasoline. 

Lube prices were up both in Western Pennsylvania 
and the Midcontinent. 


ATLANTIC COAST 
Products Hikes Fan South from Northeast 


Prices for most products at New York and New Eng- 
land points ranged higher during third week in De- 
cember following advances posted Dec. 15, by Socony- 
Vacuum Oil Co., Inc., throughout its New York-New 
England marketing territory. 

By mid-week, Atlantic Refining Co. and several large 
sellers including Mexican Petroleum Corp. reported ad- 
vances of 1 to 1.25c at points all along East Coast. 
Late in the week Standard Oil Co. of N. J. announced 
tank wagon products increases averaging 1.lc on gaso- 
line, 1.7c on kerosine, 1.6c on No. 2 fuel, and 46c per 
bbl. on residual fuels throughout its marketing territory, 
effective Dec. 22. 

Increases posted by Socony-Vacuum and most other 
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sellers throughout New York and New England were 0 
on gasoline, kerosine, and distillate fuels, 48c per bbl. 
residual fuels. 

Atlantic Refining Co., on other hand, posted 1c adva: 
on light products through states of Pennsylvania a 
Delaware, and extended its increases through New E) 
land and south through most Seaboard states. 

Ranges of prices reported by suppliers at some mid: « 
and south Atlantic points also were higher as two lar -e 
independents reported increasing all their prices 1.: 
at Norfolk, Wilmington, Savannah, Jacksonville, Mia 
and Tampa. 

Mexican Petroleum Corp. announced at mid-week that 
it was advancing its prices for Bunker “C” fuel at ten 
coastal points from Portland to New Orleans with now 
price of $3.04 per bbl. at New York and Baltimore, 
$3.00 at Savannah and Jacksonville, $2.55 at New 
Orleans. 

At end of week, however, several large sellers at 
middie and south Atlantic points said they were still | 
decided on question of products advances. 


MIDWESTERN (Chicago-St. Louis Area) 
Light Products Prices Edge Higher 


Most light products were up 0.125 to 0.25c on the 
highs of price ranges but refiners’ postings generally 
appeared steady in Midwest by the end of the third week 
in December. Ethyl gasoline ranged from 11.25 to 12c; 
regular-grade 10.5 to 10.75c; and 60 octane and below, 
9.75 to 10.375c. All three grades were up 0.25c on the 
highs, while regular-grade was also up 0.125c on the low 

Tank car marketers continued to report suppliers un- 
willing to quote prices generally and several refiners, 
constantly in the open market as buyers, reported no 
purchases with exception of ‘‘a few cars each” of regular- 
grade gasoline at lic, 60 octance and below at 10.75c, 
F.O.B. N. Texas, seller’s cars, reported by one refiner 
He was looking for light fuels, he said, when he “bumped 
into the gasoline.” 

One source reported purchase of 750,000 gals. of regu- 
lar-grade gasoline at 11.25c, F.O.B. shipping point on 
the lower Mississippi, while 12 million gals. were reported 
being offered at 12.75c, buyer’s barges, F.O.B. Houston 
Marketers also reported ‘‘some” scattered offerings re- 
quiring buyer’s cars, which ranged in price from 11.75c, 
yroup 3, to 12.5c, N. Texas. Two reported purchases of 
5 cars of Ethyl gasoline at 13c, E. Texas, and 1 car of 
regular-grade at 12c, N. Texas. 

Refiner, short of cars, said he was ‘considering’ an 
offer of 10-15 cars of regular-grade gasoline at 11.25: 
S. E. Texas. A distributor, however, reported buying 
from regular suppliers and paying 10.5 and 10.75c, for 
regular-grade gasoline F.O.B. refineries. 

Light fuels continued to be closely held by refiners, 
but marketing sources reported buying small amounts at 
“well above Midwest refiners’ prices.’”’” Two cars of rang‘ 
oil were reported purchased at 11.25c, F.0O.B. N. Texas, 
seller’s cars, while an undisclosed amount of range oil 
was reported being offered F.O.B. Houston at 13c, selle 
cars. Two buyer’s-cars offers of kerosine were also 1 
ported, 42-44 kerosine at 11.75c, Houston and 4 cars 0! 
41-43 at 12c, S.E. Texas. Refiner reported offer of u 
named amount of No. 2 fuel in buyer’s cars at 12c, Grou} 


n 


3. 

While an offer to buy No. 6 fuel was said to have ben 
made at $3.00 bbl., Group 3, trade sources reported pric:’s 
“firm at $2.65 to $2.75 bbl., Group 3.” Refiners’ Group 
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Summary of Daily Gasoline Prices (Dec. 16 through Dec. 22) 














t 8. Motor (ASTM octane) Monday Friday Thursday Wednesday Tuesday 
78-78.5 octane Ethyl: Dec. 22 Dec, 19 Dec. 18 Dec. 17 Dec. 16 
Oklahoma (Group 3)... .. 2. .ssccccccsecs (2)11.25-12.5(1) (2)11.25-12.5(1) (2) 22.25 -08.808) (2)11. 25- 11.75(1) (2)11.25-11.75(1) 
Mid-Western (Group 3 basis) ........... (2)11.25-12(1) (2)11.25-12(1) (2)11.25- 5(2) 2)11.25-11. 75(2) (2)11.25-11.75¢2) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (2)11.5—-12.75(1) (2)11.5—-12.75(1) in bas bc) (2)11.5-12.5(1) (2)11-12.5(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)11.25-11.75(1) (1)11.25-11.75(1) (1)11.25-11.75(1) (1)11.25-11.75(1) (1)11.25—11.75¢1) 
BR. Dem. (TEUCKE TRAD.) ccccccecececcces (3)11.5-12(1) (3)11.5-12(1) (3)11.5-12(1) (3)11.5-12(1) (3)11.5-12(1) 
Cent. W. Tex. (Truck Tnsp.) .........2. (2)11.5-12(1) (2)11.5-12(1) (2)11.5-12(1) (2)11,.5-12(1) (2)11.5-12(1) 
13-75 octane: 
> ee ee (5)10/5-11.5(1) (5)10.5-11.5(1) (6)10.5-11.5(1) (6)10.5-10.875(1) (6)10.5-10.875(1) 
Mid-Western (Group BS BASIS) .cccocee (4)10.5-10.75(1) (4)10.5-10.75(1) (5)10.5-10.75(1) (5)10.5-10.75(1) (5)10.5-10.75(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.6-11.5(1) (1)9.6-11.5(1) (1)9.6-11.5(1) (1)9.6-11.5(1) (1)9.6-11.5(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)10.25-10.75(1) (1)10.25-10.75(1) = (1)10.25-10.75(1) = (1) 10. 25-10.75(1) (1)10.25-10.75(1) 
E. Tex. (Truck TnSp.) ....sseesesseeees (3)10.5-11(1) (3)10.5-11(1) (3)10.5-11(1) (3)10.5-11(1) (3)10.5-11(1) 
Cent. W. Tex. (Truck Tnsp.) ........... (2)10.5-11(1) (2)10.5-1141) (2)10.5-11(1) (2)10.5-11(1) (2)10.5-11(1) 
63-66 octane: 
n Oklahoma Geom 3) pe tasaas rah eres +4 es weer re! a La 
- Mid-Western (Group asis) ..... 10.125(1) 10.125(1) 10.125(1) 10.125(1 10.125(1) 
, N. Tex. (For shpt. to Tex. & N.M. dest’ns) apd ' ay : meen _— et Fa ‘ 
= Fey pnb os RS pa & N.M. dest’ns) = (1)9 875-10.25(1) (1)9.875-10.25(1) (1)9.875-10.25(1) (1)9.875-10.25(1) (1)9.875-10.25(1) 
Cent. W. Tex. (Truck Tnsp.) ..ccccccces 10(1) 10(1) 1011) 10/1) 1001) 
60 octane & below: ss a ee 
Oklahoma (Group 3) ......... Sein ale . (1)9.75-10.125(2) (1)9.75-10.125(2) (2)9.75-10.125(2) (2)9.75-10.125(2) (2)9.75-10.125(2) 
t Mid-Western (Group 3 basis) ...... (1)9.75-10.375(1) (1)9.75-10.375(1) (2)9.75-10.375(1) (2)9.75-10.375(1) (2)9.75-10.375(1) 
N. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.6-10.5(1) (1)9.6-10.5(1) (1)9.6-10.5(1) (1)9.6-10.25(1) (1)99.5-10.25(1) 
W. Tex. (For shpt. to Tex. & N.M. dest’ns) (1)9.625-10(1) (19 .625-10(1) (1)9.625-10(1) (1)9 .625 10(1) (1)9 625-1011) 
E. Tex. (Truck Tnsp.) . usesesceescse§ (4)0.700-100) (4)9.75-10(2) (4)9.75-10(2) (4)9.75-10(2 (4)9.75-10(2) 
Cent. W. Tex. (Truck Tnsp.) essoscocce (299.95-16.20G0) (2)9.75-10.25(1) (2)9.75-10.25(1) (2)9.75-10.2 25(1) (2)9.75-10.25(1) 
Motor Gasoline, 78-78.5 oct. (Ethyl) (a) 
en DO DEE .ocnacc0cceecdes sasssce €230%.5-338.402) (1)10.6-13.4(1) (1)10.6-13.4(1) (1)10.6-13.4(1) (1)10.6-13.441) 
New York harbor, wae eceeceee eececece (1)11.4-12.2(1) (1)10.5-11.2(1) (1)10.5-11.2(1) (1)10.5-11.2(1) (1)10.5-11.21) 
Philadelphia ......... (2)11.3-13.65(1) (2)11.3-13.65(1) (2)11.3-13.65(1) (2)11.3—-13.65(1) (2)11.3-13.65(1) 
Philadelphia, barges (1)11.2-12.55(1) (1)11.2-12.55(1) (1)11.2—12.55(1) (1)11.2-12.55(1) (1)11.2-12.55(1) 
Baltimore .......ssseees (1)10.575-12.45(1) = (1)10.175-12.45(1) 9 (1)10.175-12.45(1)  (1)10.175-12.45(1)  (1)10.175-12.45(1) 
Baltimore, barges ... (1)10.475-12.35(1) (1)10.075-12.35(1) = (1)10.075-12.35(1) (1)10.075-12.35(1) (1)10.075-12.35(1) 
Motor Gasoline 74-76 oct. 
Dey TOE DATO occs ccccceccecs sierae ates (1)10.5-12(1) (1)9.6-12(1) (1)9.6-12(1) (1)9.6-12(1) (1)9.6-12(1) 
Dee SOR DRRUOE, DATE cccccccocssces (1)10.4-11.9(1) (1)9.5-11.9(1) (1)9.5-11.9(1) (1)9.5-11.911) (1)9.5-11.9(1) 
PRUIOGIE occ cc cccccecvecese ecoccccccee (2)10.3-12.4(1) (2)10.3-12.4(1) (2)10.3-12.4(1) (2)10.3-12.4(1) (2)10.3-12.4(1) 
? Philadelphia, barges ....ccccccccccccce (1)10.2-11.3(1) (1)10.2-11.3(1) (1)10.2-11.341) (1)10.2-11.3(1) (1)10.2-11.341) 
Serr jpeeeeewes eee (1)9.575-11.8(1) (1)9.175-11.8(1) (1)9.175-11.8(1) (1)9.175-11.8(1) (1)9.175-11.841) 
DGIMOTO, BATHOD cccccceccccesecce (1)9.475-11.1(1) (1)9.075—-11.1(1) (1)9.075—-11.1(1) (1)9.075-11.141) (1)9.075-11.101) 
Motor Gasoline: 
Western Penna., Bradford-Warren: oa ‘ ss 
Dn SE. wie nated ab kaka pe Bae ea ae eee (1)11.25-11.3(1) 11.3(1) 11.3¢1) 10.4(1) 10(4) 
—— Penna., Other Districts: x s - ee ‘ 
Pee Te atone ends 0s nddeeebese ade eae (1)11.25-12\3) (3)11.5-12(3) (1)10.5-12(3) (1)10.5-12(3) (1)10.5-12(3) 
Note: Gasoline prices are reported in each day’s Platt’s OILGRAM Daily Price Service. Figures shown in parentheses indicate number of com- 
) panies quoting the lows & highs of the ranges. 
al ' (a) Postings of one supplier at Philadelphia & Baltimore are for Min. 80 Oct. (A.S.T.M.) Ethvl 





3 postings in the Midwest ranged’ from $2.50 to $2.75 cars regular-grade gasoline at 11.5c to a jobber, and 

bbl. an undisclosed amount of Ethyl at 12.25¢c to a broker by 

xU- Oklahoma refiner. Another Oklahoma refiner reported 
I MIDCONTINENT making contract with eastern broker for 100 cars per 


month of No. 6 oil for the next three months at $3.00 
0 Prices Continue Rise; Demand Strong per bbl., with contract price to move up or down the 


re 1 i a ti ee full amount of any change in crude price, and buyer to 
; Jpward trend in produc rices continued i nos shape By: , 
E P P furnish half the tank cars. 





were reported for light fuels, but refiners generally said 
ey could sell to regular customers only and did not 
ive enough to fill all their requirements. 
‘he following sales were reported during the week: 
ree cars No. 6 oil at $2.75 per bbl. to a city plant in 
state by a Kansas refiner; one car Ethyl at 13c in 
ler’s cars, “about five cars’ Ethyl at 12.5c and regular- 
ade at 12c, in buyers’ cars, all F.O.B. plant, by North 
p xas refiner; 8000 gals. regular-grade at llc, F.O.B. 
int, for truck shipment to a major company, an “old 
stomer” to help out in an emergency by another North 
S xas refiner. 
ne car No. 


| 
areas of Midcontinent the past week as several refiners 
announced new price schedules, others withdrew postings Two cars grade 26-70 natural gasoline were reported 
until new price lists could be determined, and still others sold open spot at 8.5c, F.O.B. Group 3, and spot sale of 
reported further advances in their postings following one car at 8c, F.O.B. Breckenridge, was reported during 
general crude price hike the previous week. Demand the week. 
continued strong for most products, trade sources said. 
ng Abnormally high December gasoline demand persisted 
in areas where weather had not slowed traffic, and all CENTRAL MICHIGAN | 
grades of heating oils were under terrific call, according . ° 
S to refiners. Offers of up to 3.75c “over market low” Light Fuel Oil Demand Exceeds Supply | 


Most refiners in this area continued to ‘dole out” 
gasoline to regular customers from daily production, while 
light grades of fuel oil were being measured out carefully 
in an effort to conserve meager supplies. Although all 
light fuels had been ear-marked for regular customer 
business earlier this year, “hardship cases” 
ing an increasing drain on refiners’ stocks. 


were creat- 


Price ranges for some products were up during the 
week, but generally refiners reported unchanged prices. 
Ethyl gasoline was up 0.5c on the high and ranged from 
13.55 to 15c. Regular-grade gasoline ranged from 12.8 


2 fuel at 12c to a Midwest broker, 13 to 15.25, up 0.3c on the low, and straight-run gasoline 
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ranged from 11.625 to 12.75, up 0.125c on the low, 0.25c, 
on the high. 

Refiner, who increased his December allotments of 
gasoline to customers 10% over November, said he would 
be able to live up to his December commitments and 
continue on the same basis through January. While 
some were “hopeful” of a slump in demand for gasoline 
to begin between Christmas and New Year’s Day, they 
did not expect to have more than scant working stocks 
in refinery storage by Feb. 1. One refiner doubted wheth- 
er he could fill his jobber tanks with gasoline in readiness 
for spring demand. 





GULF COAST 
Most Cargo Prices Unchanged 


Price quotations for cargo lots of all products remained 
generally unchanged at the Gulf the past week, and on 
Monday, Dec. 22, two remaining suppliers quoting ‘‘pre- 
crude-rise”’ prices for some products still had not ad- 
vanced their prices. 

Products affected included “5-point jump” regular 
grade and 70-72 oct. leaded gasoline, kerosine, No. 2 
fuel, some grades of gas oil and bunker “C” fuel. One 
of these suppliers was reported preparing to advance 
his aviation gasoline prices 1.5c effective Tuesday, Dec. 23. 


Only one cargo was reported sold during the week. 
This was 68,000-bbl. cargo of bunker ‘“‘C” fuel at $3.50 
to an East Coast buyer for immediate lifting. Suppliers 
said they had several inquiries for heavy fuel from East 
Coast buyers during week, but most said they had none 
to offer. Some suppliers said buyers’ offers of $3.45 
had been indicated to them, but actual sale price of $3.50 
topped this, and set record high for a sale of residual 
fuel since current tight market developed. 

Most active inquiry during week was reported for dis- 
tillate fuels both from Midwest and Atlantic coast buyers. 
However, several buyers said they had not been able to 
find No. 2 fuel at any price, and according to trade 
sources only one offering of gas and oil was reported in 
market. Active inquiry also was reported for gasoline, 
while offerings remained almost non-existent, it was said. 
Some sources said there was in the market an offer to 
supply a cargo a month under a minimum six-month con- 
tract 65 octane clear gasoline to be leaded up to 78 oc- 
tane with 5-point “jump”, price to be 1.5¢c over average of 
published prices. No direct confirmation of this offering 
was available. 


WESTERN PENNA. 
Higher Prices Posted for Most Products 


Prices for most light products reported by Bradford- 
Warren and lower Western Penna. field refiners were 
sharply higher the past week as many refiners reported 
still in process of adjusting their refined quotations to 
the higher prices they have been paying for Penna. 
Prices for Penna. neutrals 
and bright stock also were higher following advances 


grade crude since Dec. 6. 


of 1 to 2c in their quotations by three refiners. 

Two lower field refiners reported increasing all their 
light products prices in amounts ranging from 1 to 1.5c, 
and, as result, lows of ranges for most products were 
higher. At end of week, refiners in that district re- 
ported prices for gasoline ranging from 11.5 to 12.5c, 
11.125 to 11.75¢c for No. 1 fuel, and from llc upward for 
Nos. 2, 3 and 36-40 fuels. 

Two Bradford-Warren district refiners also reported 
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advancing their prices for light products. One said 
had boosted his quotation for 45 w.w. kerosine 1.25c 
11.5c, and second said he was quoting new prices 
11.3c for regular-grade gasoline, 11.25c for 45 w.w. ke) 
sine, and 1lc for Nos. 2 and 3 fuels. 


Advance of 2c was reported by one refiner in S 
quotations for cylinder stocks, low pour test neutra's 
and bright stock. At end of week, second refiner - 
porting lube price advances said he had upped his 
quotations for 25 pour neutrals and bright stock. 

Refiners reported 25 pour bright stock prices rangiig 
from 44 to 45c. Low price reported for 200 vis. 25 pour 
neutral was 40c, for 150 vis., 39c. 

Refiners generally said they were not yet experienc- 
ing any let-up from heavy demand for regular-grade 
gasoline, and several lower field refiners said they esti- 
mated their last year’s customers’ demand for light 
fuels had expanded to point where they were only sup- 
plying 60 to 70% of their needs. 

Open market for lubes and wax continued quiet, ac- 
cording to reports; most refiners said their production 
was largely committed. 


Sun Posts 5c Higher for N. Rincon Crude 


BEAUMONT, Tex.—Sun Oil Co. has posted 5c per bbl. 
increase in prices it will pay for crude purchased in 
North Rincon Field, Gulf Coast area, effective Dec. 6, 
according to company’s crude price bulletin No. 76. New 
schedule ranges from $2.51 for below 24 gravity oil, plus 
2c per degree of gravity, up to $2.85 for 40 and above, 
and meets schedule posted same date by Continental Oil 
Co. for Rincon and Rincon-North. 

Sun also made initial posting, effective Dec. 6, in North 
Magnolia City Field, with prices ranging from $2.56 for 
below 24 gravity up to $2.90 for 40 and above. Sch 
ule is same as posted by Sinclair Prairie Oil Co. for thi 
field. 


Imperial Advances Canadian Crude 50c 


TORONTO 
bbl. advance in its posted prices for crude oil, effective 
Dec. 12. New prices are: $3.40 per bbl. for Bothwell 
Glencoe & Petrolia; $3.47 for Oil Springs; and $3.45 for 
Leduc-Calmar. In Turner Valley field, Imperial’s new 


Imperial Oil, Ltd., has announced 50c pe 


crude prices, FOB producer’s tankage, range from $3.57 


6 
De 


per bbl. for 33-: 


3.9 gravity, plus 2c per degree of gravity) 
up to $4.14 for 64 gravity and over. 


Sohio Gives Dealers 0.25c More Margin 


CLEVELAND Standard Oil Co. (Ohio) has an- 
nounced, effective Dec. 17, 0.25c reduction in its stat 
wide tank wagon price structure to resellers for its thret 
grades of gasoline. There were no other changes mac 
in its gasoline prices and action gives Sohio dealers 0.25: 
more margin, a company spokesman said. 





Crude Oil Prices 


Crude prices up 50c generally on Dec. 6; see 
p. 52 of Dec. 17 NPN. 

Complete new crude price schedule will be 
published in Dec. 31 NPN. 
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OIL PRICE SECTION 


At Refineries and 
Terminals and by 
Tank Wagon 





rices herewith are reproduced from Platt’s 
GRAM Daily Oil Price Service, associated 
National Petroleum News, whose repre- 
sentatives in all NPN-OILGRAM offices de- 
vote their time exclusively to reporting oil in- 
dustry prices everywhere. 
rices shown in tables are sales prices or 
quotations or general offers or posted prices by 
refiners, by pipeline terminal operators, and by 
ker terminal operators; for current sales 

Snipments; for the business day or period 
ted; except Tank Wagon prices, prices are 
bulk lots such as tank car, truck trans- 
t, barge; prices applying to barges or car- 
Ss or truck transport lots only, so desig- 
ed; FOB refineries or terminals; in cents 

gal., except per bbl. where §$ sign is 
wn; wax and petrolatums in cents per 
ound; ex all fees and taxes; for crude oil 
and its products lawfully produced and trans- 
ported; reported as received by OILGRAM and 
National Petroleum News but not guaranteed; 
for subscribers’ private use only and not for 
resale or distribution or publication. Octane 
ratings are ASTM unless otherwise noted. Par- 
enthetical figures before and after prices indi- 
cate number of companies quoting the lows 
and highs of the ranges. For further details 
of price conditions apply to any NPN—OIL- 
GRAM _ office or see back of any OILGRAM 
Price Service invoice. 

For complete price service delivered daily 
from nearest OILGRAM publishing office, New 
York, Cleveland and Tulsa, address Platt’s 
Price Service, Inc., 1213 West 3rd St., Cleve- 
land (13), Ohio. Annual subscription rate in 
U. S.: $125 per year, payable in advance. 


SRT OMT 4 Ee 


Prices in Effect 





OKLAHOMA (Group 3) 
. Dec. 22 Dec. 15 


78-78.5 Oct 


Ethyl (2)11.25-12.5(1) (2)11.25-11.75(1) 
73-75 Oct (5)10.5-11.5(1) (6)10.5-10.875(1) 
63-66 Oct 
60 Oct.& 

below (1)9.75-10.125(2) (2)9.75-10.125(2) 


MID-WESTERN (Group 3 basis) 
78-78.5 Oct 








Ethyl (2)11.25—12(1) (2)11.25-11.75(1) 
73-75 Oct (4)10.5-10.75(2) (1)10.375-10.5(6) 
66 Oct 10.125(1) 10.1251) 

60 Oct.& 
below (1)9.75-10.375(1) (2)9.75-10.125(2) 


CHICAGO—(FOB Chicago district refineries & 
p.l. terminals) 
78-78.5 Oct. 
RE sé aeae icsianaomn 66a 6 
74-76 Oct. .. sae ti wie 
N. TEX. (For shpt, to Tex & N.M. dest’ns.) 


s.9 Oct 

hyl (2)11.5-12.75¢(1) (2)11-12.5(1) 
73-75 Oct (1)9.6—-11.501) (1)9.6-11.501) 
t bod Oct . 
60 Oct.& below(1)9.6—10.5(1) (1)9.5-10.25(1) 
W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 
78-78.5 Oct 

thyl (1)11.25-11.75(1) (1)11.25-11.75(1) 
73-75 Oct (1)10.25-10.75(1) (1)10.25-10.75(1) 
63-66 Oct (1)9.S75-10.25(1) (1)9.875-10.25(1) 
60 Oct.& below(1)9.625—-10(1) (1)9.625-10(1) 


Li TEX, (Truck tnspt.) 


8-78.5 Oct..(3)11.5—-12(1) (3)11.5-12(1) 
7 » Oct (3)10.5-11(1) (3)10.5-1101) 
iet.& below (4)9.75-10(2) (4)9.75-10(2) 


CENT. W. TEX, (Truck Tnspt.) 

8-78.5 Oct..(2)11.5-12(1) (2)11.5-1241) 
Oct (2)10.5-11(1) (2)10.5-1101) 
Oct 1001) 1011) 
t.&below(2)9.75-10.25(1) (2)9.75—-10.25(1) 

KANSAS (For Kansas destinations only) 

‘* ‘ , Oct 

yl (1)11.8-12.5(2) (1)11.8—-12.25 

Oct (2)10.8-11.5(2) (2)10.8-11.25 

Oct ° 

f t.&below(1)10.1—10.75(1) (1)10.1-—10.5(1) 

ARK, (For shipment to Ark, & La.) 


9 
9 


» Oct 
hyl 11.75(1) 11.7541) 
Oct 10.7501) 10.7541) 
t.& below 
eaded 10¢1) 10(1) 
WESTERN PENNA, 
Bradford-Warren: 
Oct 11.3¢1) 10.1(1) 


Other districts: 

ct 3911.5-12(3) (1)10.5-12¢: 

CENTRAL MICHIGAN (FOB Central N 
refineries. ) 


Motor 
78.5 
ct (1)1 »-1501) (1)13.55-14.502) 
» Oct..(1)12.8-15.25(1) (1)12.5—-15.25(1) 
n gaso 

exci d€ 

shpt. .(1)11.625-12.75(1) (1)11.5-12.5(2) 


Di cember 24, 1947 


SPECIAL NOTICE 
Owing to present short supply of many products, some sellers are withholding 
public quotationg or the posting of firm prices on some products but are giving 
OILGRAM the prices they otherwise would quote to trade in general and which 
today they confine mostly to their regular customers only. 


Prices in Effect Dec. 22 Dec. 15 
OHIO (S. O. Ohio quotations for statewide de- 
livery and subject to exceptions for local price 
disturbances. ) is 
73-75 Oct.. 14.75 14.75 
CALIFORNIA 
Los Angeles dist.: 
80-82 Oct. “ 
Ethyl ...(1)11-13.35(2) (1)11-13.35(2) 
74-76 Oct..(1)9.5-11.35(2) (1)9.5-11.35(2) 
San Fran. dist.: 
380-52 Oct. 
Ethyl ...(1)12-13.85(1) 
74-76 Oct..(1)10—-11.85(1) 


Kerosine, Gas & Fuel Oils 


OKLAHOMA (Group 3) 

41-43 w.w. = 
kero. .....(1)9.5-9.875(1) (1)9.5-9.875(1) 

42-44 w.w. .(2)9.5-10(1) (2)9.5-10(1) 

Range oil ...(1)9.375-9.75(1) (1)9.375-9.75(1) 

5S & above : : 
D.1. diesel(1)9.25-10.125(1) (1)9.125-10.125(1) 

No, 1. p.w..(1)9.125-9.625(1) (1)9.125-9.629(1) 


(1)12-13.85(1) 
(1)10-11.585(1) 


No. 1 straw. 9.375(2) 9.375(2) 
No. 2 straw. (2)9-12(1) (2)9-9.25(2) 
OO; BS cocces 9.125(2) 9.125(2) 
No. 6 ......(2)$2.50—2.90(1) -(2)$2.50-2.75(1) 
14-16 grav. 

fuel $2.62(1) $2.62(1) 


MIDWESTERN (Group 3 basis) 

41-43 w.w..(1)9.375-9.625(3) (2)9.375-9.625¢1) 
2-44 W.Ww..(1)9.425-9.875¢1) (1)9.425-9.75(2) 
Range oil -(1)9.125-9.5(1) (1)9.125-9.375¢(1) 

DS & abv. 


D.I. diesel. (1)9.5—-10.125(1)(1)9.25-10,125(1) 





No 1 »W.. €1)9.05-9.37501) (1)9.05—-9.25(2) 
No. 2 straw. (1)8.925-9.125¢2) (1)8.875-9.125¢1) 
me. OB ws ..€1)8.75-9.125¢1) (1)8.625-9.125¢1) 
No. 6 ......(1)$2.50-2.75(1) (1)§$2.50-2.75(1) 


CHICAGO—(FOB Chicage district refineries & 
p.l. terminals; all fuel oil prices in cnt. per 


gal.) 
No. 1 fuel... ines cewe 
No. 2 fuel... en eoce 
No. 3 fuel. si ooo 
53-57 D.I 

Diesel .... e600 esse 
58 & above 

D.1. diesel 11.05¢1) 9.75(1) 
No. 5 fuel.. $.2(1) $.2(1) 
No. 6 fuel. ..(1)7.4-7.511) (1)6.4-7.5(1) 


N. TEX. (For shpt. to Tex. & N.M. dest’ns.) 


11-43 w.w.. .(1)9.375-9.625(1) (1)8.75-9(1) 








12-44 wow. .(1)9.75-10.75¢1) (1)9.5-10.75(1) 
58 D.I. .....¢1)9.125—10(1) (1)8.S-10¢1) 
No. 2 straw ‘ iat 

No. 6 fuel...(1)$2.40-2.62(1) (1)$2.40-2.62(1) 


W. TEX. (For shpt. to Tex. & N.M. dest’ns.) 


41-43 w.w. .. 91) nane 
42-44 w.w. .. 10(1) 10¢1) 

No. 1 straw 9,25(1) 9,25(1) 

No. 2 straw.(1)8.75-9.25(1) (1)8.75-9.25(1) 
No. 3 S.75¢1) 8.7501) 


$2.90(2) $2.90(2) 


No. 6 fuel... 
E, TEX. (Truck trnspt.) 


41-43 w.w...(2)8.75—-9.25(1) (2)8.75—9.25(1) 
2-44 w.w...(1)9-9.25(2) (1)9-9.25(2) 
$5 cetane 

diesel 


5S & abv. 


D.1. diesel. (2)8.75—-9.125(1) ¢2)8.75-9.125(1) 
U.G.1. gas oil 8.2501) 8.2501) 
No. 2 fuel 8.4501) S.7501) 
No. 6 fuel. (1)$2.50-2.85¢1) (1)$2.50-2.85(1) 
CENT. W. TEX. (Truck trnspt.) 
41-43. w.w 9.375(2) 9.375(2) 
52 & bel. D.I 
terre 9(1) ql) 
5S & abv. D.1. 
Diesel ... 8.5(1) S.5¢1) 
U.G.1. gas oil 7.5¢1) 7.50q1) 
No. 1 fuel.. 9,25(1) 4.2501) 
No. 2 fuel... 9(2) 4«2) 
No. 3 fuel... S.75(1) S.7501) 
No. 6 fuel. ..(1)$2.50—2.67(1) (1)$2.50-2.67(1) 
KANSAS (For Kansas destinations only) 
2-44 w.ew...(1)9.675-10.5¢1) (1)9.675-10.2501) 
5S & abv. D.I. 
Diesel ....(1)9.75-10.25(1) (1)9.5-10.25(1) 


No. 1 fuel. ..(1)9.3-10.25(1) (1)99.3-1001) 
No. 2 fuel. ..(1)9.175-10(2) (1)9.175-9. 7501) 
No. 6 fuel. ..(1)$2.65—-2.75(2) (1)$2.60-—-2.7511) 
ARK, (For shipment to Ark. and La.) 

42-44 W.w... 9.625(1) 9.62501) 


Tractor fuel 10(1) 10¢1) 
Diesel fuel 52 
& below 9.25(1) 9.2501) 


Diesel fuel 58 


& above .. 9.501) 501) 
No. 2 fuel.. 9.125(1) 4.12541) 
No. 3 fuel.. S.S75(1) S.S7T5¢1) 
WESTERN PENNA. 
Bradford-Warren: 
45 w.w. ....(1)11.25-11.5(1) (1)10-10.25(1) 
No. 1 fuel.. 11.25(1) 
No. 2 fuel 11¢1) 751) 
No. 3 fuel* 11(1) 9.75(1) 
36-40 gravity 11¢1) 


Other districts: 


15 w.w. (3)11.25-11.501) (3)11.25-11.5(1) 
417 w.w. ....(2)11.5-12(1) (2)11.5-12(1) 

No. 1 fuel. .¢1)11.125-11.75¢1)(1)9.75-11.75(1) 
No. 2 fuel. ..(3)11-11.75(1) (1)9.75-11.75¢1) 
No. 3 fuel. (1)11-11.501) (1)9.75-11.501) 
36-40 gravity(3)11-11.5(2) (1)9.75-11.5¢2) 


CENTRAL MICHIGAN (FOB Central Michi- 
gan refineries.) 
Range oil. ..(1)11.625-13(2) (1)11.625-13(2) 








Prices in Effect Dec. 22 Dec. 15 
CENTRAL MICHIGAN 
46-49 W.w, 

Kero, .....(1)11.875-13.5(1) (1) 11.875-13.5(1) 


No. 2 light 

straw ..(1)11.125-12.25(1) (1)11.125-12.25(1) 
No. 3 straw.(1)10.875-12(3) (1)10.875—-12(3) 
U.G.1, gas oi1(1)10.5-—-12(1) (1)10.5-12¢1) 
No. 5 fuel. ..(1)9.8—-10.5(1) (1)9.8-10¢4) 
No. 6 fuel. ..(1)9-10.125(1) (1)9-10.125¢1) 
OHIO (S. O. Ohio quotations for statewide 


delivery) 
Kerosine .... 12.9 12.9 
CALIFORNIA 


San Joaquin Valley: 
Heavy fuel 


(PS 400).. $1.75(1) $1.75(1) 
Light fuel 

(PS 300).. 1.95(1) 1.95(1) 
Diesel fuel 

(PS 200).. 7.65(1) 7.65(1) 
Stove dist 

(PS 100).. 9.15(1) 9.15(1) 


Los Angeles: 
10-43 w.w. ..¢1)8.4—-10.15¢3) (1)8.4-10.15¢3) 
Heavy fuel 

(PS 400). .¢€1)$1.75—-1.85¢3) ¢1)$1.75-1.85¢3) 
Light fuel 

(PS 300). .(1)$1.95-2.05(4) (1)$1.95-2.05¢4) 
Diesel Fuel 

(PS 200) (1)6.5-7.65(3) (1)6.5-7.65(3) 
Stove dist. 

(PS 100). .(1)7.25-9.15(3) (1)7.25-9.1513) 
San Francisco: 
40-43 w.w...(1)11.55-11.65(1) (1)11.55-11.65(1) 
Heavy fuel 

(PS 400). .(1)$1.80-1.90(1) (1)$1.80-1.90(1) 
Light fuel 

(PS 300). .(1)$2.00—-2.10(1) (1)$2.00-2.10(1) 
Diesel fuel 

(PS 200)..(1)7.95-8.15(1) (1)7.95-8.15(1) 
Stove dist. 

(PS 100). .(1)9.45—-9.65(1) (1)9.45-9.65(1) 


Lubricating Oils 


WESTERN PENNA. 

Prices are for sales made, or offers reliably 
reported, to jobbers & compounders only. 
VISCOUS NEUTRALS—No. 3 col. Vis. at 70° 


200 Vis. (180 at 100°) 420-425 fl. 
; ‘ 7 1 


0 p.t 47(1) 5d) 
ee 46(1) 44¢1) 
ar ; 451) 1301) 
25 p.t. . (1)40-43(2) (1)39-43(2) 
150 Vis. (143 at 100°) 400-500 fl 

0 p.t ° 4501) 4341) 
10 p.t 44(1) 4241) 
is ot. . : 4301) $1¢1) 
25 p.t (1)39-41(1) (1)38-41(1) 


CYLINDER STOCKS: 
Brt. stk., 145-155 vis. at 210°, 540-550 fl., No 
8 col 


10 p.t. 49(1) 47¢1) 
i oe. . #81) 16¢1) 
25 p.t . (2)44-45(2) (2)43-4501) 
600-8 

filter’ bl (1)34-36(3) (2)34-36(2) 
650 S_R. . .(1)35-3713) (2)35-37(2) 
600 fl. .. 3903) (1937-392) 
630 fl 41(2) (1939-4101) 


MID-CONTINENT 

Neutral Oils (Vis. at 100° F. 0 to 10 P.P.) 
Pale Oils 

Vis. Color 





60-85—No. 2.(1)12.5-13(1) (1)10.75-1341) 
86-110—No, 2(1)13-13.25(2) (1)11.25-13.2501) 
150—No. 3. .(2)20—20.5(1) (2)20-20.541) 
180—No. 3..(1)20.5-21(3) (1919-2142) 
200——-No 3 (3)% . (1)19-21.501) 
250 No, 3 (2) (1)20-22.5(2) 
280—No. 3..(2) (1)21-23.5(2) 
300—_No 3 (1)22-24(2) 
Red Oils: 
200—-No 5. 21(2) (1919-2101) 
300—-No. 5 24(1) 21.541) 
Bright Stock—-Vis. at 210° (FOB Tulsa basis) 
200 Vis. D 37(1) 3701) 
150-160 Vis. D: 
0 to 10 p.p 33(4) (1931-3303) 
10-25 p.p 32.5041) (1)31-32.501) 
25-40 p.p 
150-160 Vis. E 3241) 83001) 
120 Vis. D 
0 to 10 p.p 3214) (1)30-3203) 
600 S.R 

(Olive Green) 23/2) 2312) 
Black Oil 1241) 1241) 


SOUTH TEXAS (Neutral Oils) 

-ale Oils (Vis. at 100° F. FOB refineries, for 
domestic shpt.) 

Vis. Color 


100 1%-2%..(3)8.5-11(1) (3)8.5-1101) 
200 No, 2-3. .(3)11-13.75(1) (3)11-13.7501) 
300 No. 2-3. .(3)11.75-14.541) (3)11.75-14.501) 
500 No 

21%4-3%) ...41)12.5-15.75(1) (1)912.5-15.75(1) 
750 No. 3-4 (1)13-16.75(1) (1)13-16.7501) 
1200 No. 3-4.(1)13.75-17.5(1) (1)13.75-17.541) 
2000 No. 4..¢€1)14.5-18.5(1)  (1)14.5-18.501) 
Red Oils: 
100 No. 5-6. .(2)8.5-1101) (2)8.5-11(1) 
200 No. 5-6. .¢(3)11-13.75(1) (3)11-13.7501) 
300 No. 5-6 (3911.75-14.501) (3)11.75-14.501) 
500 No. 5-6 (1912.5—-15.75(1) (1)12.5-15.75¢41) 
750 No. 5-6. .(1)13-16.75(1) (1)13-16.7511) 
1200 No. 5-6.(1)13.75-17.501) €1)13.75-17.541 
2000 No, 5-6.¢61)14.5-18.541) (1)14.5-18.501) 

(Continued on next page) 








Oil Price Section 





Refinery Prices—continued 


. Prices in Effect Dec. 22 Dec, 15 
CHICAGO (From Mid-Continent p.l, crude) 
Neutral oils vis. at 100° F. 0 to 10 p.p 
Pale Oils: 


Vis. Color 
60-85—No. 2. 12.25(1) 12.25(1) 
86-100—No, 2 12.75(1) 12.75(1) 
150—No. 3 .. 20(1) 20(1) 
180—No, 3 .. 20.5(1) 20.5(1) 
200—No. 3 20.5(1) 20.5(1) 
250—No. 3 21.5(1) 21.5(1) 
Red Oils: 
180—No. 5 20.5(1) 20.5(1) 
200—No. 5 20.5(1) 20.5(1) 
250—No. 5 21.5(1) 21.5(1) 
280—No. 5 .. 22.5(1) 22.5(1) 
300—No. 5.. 23(1) 23(1) 
Note: Viscous oils, 15 to 30 p.p. are quoted 


0.5¢ lower; 60-85 and 86-110 No, 2 non-viscous 
oils, 15 to 30 p.p. 0.25¢ Jower. 

rae Steam Refined (Viscosity at 210°) 
140 4 


ay Gee aiede 20.5(1) 20.5(1) 
BOO 6:60d068 0% 21.5(1) 21.5(1) 
- Bree 22.5(1) 22.5(1) 
Bright Stocks, 160 vis. at 210° No. 8 color 
0 to 10 p.p. 32(1) 32(1) 
15 to 25 p.p. 31.5(1) 31.5(1) 
30 to 40 p.p. 31(1) 31(1) 


E filtered Cyl. 

Stock “a 22.5(1) 22.5(1) 

Note: To obtain prices delivered in Chicage 
add 0.5c per gal. 


Natural Gasoline 
(Group 3 & Breckenridge prices are to 
blenders on freight Basis shown below. Ship- 
ments may originate in any Mid-Continent 
manufacturing district.) 
FOB GROLP 3 
Grade 26-70 ....8.5(Quote) 
FOB BRECKENRIDGE 
Grade 26-70....8( Quote) § (Quote) 
+ Correct price for Dec. 8 was 8.5 (Quote) 
i This price correct for Dec. 8 also 


LPG Prices 


(Of refiners, FOB refineries, in cents per gal., 
tank cars or transport trucks) 

Com- In- Com- 

mercial dustrial mercial 


8.5(Sales) 


Indus- 
trial 


District Propane Propane Butane Butane 
N.Y. Harbor. (1)7.5-8.7(1) 8.7(1) 8.7(1) 8.7(1) 
Philadelphia (1)7.5-8.4(1) 

Baltimore - 7.501) eee 

Hastings, W.Va.6.75(1) . 6(1) 

New Orleans... SCRE ccce 

EMIStON ccc or 
eee 7.25(1) 7.5(1) 


(a) Tank cars only. 


Naphthas and Solvents 
(FOB Group 3) 
Stoddard 
solvent (4) 10.875-11.125(2) (4)10.875-11.125(2) 
Cleaners 
naphtha(3)11.375-11.625(2)(3)11 
V.M.&P. 
Npth. 
Mineral 
spirits. 
Rubber 
solv 
Lacquer 
dil - -(3)11.625-12(1) (2)11.625-12(1) 
Benzol_ dil. (2)12.125-12.55(1)¢1)12.125-12.55(1) 
WESTERN PENNA, 
Bradford-Warren: 
Stoddard solv. 
Other Districts: 
Untreated Npth. 11.5(1) 11 
Stoddard solv. (1)11-12(4) (1)11-12(4) 
OHIO (S. O. quotations for statewide de- 
livery); V.M.&P. naphtha D.C. naphtha, Var- 
nolene & 
Sohio solvent 16.0 16.0 
Rubber solvent 15.5 15 
E. TEXAS (Truck Trnspt.) 
Stoddard 
Solv. 


375-11.625(2) 
(5) 11.375-11.625(2) (4)11.375-11.625(2) 
(5)10.375-10.625(2)(4)10 


375-10.625(2) 


. (1)10.875-11.375(4) (1)10.875-11.625(1) 





5(1) 


«+ (1)10.75-11.25(1) (1)10.75-11.25(1) 


Wax 
WESTERN PENNA, (Bbis. C.L.) 
White Crude Scale: 
122-124 A.m.p.(1)6.5—9.75(1) (1)6.5-9.75(1) 
124-126 A.m.p.(1)6.5-9.75(1) (1)6.5—9.75(1) 

f This price correct for Dee, 15 
MID-CONTINENT (C.L. FOB Refinery) 
Semi-refined : 

132-134 AMP, 

_ er pment ince 
CHICAGO (FOB Chicago district refinery of 
one refiner, in bags, carloads. Carloads, slabs 


loose, 0.75c less. Melting points are EMP 

(ASTM) methods; add 3° convert i! 

AMP.) 3 to convert into 

Fully refined: 

122-124(bags only)6.85 6.85 

oo ee 7.15 7.15 

so f: 7.4 7.4 

ph | 7.4 7% 

pb 7.95 7.95 

135-137 ..... 8.6 8.6 
Petrolatums 

WESTERN PENNA. (Bblis., carloads; tank 

ears, 0.5c less.) 

Snow White. (2)6.75-8(1) (2)6.75—8 (1) 

Lily White. .(2)5.75-7.25(1) (2)5.75-7.25(1) 

Cream White. (2)5.5—6.75(1) (2)5.5-6.75(1) 

Light Amber. (2)4—-5.5(1) (2)4-5.5(1) 

AMIR 6 cccas (2)3.75-5.25(1) (2)3.75—5.25(1) 

Red (2)4-—5.125(1) (2)4-5.125(1) 
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Commercial or consumer 
tank car, tank wagon, dealer 
and service station prices for 
gasoline do not include taxes; 
they do, however, include in- 
spection fees as shown Yelow. 
Gasoline taxes, shown in sepa- 
rate column, include 1.5¢ fed- 
owut@ tawes; also city and county 
luwco wv ..u.uttd os J0Olnutes. Kerosine tank 
wagon prices also do not include taxes; kero- 
sine taxes ‘chere levied are indicated in foot- 
notes. Dealer discounts are shown in foot- 
notes. These prices in effect Dec. 22, 1947, as 
posted by principal marketing companies at 
their headquarters offices, but subject to later 
correction. 

Inspection fees per gal., 
gasoline and kerosine prices, 
specified, are as follows: 


Cs «6, 


eee 


included in both 
unless otherwise 


Ala. 1/40c on gasoline; Ark. 1/20c; FI. 
1/8c; Ill., 3/100c; Ind. 2/25c; Kans., 1/50c; 
La. 1/32c; Minn. 7/200c; Neb. 2/100c; Nev. 


1/20c; N. C. 1/4c; N. Da. 1/20c; Okla. 2/25c; 
S. Car. 1/8c; 8S. Da. 1/40c; Tenn. 2/5c; and 


Wise. 3/100c. 
Kerosine 
1/8c; 


inspection fees only: Ala. 1/2c; 
Iowa 3/50c; Mich. 1/5c per gal. 


Atlantic White Flash 
(Regular Grade) 
°Commer- Gaso- °Kero- 


Fla. 





cial ©°Dealer line sine 
T.W. T.W. Taxes T.W. 

Philadelphia, Pa. .. 12.9 12.9 5.5 14.8 
Pittsburgh icone eee 13.8 5.5 15.7 
Allentown 13.5 13.5 5.5 15.4 
Erie 13.8 13.8 5.5 15.7 
Scranton 13.8 13.8 5.5 15.7 
Altoona 13.8 13.8 5.5 15.7 
Emporium 13.8 13.8 5.5 15.7 
Indiana oan 13.8 13.8 5.5 15.7 
Uniontown 13.8 13.8 5.5 15.7 
Harrisburg 13.5 13.5 5.5 15.4 
Williamsport 13.8 13.8 5.5 15.7 
Dover Del 13.5 13.5 5.5 15.4 
Wilmington ‘“ 12.9 12.9 5.5 14.8 
Boston Mass 13.2 4.5 
Springfield 13.5 4.5 
Worcester 13.4 4.5 
Fall River 13.2 4.5 
Hartford, Conn 13.8 5.5 
New Haven 13.5 5.5 
Providence, R, I i3 .2 5.5 ‘ 
Atlantic City, N. J. 12.4 1.5 12.7 
Camden 12.4 4.5 12.7 
Trenfon .. 12.4 1.5 12.7 
Baltimore, Md 12.5 6.5 12.6 
Hagerstown 13.5 6.5 13.2 
Richmond, Va. 12.3 7.5 13.1 
Wilmington, N. C 12.5 7.5 13.5 
Brunswick, Ga 14.3 7.5 13.9 
Jacksonville, Fla mele 13.8 8.5 13.4 

©Mineral Spirits °V.M.&P 
Philadelphia, Pa.. : 14.5 15.0 
Lancaster, Pa ‘ 15.5 17.0 
Pittsburgh, Pa. . 17.0 18.0 

°} o2 05 °6 
Phila., Pa. 12.8 11.3 8.89 Bike 
Allentown ... 13.4 11.9 
Wilmington, Del. 12.8 11.3 
Springfield, Mass 12.3 
Worcester . 12.0 
Hartford, Conn 12.0 

Effective Dec 1% 


Taxes: 
Brunswick, Ga., 
clude ic state tax. 
Discounts: 
Kerosine—Thru Penna. & Del., 2c off t.w. 
price on t.w. deliveries of 25 gals. or more at 
yne time. 
Notes: 
Mineral Spirits prices also apply to Stoddard 
Solvent; V.M.&P. prices also apply to Light 
Cleaners Naphtha. 


kerosine price does not in- 


Diesel 
Crown Gaso- Kero- Fuel 
Net line sine Net 
Dealer Taxes T.W. T.V’. 
Covington, Ky. ... 13.5 6.5 13.6 12.9 
Lexington ....+.++-. 14.2 6.5 13.8 13.1 
Louisville ....+++-. 13.5 6.5 13.1 12.4 
Paducah ....cesees 13.3 6.5 12.9 2.2 
Jackson, Miss. .... 12.9 7.5 12.5 11.8 
Vicksburg .....-c- 13.5 7.5 12.1 11.4 
Birmingham, Ala. . 13.0 8.5 13.1 11.9 
BIOEEED. ccccercccns Base 9.5 12.6 11.4 
Montgomery ...... 13.1 9.5 13.2 12.0 
Belews, GOs cocese 13.2 7.5 12.8 rt Me | 
AUGUSTA 2c ccceces 13.6 7.5 13.2 12.5 
MACON ccsccecccce 13.2 7.5 12.8 12.1 
Savannnah ....... 12.8 7.5 12.4 11.7 
Jacksonville, Fla. . 12.8 8.5 12.4 11.7 
BOE 5 accacccwces Base 8.5 12.4 es 
Pensacola ....+++.+ 12.6 9.5 12.2 11.5 
TAMPA 2 cccccccece 12.8 8.5 12.4 11.7 
Taxes: 


Gasoline tax column includes these city & 
county taxes: Mobile, 2c city; Birmingham, Ic 
county; Montgomery, 1c city & 1c county; Pen- 


sacola, lc city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery, 
kerosine & diesel, 1c; Mississippi, kerosine & 
diesel, 0.5c. 
Notes: 

Consumer t.w. prices are same as net dealer 
prices. 


NB Above 
announced by 
Dec 22 


reflect 
of Kentucky 


prices do not 
Standard 


increases 
effective 








CHEVRON 


(Regular) Av. Gaso- Ke 
Re- 80 line si 
T.T. tail T.T. Taxes 1 
San Fran., Cal. 12.1 16.1 15.6 6.0 14 
Los Angeles ... 11.6 15.6 15.1 6.0 1 
Wea -sccoaes MBsk 22.8 BG SO 2 
Phoenix, Ariz... 14.7 18.7 18.2 6.5 1 
Reno, Nev. .... 14.3 18.3 17.8 7.0 3 
Portland, Ore... 12.7 16.7 16.2 6.5 lé 
Seattle, Wash. 12.7 16.7 16.2 6.5 lt 
Spokane .....+«- 15.3 19.3 18.8 6.5 2 
Tacoma ....... 12.7 16.7 16.2 6.5 16 75 
Boise, Idaho ... 16.0 .... 19.5 7.5 20 30 
Salt Lake, UU... 15.6 .... 18.5 5.5 1 0 
Honolulu, T. H. 13.1 17.6 16.6 7.5 1 5 
Fairbanks, 

Alaska ....---. 24.1 28.1 27.6 3.5 3 
Juneau ....-ees 14.1 18.1 17.6 3.5 1 
Taxes: 

Boise 7.5c tax applies to motor fuel < 


avgas taxes are 1.5c federal, 2.5c state. Kno 
Te tax includes 1.5¢c county tax. Honolulu = Sc 
tax applies to motor fuel only; avgas taxes 
are 1.5c federal, 5c territorial; Hawaiian gr ss 
income tax also is excluded as follows: f'om 
retail price 0.6c per gal., & from TT pr es 
1% to resellers, 2.5% to consumers. 


Notes: 

Resale & Commercial Gasoline: T.C. pre 
for Chevron (regular) and Chevron Avia 
80 are 0.25c per gal. below posted net 
truck prices; Pearl Oil (kerosine) T.C. pr 
3c per gal. below posted net tank truck pr 

Prices for Chevron Supreme (Ethyl) are 
above Chevron (regular), except at Salt Lake 
& Boise where spread is 1.5c. Prices for 
Chevron Aviation 91 are 2c above Chevron 
Aviation 80; 5 


e 


BD me ry 


nw 


for Chevron Aviation 100, Sc 
above Chevron Aviation 80. 


Blue Crown (3rd Giade) 
Red Crown (Reg. Grade) 








Red Red Blue 
Cr’n. Cr’n. Cr’n, Gaso- Kero- 
Cons. Dir. Dir. line sine 
T.W. T.W. T.W. Taxes T.W. 
Chicago, Ill, ... 17.4 15.4 14.9 4.5 15.6 
BDOCHRUE 4st cecee 17.1 5.6 15.1 4.5 15.3 
WME ceccccce ee 17.4 9 15.4 4.5 15.6 
POOTIR .cccidévce 2tan 6 15.1 4.5 15.3 
Evansville, Ind.. 17.3 8 15.3 5 15.5 
Indianapolis .... 17.5 0 § 15.7 
South Bend .... 17.9 .4 5. 16.1 
Detroit, Mich. .. 16.8 .3 4.5 14.8 
Grand Rapids ... 16.8 5.3 4.5 14.8 
Saginaw ....... 16.8 15.3 .. 4.5 14.8 
Green Bay, Wisc. 17.7 16.2 15.7 5.5 15.9 
Milwaukee 17.6 16.1 15.6 5.5 15.8 
La Crosse ...... 17.4 15.9 15.4 5.5 15.6 
Duluth, Minn. .. 17.7 16.2 .... 5.5 15.9 
Mpls.-St. Paul 17.4 15.9 15.4 5.5 15.6 
Mankato s .. 17.4 15.9 15.4 5.5 15.6 
Des Moines, Ia 16.8 15.3 14.8 5.5 15.0 
Mason City .... 17.2 15.7 15.2 5.5 15.4 
St. Louis, Mo... 16.8 15.3 14.8 4.5 15.0 
Kansas City ... 16.2 14.7 14.2 5.0 14.4 
St. Joseph ...... 16.2 414.7 . 4.5 14.4 
Parse, N. DD... 18.4 16.9 16.4 5.5 16.6 
Huron, 8S. D. .. 17.9 16.4 15.9 5.5 16.1 
Wichita, Kans. .. 14.8 14.0 13.5 5.5 13 7 
Omaha, Neb .. 16.8 15.3 6.5 15.0 
Stanavo Aviation Number 73 
Cons. T.W. Taxes 
Detroit, Mich. ....<«. 21.6 4.5 
Fargo, N. D es 20.9 5.5 
Huron, S. D. ea 20.4 5.5 
Indianapolis, Ind 20.0 5.5 
Kansas City, Mo. .... 18.7 5.0 
Oleum V.M.&P. Stani- 
Spirits Naphtha = sol Taxes 
(Prices are base prices before discounts 
Chicago -. 18.5 18.8 17.8 4 
Detroit Koeuéé aon 20.1 21.4 1.5 
nm & Mo. . 18.0 19.0 18.5 1 
St, SOG ....s FS 19.6 18.1 1 
Milwaukee ... 19.4 20.4 19.9 5 
Minneap’Is ... 19.2 20.2 18.5 5 
Fuel Oils T. W. 
Chicago 
Standard Stanole 
Heater Oil Furnace (il 
1-99 gals 15.1 14.4 
100-149 gals. ome 14.1 13.4 
150 gals. & over .... 13.6 ex 
150-399 gais. ....... 13.4 
400 gals. & over er 12.9 
Stanolex Stanole x 


Fuel A Fuel ¢ 
1-749 gals aaa 10.15 9.4 
750 gals. & over .... 9.4 8.65 
Stanolex Furnace Oil 
100 gals 
1-99 gals. & over 
Indianapolis ........ 14.5 13.5 
0 | rea eae 14.2 13.2 
Milwaukee ....... 14.5 13.5 
Minneapolis ........ 14.4 13.4 
DE. Bee sc ntndseeers 13.8 12.8 
Kansas City ........ 13.2 12.2 
Taxes: 
Gasoline tax column includes these c'ty 
taxes: Kansas City, 1.5¢; St. Joseph, & 5t 
Louis, 1c. Naphtha tax column includes 1 5c 


federal & state taxes, lowa kerosine prices 10 
not include 4c state tax. State sales, occu; 4- 
tion, consumer & wse taxes to be added wh-re 
applicable. 


NATIONAL PETROLEUM NE\vS 
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Cumber 
Washin; 
Danville 
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Tonk Wagon Prices—Continued 


Mobilgas (Regular Grade) 








Mobilgas Aircraft "Com. °Undiv. Mobilfuel MOBILHEAT 
Gasoline Grade 80 Grade 91 Grade 100 Cons. Dir. Mobil Kerosine Diesel (No. 2 Fuel) 
Taxes °T.C. OT.W. °T.C. OT.W. OT.C. OT.W. OT.C. T.W. T.W. OT.C. °Vard OT.W. °T.C. OT.W. OT.C. °Yard °T.W. 
k Cit 
5.5 18.8 12.8 13.3 - 13.6 12.0 11.7 
nx 5.5 18.8 12.8 13.3 pi a 13.6 12.0 ° 11.7 
S 5.5 18.8 3.8 122.3 9.9 10.5 13.6 12.0 9.0 9.4 11.7 
s 5.5 18.8 ; 12.8 13.3 oe rey 13.6 ; 12.0 11.7 | 
10nd 5.5 , 18.5 20.5 12.5 13.0 9.8 10.1 13.0 ; 11.8 8.9 9.3 11.6 
y, we. Ft 5.5 18.5 ve 19.5 21.73 12.0 12.6 13.1 10.1 10.3 13.1 9.5 11.9 9.3 9.5 11.7 
B mton 5.5 . ee i : 13.7 14.1 14.6 2.1 12.3 15.1 ‘iow 13.5 11.1 11.3 13.3 
B ( 5.5 19.4 i. 20.4 ; 22.65 iZ.S8 13.3 13 11.3 11.7 14.5 10.6 13.4 10.4 10.8 13.2 
J town 5.5 19.5 R 13.3 13.5 14.0 em | e° 14.1 13.4 10.8 13.2 
Vernon 5.5 13.0 13.5 een 10.8 13.7 er 12.1 9.5 11.9 
I sburg 5.5 7 . , ; 13.7 14.2 i3.2 11.3 13.9 , 10.2 10.2 12.4 
R ester 53.5 , 19.3 ae 20.3 13.3 13.8 14.3 11.4 11.4 14.6 ° 12.8 10.3 10.3 12.6 
S ise. 5.5 8 19.0 ss 20.0 ime new 13.0 13.4 13.9 11.2 11.6 14.4 10.3 12.6 10.1 10.3 12.4 
B geport, Conn 5.5 i2.8 13.3 9.9 10.1 9.0 9.2 11.4 
iry 5.5 13.5 14.0 200 a2. ve . 10.4 12.4 
ford 5.5 : 12.4 13.2 13.7 10.6 10.6 ; 9.8 12.1 9.6 9.6 11.9 
Ne Haven 5.5 18.2 2.2 12.9 13.4 9.9 9.9 . 9.2 11.5 0 9.0 11.3 
B D Me 7.8 3 19.3 12.5 13.5 14.0 10.8 14.1 10.1 12.1 9.9 11.9 
P nd 7.5 17.2 18.4 19.4 12.0 12.7 13.2 10.1 13.4 9.4 11.8 9.2 11.6 
B I Mass 4.5 15.35 16.6 16.1 17.6 17.6 19.85 12.0 12.6 13.1 10.0 13.5 9.3 11.8 y.1 11.6 
( rd, N. H 5.5 ‘ 13.8 14.3 ona 11.9 15.1 12.8 10.6 12.6 
ister 5 5 15.0 15.5 2.3 15.3 13.7 11.4 13.5 
M 1ester 5.5 : oe 13.5 14.0 rer 11.4 14.4 ; 12.5 10.4 12.3 
1 Pr dence, R. I 5.5 17.6 18.6 12.0 12.6 13.1 10.0 10.6 13.3 9.3 11.7 9.1 9.5 11.5 
K Burlington, Vt 5.5 18.9 ; 13.0 13.6 14.1 11.0 11.2 es 10.4 12.6 10.2 10.4 12.4 
s R ind 5.5 ‘ : : oa 14.0 14.5 rrr 11.6 . : 13.0 10.7 12.8 
2 Tank Wagon Prices: °Buffalo ON.Y. City ©Rochester Syracuse °Boston Hartford °Providence 
ke Mineral Spirits OO ON CN eT es ee 16.0 ’?! = 17.0 18.0 15.5 17.0 16.0 
: V.M.&P. Naphtha . 17.5 15 18.0 22.0 16.5 18.0 17.5 


\ we . - .- .5 

Taxes: N.Y.C. prices do not include 2% city sales tax applicable to price of gasoline (ex tax). 

Discounts: Diesel—0O.5c per gal. for single delivery of 800 gals. or more. 

Notes: Syracuse V.M.&P. price is in steel barrels. Jamestown t.c. prices are delivered prices; all other t.c. prices are FOB bulk terminals. 
Effective Dec. 15. 














Esso (Regular Grade) Sohio X-70 Gasoline (N. B. Prices are Continental's 
Consumer Gaso- Kero- Ss. O. (Regular Grade) ‘‘normal’’ prices. Current sell- 
Tank Dealer line sine reyeece) Con- °Re- Gaso- Kero- ing prices may be lower than 
i Wagon T.W. Taxes T.W. sumer sell- line mae 1 ag because of local com- 
in Atlantic City, N. J. 11.4 11.9 4.5 11.4 Z.W. ers S.S. Taxes T.W. petition. ; 
W. Newark ........... 11.4 11.9 4.5 11.4 Ohio, Statewide. 18.5 15.00 19.0 5.5 14.5 a -~ G oKe 
Baltimore, Md 1.3 2118 65 21.4 Akron ..... 18.5 15.00 19.0 5.5 14.5 . me gant —. aa 
: Cumberland eon Bae 13.4 6.5 13.2 Canton ..... 18.5 15.00 19.0 5.5 14.5 o- - 4. e) T mee T.W 
Washington. D. C.. 11.6 12.1 5.5 11.9 Cincinnati ... 18.5 15.00 19.0 5.5 14.5 Denver. Col ah mown axes 15.7 
Danville, Va 11.9 12.4 7.5 12.5 Cleveland ..... 18.5 15.00 19.0 5.5 14.5 an tee oe 13°9 Sa 7° 
Pe urg M3 U8 TS 2. Columbus .. 18.5 15.00 19.0 5.5 14.5 Puebl FUNC, ose 15-7 47 so 15:3 
: N 41.0 21.5 7.5 21.8 Dayton .... 18.5 15.00 19.0 5.5 14.5 fa ‘ahen*** ae 147 #55 149 
Ri ns we 8 a Lima ......... 18.5 15.00 19.0 5.5 14.5 aa. * a. + ee 16.2 
~ R 12.8 13.3 7.5 12.9 Mansfield ..... 18.5 15.00 19.0 5.5 14.5 Sitinse Man 367 #4$T #@8 ine 
Cr Va.. 12.5 13.0 6.5 13.7 eee 18.5 15.00 19.0 5.5 14.5 ae 6@8 65 17.5 
- F 12.6 13.1 6.5 14.3 Portsmouth .... 18.5 15.00 19.0 5.5 14.5 eam ae a. oe 15 7 ak 175 
Parkersburg 12.4 12.9 6.5 13.4 Toledo ........ 18.5 15.00 19.0 5.5 14.5 oe eee 164 65 17:5 
4 Wheeling . 12.4 12.9 6.5 14.0 Youngstown ... 18.5 15.00 19.0 5.5 14.5 a Tene a ae 15.4 oe 16.5 
Charlotte, N. C 12.3 12.8 7.5 12.9 Zanesville ..... 18.5 15.00 19.0 5.5 14.5 Twin Falls. 100.188 178 75 ° 189 
59 Hickory - .s =. ca ae Aviation Gasoline—Statewide Albuquer., N.M.. 15.3 14.3 7.0 14.7 
: Mt. Ary 12°7 13.2 75 12'8 Consumer Gasoline Roswell ~ 14.7 13.7 7.0 14.1 
15.6 Raleigh so 28 #715 36 T.W. Taxes Santa Fe . .« Soe 14.6 7.5 15.0 
5 Salisbury aes 12.1 12. zoe 13. Sohio Aviation Gasoline Muskogee, Okla.. 13.7 12.7 7.0 12.6 
5 4 Charleston, S. C 11.6 12.1 7.5 «se. 62 Octane (Clear) ........ 20.0 5.5 Oklahoma City.. 13.7 12.7 7.0 12.6 
5 .¢ Columbia s pleia 12.8 13.3 7.5 .... Esso (Clear) Avia. Grade 80. 22.0 5.5 Tulsa ; 13.7 12.7 7.0 12.6 
44 Spartanburg “0 12.0 12.5 7.5 cscs Esso Aviation Grade 91 ..... 23.0 5.5 Taxes: 
44 ape —— La - a i so -s Esso Aviation Grade 100 .... 26.0 5.5 Gasoline tax column includes these city 
¢ oo tine ala 1:2 11:7 8'5 11.0 Naphtha—T.W. taxes: Albuquerque & Roswell, 0.5c; Santa 
pte Lake Charles 10.6 11.1 8.5 12.4 2 ties Statewide Moat Cheyenne, Ic. 
: - wae ane 7 : ~ 1 <s I NN eg ce een sic 20.5 T.W. prices are to consumers & dealers 
Knoxville, Tenn 12.3 12.8 8.5 13.0 WE, SOMONE, 6 osc cee cs ceen:s 20.5 Effective Dec. 16 
Memphis .. 11.6 12.1 8.5 11.6 Varnolene 905 S008 05558658680 20 0 
Chattanooga 12.2 12.7 8.5 12.1 Sohio Solvent ..... sete cree cece 20.5 
Nashville 12.7 13.2 8.5 12.1 — ge . _ 1 _ 2 — 3 Thriftane 
Bristol ..... 11.8 12.3 8.5 13.1 lio, Statewide .. 5 5 3.5 
ttle IR 13.5 14.0 8.0 12'2 . Effective Dec. 17. HUMBLE ia, (3rd Grade) ai 
axes: 
Effective Sept. 13, 1947, hangar operators Onis Tank Re- Tank Re- line 
Mineral Spirits V.M.&P. can purchase aviation gasoline less 3c per gal Wagon tail Wagon tail Taxes 
oe T.W. T.W. State Road Tax by supporting purchase with Dallas, Tex.. 11.5 16.0 10.5 13.5 5.5 
Neck. 2. J. oe 13.5 15.0 State Tax Exemption Form A-10 to supplier. Ft. Worth 11.5 16.0 10.5 13.5 55 
) Baltimore, Md 16.0 oe Discounts: Houston .... 11.5 16.0 10.5 13.5 5 
| hae oC. 16.0 . Esso aviation—on contract to hangar opera- San Antonio. 11.5 16.0 10.5 13.5 5.5 
, ; tors and resellers, 2c off consumer t.w. Kerosine 
Fuel OlL—T.W No. 1 No. 2 Fuel oils—Statewide prices are for t.w. & Tank Wagon Retail 
ee ee drum deliveries of 50 gals. or more; prices for Dallas, Tex. .....++++. 10.6 14.5 
Atl ntic City, N. J.. 11.4 10.0 deliveries of less than 50 gals. are 0.5¢ higher. a, GD Susec cecnces 10.6 14.5 
rere 11.4 10.0 Naphthas—to contract consumers off t.w. SEOUSOER. 6.60 cccereceese 10.6 14.5 
Baltimore, Md. . a 11.4 10.5 prices—Statewide: 300 to 999 gals., 0.5¢c; 1000 Ct DRED. ovcecvsese 10.6 14.5 
\ Washington, D. C. . 11.9 10.9 to 2499 gals., 0.75c; 2500 to 4999 gals., 1c; Notes: | 
oil UE, Ws 60305006 11.8 10.1 5000 or more gais., 1.5c. Lucas County: Less T.W. prices are to all classes of dealers and | 
ge — peccrcces os . than 50 gals., tank wagon price, 50 to 249 consumers. | 
vichmon tee ee seers : . als., 0.5c; 250 to 499 - ; & " 
Charlotte, N. C. .... 12.9 11.1 Soar 1.5c. a a oe 
Hickory Rowen os pans a 11.4 Notes: Esso Gasoline 
Raleigh ........+0.. 12.8 11.6 Renown (third-grade) gasoline prices are IMPERIAL (Regular Grade) 
= Charleston, S. C. ... cece 10.3 same as X-70 unless otherwise noted. S.S. OIL Kero- 
( Columbia .........-. sees 11.6 prices are at company-operated stations. Gasoline Gasoline sine 
Spartanburg ........ sees 10.7 Statewide prices are subject to exceptions other T.W. Taxes T.W. 
Taxes: Louisiana kerosine prices do not in- than those shown. Hamilton, Ont. .... 19.0 11.0 21.0 
clude le state tax. (rr 19.0 11.0 21.0 
as Bicone: | Texas Sie TR 
al — gasoline—to undivided dealers, 0.5c off co Fire-Chief Gasoline Regina, Sask. ..... 24.0 10.0 26.0 
se e (Regular) Taxes Saskatoon ......... 26.8 10.0 28.8 
sphtha—Newark t.w. prices are for de- Dallas, Tex. .......... 13.0 5.5 Edmonton, Alta. ... 22.6 9.0 24.6 
es of 200 gals. or more; less than 200 Ft. Worth ........ 13.0 5.5 8 ea lasagne ead 20.7 9.0 22.7 
Eals., 0.5¢ over posted t.w. prices; steel barrel Wichita Falls 13.0 5.5 Vancouver, B.C. ... 15.0 10.0 24.0 
cellveries, 2c over posted t.w. prices. Baltimore Amarillo 13.0 5.5 Montreal, Que. .... 19.0 11.0 21.0 
=, ,ashington prices are for t.w. deliveries Tyler 13.0 5.5 St. John, N.B. ..... °17.5 13.0 20.0 
* <9-99 gals., no discounts. El Paso Sc itinae cas i 5.5 Halifax, N. S. ..... °17.5 13.0 20.0 
ty Notes: San Angelo ....... : 13.0 5.5 Taxes: 
t fective Oct. 30, minimum retail resale Waco er ae 13.0 5.5 Gasoline taxes are provincial taxes. 
1 Se pr of 15.4c for Esso Gasoline posted Austin 13.0 5.5 Notes: 
|} do tr ghout New Jersey. Houston 13.0 5.5 Prices are per imperial gal. which is 1.2 
[pa- >—Above prices do not reflect increases an- San Antonio 13.0 5.5 U.S. gals. T.W. prices are to divided & un- 
here r ed by Standard of New Jersey effective Port Arthur 13.0 5.5 divided dealers. 
¢ 22 Effective Dec. 19 ° Effective Dec. 2 
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SPECIAL NOTICE 
Owing to present short supply of many products, 
or the posting of firm prices on some products but are giving OILGRAM the prices 


Seaboard 
Export 
Coastwise 
Prices 


Atlantic & Eastern Gulf Coasts 





some sellers are withholding public quotations 





Oil Price Sectic 





they otherwise 


would quote to trade in general and which today they confine mostly to their regular customers only 


Prices are of refiners, FOB their refineries and tanker terminals, and of tanker terminal 


99 


(operators FOB their terminals)—Prices in Effect Dec. 22 


MOTOR GASOLINE 


KEROSINE & FUEL OILS 


Kerosine 
8-78.5 Oct. &/or No. 5 fuel No. 5 fuel , 
District 74-76 Oct. Ethyl (a) No. 1 fuel No. 2 fuel (0-10 p.t.) (15-60 p.t.) No. 6 fuel 
N.Y. Harb.... (1)10.5-12(1) (1)11.5-13.4(1) (3)8.6—-10.6(2) (4)7.6-9 45) (3)$2.92-3.75(2) $3.20(1) (2)$2.54-3.27 
N.Y., Harb., if - 

Dar. ccccees (1)10.4—11.9(¢1) (1)11.4-12.2(1) (2)8.5-10.601) (3)97.5-9.401) (3)2.89 7541) 3.1741) ; 
Albany ....-.- (4)12-12.3(1) (1)13—-13.55(1) (5)10.1-10.4(2) (499.3-9.6(2) 141 oe aS 249(1)_ 
Philadelphia (2)10.3-12.4(1) (2)11.3-13.65(1) (1)8.5-10.301) (1)7.7-8 .1¢2) (1)2.81-3.52(1) (2)2.54-3.17 
Phil., barges... (1)10.2-11.3(1) (1)11.2-12.55(1 (1)8.4-100¢2) (1)7.6—9(2) ., ae ¥ 
Baltimore ‘ (1)9.575-11.8(1) (1)10.575~-12.45(1) (6)8.8-10.511) (7)8—-9.3(2) (1)3.17 $2(1) (2)2.54-3.17 
Balt., barges. (1)9.475-11.101) (1)10.475-12.35(1) (1)8.7-10(2) (2)7.9-9.2(2) ‘ 

Norfolk ..... (1)9.4-10.95(1) (1)10.7-11.95¢1) (3)8.7-10.601) (3)8-9.8(1) (1)3.14 711 (1) 51-3. 041 
Wilm., -— €.. (1)9.35-10.95(1) (1)10.6—-11.95(11) (4)8.65-10.661) (5)S—9.801) 1)2'50-2.9 
Charlesten ... (1)9.175-10.2(1) (1)10.6—-11.4501) (3)8.8-10.101) (3)8—-9.4(1) (1)2.50-2.96 
Savannah... (3)10.2-11.75(1) (2)11.2-12.75(1) (4)9.4-10.85(1) (3)8.7-9.9501) (1)2 10-3 . 03 ¢ 
Jacksonville 4)10.2-11.75(1) $911.2-12.75(1 (4)9.4-10.8501) (4)8.7—-9.95(1) (2)2.50-3.03 
TS aes (3)10.2-11.75(1) = (3)11.2-12.75(1 (3)9.4-10.85(1) = (2)8.7-9.9501) 1)2.40-2.9 
>. |. ane (4)10.2—-11.75¢1) (3)11.2—-12.75(1) (3)9.4-10.8501) (4)8.7—-9.95(2) (1)2 2 3 
Pensacola ... Reale §.2(1) ‘ 
Mobile ..... (1)9.3-9.9(1) (1)10.3-10.9(1 9.1(2) s.501) ; re ee ee 
New Orleans. (1)9.05-10.5¢1) (1)10.05-11.25(1) (1)7.625-10.1(1) (2)6.95-9(1) (1)2.68-2.71(1) (2)2 os. 50 
Portland ... (3)12-12.3(1) (2)13 .5-13.55(1) (2)9.2-10.5(1) (1)8.3-9.5(3) rr 7 ens (1)2 265-3 11 
Boston ...... (1)10.5-12.3(1) (1)11.5-13.55(1 (2)9.1-10.402) (1)8.2-9.5(1) (1)3.055-3.655(1) 3 505(1) am (1)2 595-3 3151) 
Providence ... (3)12-12 .3(1) = 5 13 55(1) (2)9.1-10.4(2) (1)8.2-9.4(1) (1)2.925-3 .475(1) (1)2 5695 _ 
New Haven .. 12.2(3) (5)9.9-10.701) (4)9-9.8(1) 2.575(2 


(a) Postings of one supplier at Philadelphia & Baltimore are for min. 80 Oct. Ethyl. 





Gas House 
Gas Oil 
28-34 Gravity 


Bunker C Fuel Diesel Oil 
Ships’ bunkers Ships’ bunkers 
(Ex Lighterage) (Ex Lighterage) 


Diesel Oil 
Shore Plants 


N. %. Harhor .... (3)$2.54—-3.05(1) (5)3.32—4.03(1) (1)8—9.7(1) (1)99.1-9.5(1) 
rrr 3.249(1) (1)8.2-9.7¢1) 9.5(1) 
Philadelphia ..... (2)2.54-3.07(1) 2 2 7S(1) (3)8-9.701) 9.501) 
Baltimore , (2)2.54-3.04(1) 3. 37(2) (3)8.2-9.7(1) 9.501) 
Norfolk (1)2.51-3.01(1) ¥ 4 1 (1)8-9.601) 9.441) 
Charlestown (1)2.50-2.93(1) 3.3341 (1)8-9.401) 

Savannah ....... (1)2.50-3 .00¢1) 3.65¢1 (2)8.7-10.301) 

Jacksonville ..... (3)2.50-3.0001) 3.6512 (4)8. 7-10.31) 

MD iu 5.4-5:4.0 66-0, (2)2.40-2.90(1) 3.6512) (4)8.7-10.301) 

New Orleans (3)2.05—2 .55(1) 2.92(2) (1)7-7.525(1) 

Portland (1)2.265-3.095(1) (1)99.4-10.401) 4.411) 
Boston cesecee €2)2.565-3.005(1) 3. 3601 (3)9.3-10.4(1) 3(1) 
Providence ...... (1)2.565-—-3 .065(1) 3.361) (2)9.2-10.411) 2(1) 
New Haven 2.575(2) (1)9.1-10.701 





Gulf Coast—New Orleans & West 


(Cargo prices are FOB ship at Gulf, min. of 20,000 bbls., & are by refiners only to other refiners, 
export agents, or tanker terminal operations.)—Prices in effect Dec. 22 


New Orleans & Lower CARGOES 
Mississippi te Baton Rouge South & West of New Orleans Domestic & Export 
Tank Cars Barges Tank Cars Barges all Ports 
AVIATION GASOLINE 
Grade 115/145 .... 
(AN-F-48) es ee ere 16.5(1) 
Grade 100/130 ee 
(AN-F-48) eames Pe a Pie (1)14.75-16.25(1) 
Grade 91/98 ...... 
(AN-F-48) eats aan ae eid (1)13.25-15. 2501 
eae 
(An-F-48) patie seg ah rer 14.25(1) 
Motor Gas, Leaded 
°78-78.5 Oct. Ethyl (1)9.2-11.25(1) (1)9.2-11.25(1 ae ee (1)11-11.7501 
t78-78.5 Oct. Ethyl 10.05¢1) 10.05¢1) 11.5(2) mee 11.75(2) 
tt78-78.5 Oct. Ethyl sige? 12(2) 
©74-76 Oct. ..000e(1)8.325-10.5(1)(1)8.325—-10.5(1) er ohare (1)9-11(1) 
Teste OOK. cisccce 9.05(1) 9.05(1) (1)9.5-10.5(1) .... (1)9-11¢2) 
70-72 Oct. (1)8.5—-10.5(3) 


* Motor Method & Research octane ratings are approximately same 
+ Research octane rating is minimum of 5 points above Motor Method rating 


+ 


tt Research octane rating is minimum of 10 points above Motor Method rating 


Motor om rgmarareae 
By. Hascwesnes 


SN (1)8.075 10 25(1) (1)8.075—10. 25(1) 

KEROSINE & apna! FU EI LS 

41-43 w.w. kero.. (2)7.625-8 .625(1) (1)7.625-8 .625(1) (1)7.75-9(1) * (3)9-10.25(1) 
42-44 w.w. kero.. ‘ slat 

No. 2 fuel oil... .._(1)6.95-9(2) (1)6.95-7.95(1) =(1)7-7.8(2) (3)8-9.25(1 
eT an & GAS OILS 

uk, Sarr 7.075¢2) ‘ ; 7.1251) 1)8. 25-9 .25(1) 
48-52 ai, ne ete ere (1)7.075-7 .2(1 ve 7.125(1) 1)8.25-9.5(1) 
_ 3 Saas (2)7.2-7.625(1 (1)7.25—8 .05(1) 2)8.375-9.75(1 
58 & abv. di. ..... eane weed 7.75(1) ee . 

No. 5 fuel oil. $2.25(1) ae ¥ Bate $3.45(1) 


115-80 p.t. 40-10 p.t 
* This price correct for Dec. 15 hown incorrectly in Dec. 17 NPN 





Ship’s Bunkers 
(Ex. Lighterage) 
All Ports 


HEAVY FUELS 
Cargoes 


All Ports Pacific Coast 


Prices in Effect Dec. 22 











Mid-Continent Lubes 
(At Gulf; in packages, FAS, New Orleans, in 
bulk. FOB terminals) 
Prices in Effect Dec. 22 
Bright Stock steel Drums 
D color, Vis. at 210° 


Bulk 


(1)50—-53(1) (1)40-42/1) 


Wax 
(Melting points are AMP, 3° higher than 
EMP. Prices are FOB refinery; carloads; 
scale in bags or bbls, fully refined slabs loose 


Prices in Effect Dec. 22 


New Orleans N.Y. N.Y. 
Crude Scale Export Domestic Export 
RSG-G TGMOW ccccose  _ Sevcve 7.75(1) 
124-6 White 7.75(1) (1)6.25-9.75¢1) (1)7.75-9.5(1) 


Fully  eepeen 
(2)6.1-7.05(1) 





‘ 








.. .7-8(1) "(2)6.1-7.15(1) (1)7.8-7.85 1) 
-30.8.05(1) (2)6.4-7.25(1) (1)8.05-8.25(1 
B ccce. BaD 6.65(2) 8.3(1) 
5.. 8.55(1) (2)6.95-7.55(1) (1)8.55-8.8(1) 
_- Sas 9.05(1) 7.2(2) 9.05(1) 
Naphtha 
Prices in Effect Dec. 22 
V.M.&P. Minera! 
Naphtha Spirits 
New York 
Harbor : (3)12.5-13.5¢ 
Philadelphia (4)12.5-13.501 
Baltimore 12(4) 
Boston (3)13-14(2) 
Providence (2)13-14(1) 


Export Prices 
Prices in Effect Dec. 22 
Mexican Gulf Ports 
U. 8S. Dollars per Bbi. 


Bunker C Diesel 
(Ships’ (Ships’ 
Bunkers) Bunkers) 
IS a. iw wis athich: o.oo $2.05 $2.69 
Veracruz 2.05 2.69 
Minatitlan 2.05 2.69 
Pacific Coast 
a eee $2.66 $2 
Manzanillo sha tit 2.66 3 66 
Salina Cruz .. 2.66 FA 


Note: All bunkers sales subject to Mexic an 
stamp tax on 1.65% ad valorem. 


NPN Gasoline Index 


Dealer Tank 
T.W Car 
Cents Per Gal. 
Dec. 22 13.83 10 
Month ago .. ey 13.16 
Year ago 11.23 7 


Does not include increased prices at po 
of Standard of N. J. and Standard of 
marketing terr effective Dec. 22. Ir 

2 revised next week 


tories 


for Dec. 22 will be 

















3e ry 28 pre ’ ; —— ) is Je oe rided’ 
E pel d tain (1)$2.65-3.45(1) (In Ship’s Bunkers, Diesel Fuel Bunker C Fuel i — —" Bing nag py ed undivide 
ii bialee iia or Deep Tank Lots) (P.S. 200) (P.S. 400) pig el ya lenis Reo 4 Sr ier grace 
28 & above San Pedro ‘ Tank car index is weighted average of fol 
grav. diesel an (1)2.90-3.50(1) ~ Calif. .. $2.68(4) (1)$1.70-1.80¢ lowing wholesale markets for regular-grade 
Bunker Cc Pg Saal Pe 1) (1)1 or 1.90(2 gasoline, FOB refineries or terminals: Okia 
> Sa ) Ti ,- c ) io ) ) “Bathe , “ha : + ~e 
ra) -.(1)2.00-3.50(1) (6) 2.05-3.25(1 Portl Ore 3.1014) (1)2.00-2.05(3) Mid-Western, W. Penna., Calif., N. Y. Har 
oe 3 104) 2)9 00-2 O5(2 bor, Teeatianin, Jacksonville, Boston and 
' . : ” = Gulf Coast 
TANKER RATES Lake Port Terminal Prices 
Approximate rates, ¢ per bbl.; Gulf- Prices in Effect Dec. 22 
N. Atlantic, not east of N.¥. Kates Buffalo Cleveland Detroit Toledo 
are for vessels 14,000 DWT or over; 78-78.5 Oct Ethyl ; 
for vessels 9000/13.999 DWT, rates are 2 gy, > gene eee 12.83) ee ts ae 
15% a. 7 Kerosine .........s.s0. (2)11.3-12.2(1) ‘a 
Heavy crude & fuel, 10-19.9 grav. 43.8 Diesel Fuel ............¢1)10.6-10.95(1) 12(1) ; (1)11.3-12(2 
Light crude, 30 grav. or lighter.. 39 ls, SOR. oak sicntswaes 12.75(1) 10.5(1) (1)11.7-12. 7! 
Gasoline ....... Grace! eiucarraaise 2.9 Mo. © Wael .occicccccc (1010. 4-10. 75(1) 10.05(1) 11.51) 
a errrrereerearer cose 30 Oe OS 10.7501) 12(1) 9 8(1) (1)10. 7-122) 
Oa ND ain 6°arw: aga Gislamin's «9 enolate Ps PL. oie kee Wess 2 10.15(1) 9.2(1) 9.5(2) 
Oo. Bo PUG occcanvecces (218. 0°O. 812) 9.75(1) 8 35(1) 9.2513 
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CRUDE PRODUCTION AND RUNS TO STILLS 
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RESIDUAL FUEL OIL STOCKS 
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Daily Average, Penna. Crude 
Runs to Stills 


(Compiled by National Petroleum 

reports of all companies refining Pennsylvania 
Figures in bbis.) 

Week Ended Week Ended 

Dec. 6, 1947 Dec. 14, 1946 


50,462 62,741 


Assn., from 


crude. 


Week Ended 
Dee. 13, 1947 


D4,S15S 





Crude Oil Stocks 


(Bureau of Mines figures in thousands of bbls.) 


Change 
from 
Dec. 6 


Dec. 6 Dee. 13 














CRUDE OIL STOCKS 


(MILLIONS OF BARRELS) 


ee LIN TT | 
tt | | eel J 
CTT | Se | 


) 
JFMAMJJASOND 





ee 





Pennsylvania Grade 2.141 2,174 
Other Appalachian 1,287 1,255 32 
Lima-Michigan 447 953 } 6 
lllinois-Indiana 4.786 9,406 380 
\rkansas 3,113 3,132 + 19 
152229 6 13 2027 Kansas 7,703 7,759 56 
NOV. DEC. Louisiana 12,252 12,164 SS 
North 3,095 3,128 33 
Gulf 49,157 9,036 121 
Mississippi 2.736 2,748 } 2 
New Mexico 5.850 5. SSS + 3S 
Oklahoma : 26,690 26,157 533 
Texas: , 112,828 114,745 +-1,917 
East Texas 17,941 18,133 1-192 
West Texas $2,074 42,151 1. 77 
Gulf Texas 28,387 29,472 +1,085 
Other Texas 24,426 24,989 563 
Panhandle 3,109 3,097 - 12 
North . 6,990 7,483 1493 
South gas 5,948 5,676 —272 
Other. 8,379 8,733 354 
Rocky Mountain 9,303 9,096 —207 
California nen 23,880) 24,319 1439 
Foreign eae 3,922 3,678 244 
Total gasoline beat 
ing in U. S 222,438 223,474 $1,036 
Heavy in Calif 504 1, 689 45 
Total located in Bu 
reau of Mines’ Hast 
Coast District 12,110 12,767 657 








December 24, 1947 


45 











Statistics 





(American Petroleum Institute 


figures in 


REFINERY 


thousands of barrels of 42 gallon each 
Figures include reported totals plus es- 
timate of unreported amounts and are Crude 
therefore on a Bureau of Mines basis.) Daily Average 
Week Ended 
Districts Dec, 13 Dec. 6 
East Coast eawaiekees 805 789 
Appalachian (Dist. 1) 95 88 
Appalachian (Dist. 2) 71 71 
Ind., ali., Ky. . 826 846 
Okla., Kans., Mo 417 456 
PRIOME TORAG <.cc.cices 242 250 
Texas Gulf Coast 1,275 1,337 
Louisiana Gulf Coast 380 374 
No. La. & Arkansas 80 80 
Rocky Mt. (Dist. 3) 11 11 
Rocky Mt. (Dist. 4) 146 150 
CER: O6.44.50- shaw an nee 756 817 
Total U. S.—B. of M. Basis..... ee ie 5,104 5,269 
U. S.—B. of M. Basis, Dec. 14, 1946.... 4,647 
Residual 
Fuel Oil 
Preduction 
Week Ended 
Districts Dec. 13 Dec. 6 
East Coast .......... 1,470 1,520 
aPpalachian (Dist. 1) 111 85 
Appalachian (Dist. 2) 91 101 
| Ae 1,127 1,113 
Okla., Kans., Mo. 4172 474 
Inland Texas 379 404 
Texas Gulf Coast 1,807 1,858 
Louisiana Gulf Coast 529 543 
N. La. & Arkansas.. 13 149 
Rocky Mt. (Dist. 3).. 25 24 
Rocky Mt. (Dist. 4) 27¢ 317 
California P ae - ae 2,15! 2.161 
Total U.S RF of M. Basis 8,580 8,749 
U. S.—B. of M. Basis, Dec. 14, 1946 7,937 
Unfinished gasoline stocks included are: * 8,714,000 bbls.; 


U. S. Crude Oil Production 


(American Petroleum Institute figures) 


WEEK ENDED 


Dec. 13 Dec, 6 
Barrels Barrels 
(Daily Average) 
*New York-Penna 15,500 45,000 
Florida pieces : SOO 750 
*West Virginia .. 7,750 6,850 
6/0, ree 39 39 
*Ohio—Southeast 7,050 6,150 
Ohio—Other 1,950 1,900 
Indiana 17,900 18,800 
Illinois ania ss ; 177,900 177,750 
peer 27,050 28,050 
Michigan aa : 50,900 43,950 
Nebraska .. oe 500 500 
OS re ere ** 259,900 285,200 
Oklahoma ....... * 411,000 410,900 
Texas: 
District 1 24,850 24,850 
District 2 163,850 163,850 
|. ee se 488,000 488,000 
po ee 258,000 258,000 
IE ED .0.6a'.wis os 0 5.65 42,250 42,250 
East Texas ; 294,000 294,000 
Other District 6 sare 119,600 119,600 
District 7-B ....... P 12,100 42,100 
Digtriet Tew ccs $1,400 41,400 
District 8 648,750 648,750 
District 9 136,600 186,600 
District 10 ; 89,200 89,200 
Total TARAS: « «0006s 2,348,600 2,348,600 
North Louisiana 108,700 109,000 
South Louisiana 345,050 345,050 
Total Louisiana 453,750 454,050 
Arkansas .... . 79,350 79,550 
Mississippi 111,900 109,400 
Alabama ....... ; 1,300 1,250 
New Mexico—Southeast 119,950 119,950 
New Mexico—Other 100 450 
Wyoming pie diiron 131,650 128,750 
Montana 25,000 23,200 
Colorado 7 ; : 15,500 47,350 
California ... 927,100 926,400 
Total U. 8. .... 5,252,739 5,264,789 
*Penna. Grade crude _in- 
eI 654 Sela sod oi 60,339 8,039 
** Okla., Kansas, Neb. figures are for week 


ended 7 a.m., Dec. 11, 1947. 


46 


Runs to Stills 
% Operated 
Week Ended 


OPERATIONS 


Gasoline 
Production at 
Refineries Inc. 

Natural Blended 
Week Ended 


Dec. 13 
1,893 
314 
225 
,939 
463 
985 
,003 
,007 
214 
36 
409 
2,217 
15,705 
15,108 


ho 


— 


Total Stocks 
Gas Oil and 


Dec. 13 Dec. 6 
98.3 96.3 
72.2 71.5 
109.2 109.2 
87.0 99.1 
91.9 100.4 
83.4 86.2 
97.4 102.1 

108.0 106.3 
70.8 70.8 
84.6 84.6 
85.9 88.2 
74.7 80.7 
90.0 92.9 

Total 
Stocks 
Kerosine 


Week Ended 


Dec. 13 Dec. 6 


6,813 7,368 
338 355 
115 112 

2,594 2,759 

1,038 1,080 
637 717 

3,253 3,250 

1,790 2,188 
355 314 

25 20 
134 134 

1,035 971 

18,127 19,273 

18,653 


8,114,000 bbls 


Distillates 
Week Ended 


Dec. 13 


15,067 
649 
284 
875 
4120 
548 


| 


13 
55,032 


64,046 


Dec. 6 


14,422 


D8, 241 


Dec. 6 
2,012 
327 
23 
2,863 
1,545 
1,086 
4,093 
912 
205 
41 
464 


9979 


16,051 


Total Stocks 
Residual 
Fuel Oil 

Week Ended 


Dec. 13 


7,887 
429 
152 

5,026 

1,562 
642 

7,537 

2,606 
209 
29 

711 
26,528 
53,318 


55,713 





Gas Oil & 


Kerosine Dist. Fuel 0 
Production Production 
Week Ended Week Ended 
Dec. 13 Dec. 6 Dec. 13 De 
254 224 1,369 1 
63 59 90 
30 24 73 
435 414 937 
184 204 486 
128 139 130 
740 646 1,634 ] 
368 251 420 
59 60 63 
3 3 10 
33 23 190 
188 66 935 
2,485 2,113 6,337 6 
1,985 5,508 


Stocks of 
Finished and Un- 
finished Gasoline 


Per Cent I 





Week Ended Week En 

Dec. 6 Dec. 13 Dec. 6 Dec. 13 
8,416 19,149 19,060 99.5 
421 2,035 2,065 90.6 
189 909 882 100.0 
5,233 15,886 15,687 91.2 
1,642 8,063 8,168 82.6 
683 2,958 2,960 71.1 
7,861 14,716 14,413 95.1 
2,697 4,924 4,475 97.6 
23 1,573 1,687 66.9 
30 89 24.3 

721 1,801 a, 78.2 
27,432 15,505 15,757 87.1 
55,556 *S7,608 86,968 90.3 

SS 185 
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For Sale For Sale Wanted to Buy 
FO! SALE: 12—12,000 gal. Vertical 11’ x 18’ WILL PAY 16% c for 41-43 Kerosene including 
+ ‘anks nclenaniahs : am Sor . ‘. Tennessee Inspection Fee for December, Janu- 
Ste fanks. Columbian built—like new. JIM FOR SALE aaa 7 Mrs . bat 7 OR. Tullahoma 
BI INS, Box 128, Carrollton, Mo. pag chs eso 6 ° . - . 


FOR SALE: 1% T. Dodge LWB Truck 4 

‘ oval tank (2 ea. 100 & 200 gal.) with 

and tool compt., 1%” hose and 

helper springs, only 65,000 miles, good 

on and priced right. F. H. WINTER, 
sville, Ohio, ’phone 38. 

1 ton FORD TANK TRUCK, 1000 

g capacity, 5 compartment, Eaton two- 

ixle, good tires. New 1947 motor in- 

i this spring. $1500.00. COPELAND 


OIL CO., Lake Shore Road, Plattsburgh, New 
LUSCIOUS, NATURAL-COLOR tree ripe or- 
ang $2.00 per bushel F.O.B. our groves, 
F! i One bushel or carload. This makes 


excellent gift for family or employees. CLYDE 
D IDDLETON, Agent Orange State Oil Com- 
pal 30x 709, Palatka, Florida. 
FOK SALE: 1937 Ford tank truck, 3 comp. 
tot 45 gals. equipped with South Wind heat- 
eptune meter, Lawson pump. Hose reel 
100 ft. hose Also 1937 two ton Dodge 
ruck, 1250 gals., 5 compartment. Hot 
vat heater and Pittsburgh meter Both in 
good running order. RALPH E. STRANBURG 
IN‘ Franklinville, New York, 
FOR SALE: 1941 3utler 4,000 gal. 4-com- 
partment semi-tank trailer. 1946 GMC tractor, 
ke new Will sell separately. 3. storage 
tar 2—-10,000 gal. horizontal, 1—15,000 gal. 
yntal 1943 Ford 1,000 gal. tank truck, 
) original miles, 2” Brodie meter and 
TOP FLIGHT OIL COMPANY, Garden 
e, Illinois Garden Prairie 300 


1940—1% ton Dodge Truck and 1010 

Tank. 8S compartments, Power Takeoff 

and Pump, barrel racks on each side 

Fully skirted. Priced for quick sale 
EARL WARFIELD 


Mt. Vernon, Illinois 
Phone 643 








USED TANKS 
3—25,000 GAL. CAP. HORIZONTAL 
4—10,000 GAL. CAP. HORIZONTAL 
1— 6,500 GAL. CAP. HORIZONTAL 

DARIEN CORP. 


60 E, 42nd St. 
New York 17, N. Y. 











FOR SALE 
25—35,000 BARREL STEEL STORAGE 
TANKS 


lave Available Also Various Other Ca- 
pacity Storage Tanks 


WE WELCOME ALL INQUIRIES 


WANTED 
Plants for Dismantling at any Location 


EMPIRE TANK & SALVAGE CO. 
1451 Broadway, New York 18, N. Y. 
Telephone: Lackawanna 4-5760 


FOR SALE 
WIRE SHORTS IN COILS 
Black & Galvanized 
6 to 20 Gauge 
Immediate Delivery 
IRON & STEEL PRODUCTS, INC. 
43 years’ experience 
13456-A S. Brainard Ave., 
Chicago 33, Ill, 
“ANYTHING containing IRON or 
ee STEEL” 


Tennessee, P.O. Box 53 


STEEL DRUMS 


We can furnish you with recon- 
ditioned steel drums at any point. 
Let us have your requirements. 
We will also buy your empty 
drums. 


BUCKEYE COOPERAGE COMPANY 


3800 Orange Ave. Cleveland 15, Ohio 
Phone EXpress 3383 














FOR SALE 


Model 60 Wayne Computing Pumps 
$125.00 each. 


Model 70 Wayne Computing Pumps 
$145.00 each. 


Most other makes and models comput- 
ing pumps $100.00 to $145.00. Guaran- 
teed to be in good working condition. 


Painted Mobilgas and Shell colors. 
M. C. MOORE 


Socony-Vacuum Bldg. Chicago 5, Il. 














FOR SALE—SURPLUS STOCK 
ALL NEW—IMMEDIATE SHIPMENT 


MOTORS 1 H.P. Explosion Proof 
Vertical Motors 


SWITCHES Several types Explosion 
Proof Switches. 

VALVES 2” Horizontal Check Valves, 
2” Flange Rising Stem Gate Valves, 

1 and 2” Swing Gate Valves, 
Line Strainers, Etc. 

HOSE 50 and 75 ft. 1” Reel Type 
Gasoline Hose, 36 and 75 ft. 1%” 
Reel Type 


Vrite for complete list of materials 


th specifications 


BOX 331 








FOR SALE 
STEEL STORAGE TANKS 
74,000 Barrel, 115’ x 40’ 
5,500 Barrel 
Available at Once! 


IRON & STEEL PRODUCTS, INC. 
42 years’ experience 
13456-A S. Brainard Ave., 
Chicago 33, MIlinois 
“ANYTHING containing IRON 

a LT 
or STEEL” 
Phone: BAYport 3456 











STEEL STORAGE TANKS 
2—9,800-Gallon, 8’ x 26’ 
2—7,800-Gallon, 7’ x 27’ 

Located in Oklahoma 
Other Tanks Too! 
IRON & STEEL PRODUCTS, INC. 
42 years’ experience 


General Office New York Office 


13456A S. Brainard Ave. 120 Liberty St 
Chicago 33, Ill New York 6, N. Y. 
Phone: BAY 38456 Phone: BE 3-8230 


“ANYTHING containing IRON 


or STEEL’’ 








FOR SALE 


One Fruehauf 3555-gallon tank trailer, 
7-compartment, equipped with flow type 
meter and valve. 


One International DS-50 1940 3 to 4 ton 
tractor. Both in excellent condition, 


One 1937 model Ford (new 125 h.p. 
motor operated less than 2000 miles) 
equipped with 3-compartment 1500-gal- 
lon tank. Baumis-Warford drive, ex- 
cellent condition Priced for quick 
sale, 


For further information, call Water- 
ville, Maine 2000, or write P. O. box 
32, 95 College Avenue, Waterville, 
Maine. 














December 24, 1947 











Situations Open 


WEALTHY OIL OPERATOR in New York has 
opportunity for able man with experience in 
oil leases and drilling contracts Salary com 
mensurate with ability. BOX 332 
ACCOUNTANT With experience in petroleum 
productior accounting Age 30 to 50 Un- 
usual opportunity for properly qualified man 
to become Chief Accountant Organization 
setting up office in New York City Write 
Stating age, education, experience and salary 
required Replies held confidential Box 330 
CRUDE OIL MAN of executive caliber, must 
be thoroughly familiar with all angles of 
procurement, production, movement and sale 
of crude oil Should have good acquaintance- 
ship thruout industry Wonderful opportuni- 
ty for right man. Salary open. Give full de- 
tails in first letter. All answers confidential. 
Our employees know of this advertisement 
BOX 326 





RESEARCH PETROLEUM 
AND ASPHALT CHEM- 
IST WANTED 


We are looking for a capable research 
chemist with some background and ex- 
perience in lubricating oils and greases, 
and liquid asphalt maintenance material 
for roofs. We prefer a comparatively 
young man, nevertheless one who has 
had at least several years of the ex- 
perience mentioned We are a success- 
ful manufacturer of these products 
However, it is our wish to develop new 
lubricants and waterproofings, and to 
inject new ingredients into products we 
are now making Our firm is rated 
AAA 1 Man we want must be of cre- 
ative nature Job permanent. State 
salary requirements in answering. Also 
state thoroughly your experience and 
background, and creative record. Also 
state amount of schooling and details 
of business experience. Write Carl 
Shanks, Vice-President, Panther Oil & 
Grease Mfg. Co., Fort Worth, Texas. 
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Board of direc- 
tors of Battenfeld 
Grease & Oil Corp. 
recently elected 
Carl E. Bolte vice 
president in charge 
of sales, effective 
Jan. 1. The an- 
nouncement was 
made at the cor- 
poration’s annual 
recognition dinner 
Dec. 5, by Presi- 
dent Arthur J. 
Daniel. 

Before entering 
the petroleum industry Mr. Bolte was 
president and general manager of 
Slater Mill and Elevator Co., Slater, 
Mo.; president of Missouri Millers’ 
Assn.; and director of the Millers’ 
National Federation. He served as 
vice president and director of Rotary 
International and during the war as 
a director of the Industrial Service 
Division of Smaller War Plants 
Corp. in Washington, D. C. He is 
a past president of Missouri State 
Chamber of Commerce. In July, 1946, 
he was made executive secretary of 
National Lubricating Grease Insti- 
tute. 





Mr. Bolte 


Arthur E. Bone, Salisbury, Md., 
has been appointed assistant to the 
president of Suburban Propane Gas 
Corp., with main offices in Whip- 
pany, N. J. Mr. Bone leaves the po- 
sition of vice 
president and 
general manager 
of Eastern Shore 
Gas Corp., 8 
wholly-owned 
subsidiary of 
Suburban Pro- 
pane, to assume 
his new responsi- 
bilities. 

He was for 
merly employed 
by Philgas Divi- 
sion of Phillips 
Petroleum Co. in 
various sales, operating and execu- 
tive capacities. During the war he 
served as naval aviator assigned to 
flight instructor duties at air sta- 
tions throughout the U. S. Following 
his war service, Mr. Bone was a 
chemical adviser of Phillips Petro- 
leum Co., assigned to Suburban Pro- 
pane Gas Corp. 





Mr. Bone 
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Herbert Taylor, who edits 
this section of NATIONAL PE- 
TROLEUM NEWS, is ill. Friends 
who wish to send him a greet- 
ing may address him at his 
home 10822 Carnegie Avenue, 
Cleveland 6, Ohio. 

Until he gets back on the 
job, he asks that oil men and 
association secretaries keep up 
their contributions for ‘‘About 
Oil People,” sending items 
about themselves and_ their 
friends to “About Oil Peop!te” 
NATIONAL PETROLEUM NEWS, 
1213 West 3rd St., Cleveland 
13, Ohio. 











J. Frank Wil- 
son, recently 
elected vice presi- 
dent of The 
Standard Oil Co. 
(Ohio) in charge 
of crude oil pur- 
chasing (NPN 
Dec. 10, p. 24), 
is a native of Lex- 
ington, Ky., and 
has been vice 
president of 
Sohio Petroleum 
Co. since 1944. He 
joined the Sohio 
organization in 1935 after more than 
15 years in crude oil procurement 
activities. 





Mr. Wilson 


Mr. Wilson is president of the Ohio 
River Pipeline Co., vice president of 
Owensboro-Ashland Co., vice presi- 
dent of Columbia Pipeline Co., vice 
president of Sohio Pipeline Co., and 
a director of Atlas Oil & Refining 
Co. . . Mr. Wilson, now 50, served 
overseas in the 19th Field Artillery 
of the Fifth Division in World War I. 
Upon his return from service, he at- 
tended the University of Kentucky. 


Maumee Valley Petroleum Club’s 
annual Christmas party at Secor Ho- 
tel, Toledo, O., Dec. 11 attracted 100 
members and guests. Dinner and a 
program of vaudeville acts highlight- 
ed the evening’s events. Club regu- 
lars kept festivities humming 
President Fred Grossman organized 
a snipe hunt when he discovered his 
ever-present cigar was missing 


Sun Oil’s Steve McHugh solved 

mystery when he noted right-han 
Grossman was carrying his cigar 
his left hand. 

Those two big game hunters, Riss 
Miller and Fred Weiss, who went | 
the way to Wyoming to hunt Ef 
returned without an Elk (four | 
ged) but did bring back a thi 
legged squirrel which somehow had 
found its way into their car 
Ernie Vorwerk, former club pri 
dent from Napoleon was on ha: 
but without his song leader, wh 
services were keenly missed. 

Hickok Oil Corp. copped atte: 
ance honors with 14 present, led by 
Mac McLaran who had as his gus 
Dave Franks, superintendent of Pure 
Oil refinery at Toledo ... This sai 
contingent also included Roy Bloom- 
er, former club treasurer, and Eddie 
Howe. 

The story went the rounds at the 
party that “Stormy” Winslow, Fleet 
Wing’s Whitehouse jobber, was very 
much disappointed on learning that 
the 100,000 gals. of gasoline which 
Standard’s Bob Tracy agreed to sell 
was to be shipped F.O.B. Vladivos- 
tok by canoe via the Suez and Pana- 
ma Canals in five-gallon lots, 60c per 
gal., deliveries to begin Jan. 1, 1965 

When the party ended, Treasure 
Frank Hirssig’s face wore a big smile 

. The reason: the ‘‘take’” from thx 
party exceeded expenses. 


John W. McLarty, Cities Servic: 
Oil Co., is a new director of the Cleve- 
land Petroleum Club, elected at its 
annual Christmas party Dec. 15. Les- 
ter S. Auerbach, Gulf Refining Co., 
and George J. Spellman, Sinclair Re- 
fining Co., were re-elected directors 


Frank W. Abrams, chairman of th« 
board of Standard Oil Co. (New Jer- 
sey), has been named chairman of 
the Commerce and Industry Commit- 
tee of the Manhattan division, Red 
Cross 1948 Fund of 
York. 


Alexander Fraser, president, Sh 
Union Oil Corp., New York, has be 
appointed chairman of the petrole! 
group and will serve on the Finar 
Committee of the Committee for Ex 
nomic Development for 1948. 
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Along with our best wishes 

for a joyous holiday season, 

please accept our thanks 

for the generous volume of business 
you have given us 

during the past year. 


We're confident that in 1948 

more pumps than ever will be 
Nationals. 

Only National offers the large, sturdy, 
illuminated, curved glass top 

with more display space 

to make your permanently “fired in” 
name and trademark 


stand out... and sell. 









POPULAR 


MECHANICALLY 






PROVEN 


A-38 A-38H 


Both the National A-38 and the National A-38H 
(hose extension) offer many mechanical superi- 
orities. Write for details. 











REPRESENTATIVES, please notice... 
many good territories yet unassigned. 
[ Write, wire or ‘phone us. 
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NATIONAL PUMPS CORPORATION 


General Offices: CINCINNATI 23, OHIO 
Factory: Dayton |, Ohio 


Pacific Coast Division Office: 1190 28th St., OAKLAND, CAL. 


Branch Office: 3605 East Olympic Boulevard, Los Angeles 23, Cal. 














THE PURE OIL COMPANY 
Chicago, Illinois 

















